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BANKERS & SHIPPERS HAS 
BINDER WHICH INSURES 
BONES OF 73 CHINAMAN 


Pittsburgh Undertaker Housing 
Unique Risk Going to China 
For Burial 


REASON FOR ODD COVER 


Chinese Public Hall Association 
Ordered Insurance From 
Agent 








Since December 6 when The Eastern 
Underwriter printed a story about an in- 
surance. coverage on bones of dead 
Chinamen in a Pittsburgh undertaking 
establishment this paper has been receiv- 
ing requests for more information on the 
subject because of the unique nature of 
the risk. It will be recalled that the 
insurance was a binder for account of 
H. Samson, Inc., the Pittsburgh under- 
taker, on the remains of seventy-three 
Chinamen. The value of the risk was 
distributed as follows: $400 on boxes; 
$3,600 on seventy-two Chinese, valued at 
$50 each; and $1,000 on the one known 
as Lee Hing. 

The Eastern Underwriter asked James 
P. Montgomery, secretary of H. Samson, 
Inc., for more information. 

Will Be Buried in Mountains 

The binder was written by the Bank- 
ers & Shippers of New York City. Mr. 
Montgomery said in response to the let- 
EE * 

“The bones of the Chinamen which 
are now in our establishment and which 
have been insured are awaiting shipment 
to Hong Kong, China. 

“The main reason why these bones 
were insured was that after they were 
prepared for shipment it was found that 
a delay of about sixty days was wanted 
and since there was considerable money 
involved in the transaction it seemed 
wise to have them insured. 

“It has long been a prevailing custom 
among the Chinese that after bodies have 
been buried a certain length of time in a 
foreign country the bones are disinterred 
and shipped to China for re-interment 
in the mountains of their ancestral coun- 
try. 

“We got the order for the insurance 
from the Chinese Public Hall Associa- 
tion, an organization which includes all 
the Chinamen. The Chinese Public Hall 
Association undertakes the work and 
sces that it is carried through. 

“In reference to the late Lee Hing, 
whose bones are insured for so much 
more than the others, this is because of 
the fact that he was married and his 
widow still remains in this country.” 




















PHOENIX 


Assurance Company, Ltd. 
of London 


150 William Street, New York 





A Corporation which has stood the test 
of time! 147 years of successful business 
operation. World-wide interests. Abso- 
lute security. 








DEPENDABLE 


Excellent Service and Facilities 


Estableshed pha 
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Indemnity Company 
150 William Street, New York 









































THE PENN MUTUAL ARRAYS 
THESE FINISHED FACTS 


Taken from the record of 1929 on December 31:— 


In December we entered the small group of compa- 
nies that have $2,000,000,000 or more in force. 


New business in 1929, $304,000,000 plus,—in 
1928, $255,000,000,—in 1927, $215,000,000. A gain 
of 19.4% over 1928, and of $90,000,000 over 1927. 


We began to put our Manpower program into use 
two years ago. 


First-year producers have increased 150%, and the 
total number of producers is 55% larger. 


New Agents of the last two years have paid for 
$135,000,000 of insurance. 


We expect a broadening of this growth in 1930, 
because of a still more familiar use of so much of the 
Manpower program as is now in force, and because 
of the added impetus to be given by new features. 


If anyone doubts what expert recruiting, educating, 
and supervising can do, these figures should convert 
him. 





Wm. A. Law, President 
Wm. H. Kingsley, Vice-Pres. Hugh D. Hart, Vice-Pres. 

















METROPOLITAN 10 HAVE NEW 
CLASS OF AGENTS WRITING 
ORDINARY BUSINESS ONLY 


To Select From Present District 
Office Force and Instal 
Gradually 


INCREASES COMMISSIONS 


New Scale From 5% to 15% 
Higher According to Amount 
Of Policy 


The Metropolitan Life is about to put 
into operation a new agency plan under 
which the company will have a new 
class of agents devoting their entire time 
to Ordinary and Accident and Health 
business. Heretofore, all Metropolitan 
agents have had an Industrial debit and 
Ordinary business has been fitted into 
their work as Industrial agents pri- 
marily. The change is regarded as a 
decided innovation for the Metropolitan 
Life. 

The appointment of these Ordinary 
agents will be made, it is understood, 
very gradually and they will be picked 
from among the present district agency 
force, a few at a time. The selection of 
these Ordinary agents will in no way 
affect the present agency force of the 
company, as all Metropolitan agents will 
continue to write Ordinary business as 
heretofore. 

It is probable that the new plan will 
be first introduced in the New York 
districts and gradually extended. The 
number of these Ordinary agents to be 
appointed will depend upon how ef- 
fectively the new class of agents can 
be fitted into the present agency or- 
ganization. 

One important factor that enters into 
the Metropolitan’s new agency plan, is 
the servicing of the company’s vast out- 
standing Ordinary insurance in force. 
New Commission Scale Now In Force 

Another change of considerable impor- 
tance is the adoption by the Metropoli- 
tan of an increased scale of commis- 
sions on Ordinary business. This is not 
tied up to the new agency plan but fits 
into the new program. These increased 
commissions are now in effect. In gen- 
eral they provide for an increasing scale 
according to the amount of the insur- 
ance. 

For illustration, on the Whole Life 
policy, for amounts of $10,000 to less 
than $25,000, the increase is 5%. For 
amounts of $25,000 to less than $50,000, 
the increase is 10%. All amounts over 
$50,000 have an increase of 15%. 

For other forms of policies, amounts 
from $5,000 to less than $10,000 have an 
increase in commissions of 5%; over 
$10,000 the increase is 10%. 

The effect of the new schedule of com- 
missions should be to induce agents to 
write larger individual cases because of 
the increasing scale of commissions for 
the higher amounts. 
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ci = 
JANUARY | —Organized Service— 
FEBRUARY —Organized Service— 
MARCH —Organized Service— 
APRIL —Organized Service— 
MAY —Organized Service— 
JUNE —Organized Service—_ 
JULY —Organized Service— 
AUGUST —Organized Service— 
SEPTEMBER| —Organized Service— 
OCTOBER _—Organized Service— 
|NOVEMBER —Organized Service— 
DECEMBER —Organized Service— 

THE KEANE-PATTERSON AGENCY 
MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 

















30 








January 10, 1930 








Page 3 








Ten General Agents Started Their 
Insurance Careers With Taylor Bros. 





Eight Are With Northwestern Mutual Life And Two With 
Other Companies; Stories Of Early Soliciting Days Of 
O. F. Heyman, Roberts, Law And Smith Brothers, 

And Other Managers 


At intervals well-known general agents 
in the field step out of the general 
agency ranks and become personal pro- 
ducers again. Frequently, after a long 
successful career they decide they will 
let younger men wear the general agency 
mantle. Two cases of this sort that 
have happened recently are the well- 
known Taylor brothers of Philadelphia, 
formerly of Wheeling, W. Va., and be- 
fore that of Kentucky. 

C. B. Taylor looks back on their 
eeneral agency careers with a great deal 
of satisfaction, not only because of the 
many millions of insurance which they 
have placed on the books through their 
offices, both general and district, but 
they naturally feel gratified that ten men 
who are now general agents of insurance 
companies were developed by them. 
These men with their present headquar- 
ters follow: 

Oliver F. Heyman, Springfield, Mass.; 
Herbert L. Smith, Harrisburg, Pa.; 
George Paul Roberts, Pittsburgh, Pa.; 
Clyde O. Law, Wheeling, West Virginia; 
koy F. Clendenning, Louisville, Ky:; 
Russell L. Law, Oklahoma City, Okla.; 
Ray C. Roberts, West Virginia; Paul 
M. Smith, Columbus, O.; and the 
new general agents of the Northwestern 
Mutual of Philadelphia, R. U. Herge- 
sheimer and A. C. F. Finkbiner. Ray C. 
Roberts and Paul Smith are general 
agents of the New England Mutual; the 
rest are general agents of the North- 
western Mutual Life. 


Started in Kentucky 


The Taylor brothers were brought up 
in a little town near Maysville, Ky., and 
it was nothing but a cross-road hamlet 
with a country store, blacksmith shop, 
and two churches. Both of them made 
contracts in Kentucky with the North- 
western Mutual Life before they were 
twenty years old. C. B. is several years 
older than his brother. 

From Kentucky they went to Wheel- 
ing, W. Va., as general agents of the 
Northwestern Mutual Life. Among some 
of the towns their representatives can- 
vassed for business were New Martins- 
ville, a gas and oil field, and Clarksburg, 
an oil and coal centre. Clarksburg was 
a particularly interesting town as the 
birthplace of Stonewall Jackson, and the 
home of both John W. Davis who later 
became ambassador to the Court of St. 
James, and Nathan L. Goff, a celebrated 
West Virginia character who was a Sen- 
ator, was a judge and the father of a 
United States Senator. It teems with 
historic interest as nearby is the island 
where the Aaron Burr conspiracy was 
conceived. y 

In talking with C. B. Taylor this week 
relative to some of the personalities who 
are now general agents and who were 
developed by the Taylor brothers, he dis- 
cussed these careers. The Taylors were 
here attending the convention of the 
Northwestern Mutual Life. 

Heyman Was Clerk in a Freight Office 

Oliver F. Heyman first came to the 
attention of Mr. Taylor when the former 
was a clerk in the freight office of the 
Baltimore & Ohio Railroad at Wheeling, 
W. Va. A man in charge of the office 
had a Twenty Pay life which matured 
and C. B. Taylor went there to learn 
whether he wanted to take out new in- 
surance with the lump sum. Standing 
near listening to the argument for the 
new insurance was Mr. Heyman and the 
insured said to Taylor: 

“You ought to sell some insurance to 
that young man. He is a particularly 
able clerk, has a good head and I think 


he is going to have a splendid career 
in the business world.” 

It all resulted in Heyman taking out 
$3,000 of insurance. Sometime later he 
called Taylor up and said he would like 
to discuss his insurance and an interview 
was arranged. What the young clerk 
had on his mind was whether he had 
made incorrect statements about the pol- 
icy to his fellow workers. He had been 
enthusiastic about it and wanted to make 
sure of his facts. Taylor sat amazed as 
the young man described the contract. 
He disclosed a great deal of intelligence 
and comprehension relative to insurance. 

Finally the general agent asked him 
how he had learned so much about in- 
surance. The reply was this: “I have 
taken that policy out many nights after 
dinner and have studied it until I think 
I know all about it.” 

“You certainly do,” said Taylor. “And 
unless I miss my guess you would make 
a very successful life insurance man.” 

Heyman wanted sometime to think it 
over. He went into the life business and 
was a success almost immediately. 

Early Days of G. P. Roberts and 
C. O. Law 

George Paul Roberts was a clerk in a 
bank in Elizabeth, W. Va. He made a 
district agency partnership with Clyde 
O. Law and they opened an office in 
Clarksburg, W. Va. Roberts had had 
no business experience in a town of any 
size as Elizabeth was a place of only two 
or three thousand people. In Clarksburg 
soliciting insurance was not an easy task. 
There was lots of tramping through mud 
in going about the farms and the oil 
fields. Roads were not easy to navi- 
gate. It was a poor place to work if 
agents were not intelligent. Roberts and 
Law, however, were far above the aver- 
age and after they once got started they 
began to work intelligently and made 
good records. During the early part of 
their experience in Clarksburg, C. B. 
Taylor journeyed to the town and went 
over their lists of prospects and the best 
of the prospects were picked out for sys- 
tematic solicitation. In describing this 
visit Mr. Taylor said that the mud was 
so thick on one of the roads that he 
lost his overshoes while on a trip with 
Paul Roberts in the outskirts of the 
town. 

H. L. Smith Was a Teacher 

Herbert L. Smith had been teaching 
in a Methodist College in New Martins- 
ville, West Va. two years. He came 
into the office of the Taylor brothers to 
discuss life insurance. C. B. Taylor made 
an appointment to meet Herbert Smith 
and his brother Paul who is now a gen- 
eral agent of the New England Mutual 
in Columbus, O. Herbert was not sure 
that he wanted to become an insurance 
agent as he had almost made up his 
mind to go to Boston to study music 
as he desired to cultivate his voice. Mr. 
Taylor persuaded him that he could go 
into life insurance and not only make 
a successful career, but would also be 
able to find opportunity to carry out his 
musical ambitions. Mr. Taylor met the 
Smith brothers in New Martinsville 
which is on the Ohio River and finally 
the brothers were made district agents 
of the Northwestern. One of them was 
at Parkersburg, West Va., and the other 
at Charlestown, West Va. Eventually 
Herbert L. Smith went to Philadelphia 
and then was made general agent at 
Harrisburg. 

Roy F. Clendenning was a clerk in a 
bank in Paris, Ky., salary $66.66 a month. 
H. M. Taylor interested him in life in- 

(Continued on Page 16) 


Northwestern Mutual 
Has Convention Here 


‘STAR AGENTS ON METHODS 


Vice-President M. J. Cleary Heads Dele- 
gation From Home Office 
And Is Speaker 





The field representatives of the North- 
western Mutual Life in all the eastern 
states met at the Hotel Pennsylvania, 
New York, Friday and Saturday of last 
week for the fifteenth annual convention 
of this sectional group, a meeting that 
was both an effective sales congress and 
a social get-together of the company’s 
eastern representatives. Among those 
from the Home Office were Vice-Presi- 
dent M. J. Cleary, Superintendent of 
Agents C. H. Parsons., Assistant Su- 
perintendents of Agents R. A. Clark, 
J. J. Hughes, U. H. Poindexter and R. 
P. Thierbach and Assistant Superintend- 
ent of Claims J. T. Gallagher. 

Vice-President Cleary was introduced 
as the convention’s opening speaker by 
the chairman of the opening session, 
Oliver Heyman of Springfield, Mass. He 
referred to the recent passing of Judge 
Lines, the company’s counsel, a loss felt 
by everyone in the Northwestern, and a 
standing tribute was paid him. Mr. 
Cleary advised the agents to stress the 
investment angle of insurance at this 
time when business men have been 
forced to take stock of their property 
as a result of the market crash. He 
said that the Wall Street attitude that 
had depressed some business men was 
not a criterion generally of the country, 
that Americans generally were not talk- 
ing of the crash but were looking ahead 
optimistically to the future. 


Agents Tell Their Experiences 


Peter T. Allen, Crouch & Allen agency, 
Buffalo, was presented as a man who had 
learned the business through books. He 
gave as his diagnosis of sales technique 
the “agent’s ability to get the prospect 
to agree with him about his (the pros- 
pect’s) situation.” He cited several in- 
teresting cases, in one of which he had 
the problem of selling a foreign couple 
who knew little English. By means of 
drawing pictures for them, of the hus- 
band’s store and home, of death enter- 
ing, and of money replacement to the 
widow, he was able to sell both man 
and wife a policy. Mr. Allen recom- 
mended that the agents pay occasional 
visits to old folks’ homes to get real 
stories from life, thus providing them- 
selves with a background of real help 
in their presentations. : ; 

“Why life insurance as it affects in- 
dividuals” was the subject of the after- 
noon session, presided over by J. Hicks 
Baldwin of Washington, D. C. He in- 
troduced Philip Cohen of Buffalo, Hen- 
derson Peebles of Pittsburgh, H. E. 
Strong of Pittsburgh and J. T. Gallagher, 
assistant superintendent of claims. 

Although in life insurance selling but a 
short time, Mr. Cohen has made rapid 
strides. He gave an impression of the 
business as he has found it. He strong- 
ly believes in selling the layman the 
principle behind life insurance, not just 
a description of the policy features such 
as dividends and cash options. He as- 
serted that most agents do not grasp the 
significance of the business as it is shown 
by production records that a few men 
are writing the majority of the cover- 
age. Mr. Cohen firmly believes in the 
agent’s “being himself” at all times, not 
varying his approach and personality for 
different type prospects. “Acting and 
high pressure is not necessary,” he said. 

Henderson Peebles, another North- 
western agent who made his first appear- 
ance before the convention, cited several 
cases of insuring intangible values. He 
has been particularly successful in cov- 


ering men’s worth to their business 
houses, and told how sometimes in ap- 
proaching the president of a corporation 
he has been unsuccessful in writing him 
but through the head’s encouragement 
was able to insure several of the other 
executives. He asserted that “life in- 
surance is the closest approach possible 
to buying peace of mind.” 

J. T. Gallagher, assistant superintend- 
ent of claims, closed the afternoon ses- 
sion with a discussion of the benefits 
policyholders and beneficiaries of the 
Northwestern had enjoved through the 
company’s distribution of proceeds. In 
the twelve years that he had been with 
the company over $373,000,000 had been 
distributed. 

Advocates Programming 

“Why life insurance in the Northwest- 
ern” was discussed by three active pro- 
ducers in the Saturday morning session. 
Fred Tornow of Buffalo pinch-hit for 
Herman Duval of New York and stressed 
the importance of offering definite pro- 
grams to each prospect approached. He 
believes that practically every policy, 
large or small, should be arranged on a 
settlement basis. He also strongly ad- 
vised the agents to load up on them- 
selves, saying, “If you have your own 
house in order, it will strike a chord in 
the heart of everyone you see.” 

One of the Northwestern’s leading 
younger agents, Vincent Talbot of New- 
ark, followed Mr. Tornow. He told of 
the changes taking place in the life 
agent’s work, and asserted that the day 
of agents acting as both educators and 
salesman is passing. The public in future 
years will know much more of life in- 
surance than it has in the past, and the 
agent’s work will be immeasurably 
changed. He said that life insurance 
as a social, economic and political fac- 
tor is just beginning to be recognized 
by the American people. 

Another successful young producer, 
Edwin Lillis of Erie, said that agents 
often forget that their prospects encoun- 
ter the same difficulties in life that they 
(the agents) meet. That is an important 
fact to be borne in mind always in the 
interview. All have difficult situations to 
overcome, and the agent will be success- 
ful in proportion to his ability to diag- 
nose and prescribe correctly for his pros- 
pect’s situation. 


HEAR HARVEY WEEKS 


Assistant Secretary of Central Hanover 
Bank & Trust Co. One of Speakers 
at Dinner of Northwestern 
Mutual Life 
Harvey Weeks, assistant secretary of 
the Central Hanover Bank & Trust Co., 
was the principal speaker at the dinner 
of the Northwestern Mutual Life on Fri- 
day night at the Hotel Pennsylvania. 
He advised agents to put authority be- 
hind their sales arguments; to dominate 
the sale by giving conclusions instead 
of presenting data and arguments which 
have a tendency to permit the prospect 
to make up his own mind. He also 
strongly recommended testimonials from 

satisfied policyholders. 

At a luncheon Saturday Northwestern 
agents heard Ralph Hamburger, presi- 
dent of the General Agents’ Association, 
and general agent in Minneapolis, and 
Charles H. Parsons, superintendent of 
agencies. Mr. Hamburger stressed the 
possibilities of the company’s five year 
expansion program. Mr. Parsons summed 
up the high lights in the convention 
here last week. 





BALDWIN HEAVILY INSURED 

J. Hicks Baldwin of Washington, 
D. C., was introduced by Chairman 
Rowley at the Northwestern Mutual 
convention here last week as the man 
who carried more insurance at his age 
than anyone he knew of. 

A SALES HELP 

“Why People Like Us,” an article in 
the January “American Magazine,” is 
strongly recommended by Peter Allen of 
the Crouch & Allen agency in Buffalo, 
as containing much sound advice for the 
man in sales work. 
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Northwestern National Life- 


DIRECTORS: 
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AGAIN—a Record Year! 


‘ALN in paid-for 
insurance in force 37 Million Dollars (132%) 
N INCREASE over 
the gain in 1928 of 7 Million Dollars (232%) 
| EW BUSINESS 
paid-for basis 
N INCREASE over 
1928 new business of 11} Million Dollars(18Z) 


FINANCIAL STATEMENT 
1929 


754 Million Dollars 


as of December 31. 


RESOURCES 


Bonds, 

Government, State, County, 

and Municipal- - -— - $6,034,395.52 

Railroad, Public Utility. : 

Industrial, ete. - - - 10,280,020.87  $16.314,416.39 
First Mtg. Loans (Cityand Farm) - - -— = 10,105,672.23 
Collateral Loans - - - - - - - - 25,000.00 
Policy Loans - - - - 6,632,570.57 
Real Estate incatinlitous eee Office Bldg. - - 1,881,780.62 
Premiums, Due and Deferred - - - - - 1,709,707.00 
Cash on Hand - - - - - 168,862.74 
Interest Due and Accrued nil Othe or — ts - 751,906.36 


TOTAL - . - - - - - - - $37,589.915.91 


LIABILITIES 


Reserve on Policies - — - - - = = $30,460,621.00 
Death Claims Due and lt ntl - - - = None 
Claims Reported but Proofs of Loss not Received 169,875.57 
Present Value of Death, Disability, and other 

Claims Payable in Instalments - — - - - 963,282.21 
Premiums and Interest Paid in Advance -— - 219,985.47 
Reserve for Taxes Payable in 1930 -  - -— - 253,000.00 
Profits for Distribution to Policyholders — - - 1,713,183.63 
All other Liabilities - - - - - - - 198,085.64 
Contingency Reserves - - - 977,908.68 
Surplus to Policy holders (Ine Ausliling $1,100, 000 - 

Paid-in ( ‘apital) - - - - - - - 2,633,973.71 

TOTAL - = = = = = = = = $37,589,915.91 


Force 


$3259,0914,050 


Paid-For Insurance in 























F. A. CHAMBERLAIN 
Chairman of the executive 
committee, First National 
Bank of Minneapolis. 
An NwNL Director and 
member of its executive 
and finance committees 
since 1905. 














THEODORE WOLD 
Vice President, Northwest- 
ern National Bank and 
formerly Governor Federal 
Reserve Bank, Ninth Dis- 
trict. An NwNL Director 
and member of its execu- 
tive and finance commit- 
tees since 1926. 








A. F. PILLSBURY 
Treasurer, Pillsbury Flour 
Mills Company, known all 
over the world. A Director 
of NwNL since 1924. 


“The men who direct the destinies of 
an institution are as important an 
indication of its strength as are the 
figures of its financial statement.’ 














E. W. DECKER 
President of the Northwest 
Bancorporation and of the 
Northwestern National 
Bank of Minneapolis. An 
NwNL Director and mem- 
ber of its executive and 


finance committees since 
1905. 





gs aR te esas. | 

















4. 


E. L. CARPENTER 
President, Shevlin, Car- 
penter & Clarke Co., 
which, with its 40 sub- 
sidiaries, does a wholesale 
lumber business in all 
parts of the U. S. Also 
President, National Asso- 
ciation of Lumber Manu- 
facturers. An 
Director since 1911. 








F. T. HEFFELFINGER 
President, F. H. Peavey 
Company, largest’ grain 
firm in the world. A Direc- 
= ag NwWNL since July, 








Cc. T. JAFFRAY 
President of the “Soo 
Line” Railway and Chair- 
man of the Board of the 
First Bank Stock Corpo- 
ration. An NwNL Direc- 
tor and member of its ex- 
ecutive and finance com- 
mittees since 1905. 


THOMAS F. WALLACE 

President, Farmers & Me- 
chanics Savings Bank, the 
largest savings bank be- 
tween Cleveland and San 
Francisco. An NwNL 
Director and member of 
its executive and finance 
committees since 1924. 
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0. J. ARNOLD 
President, Northwestern 
National Life. Director 
and member of its execu- 
tive and finance commit- 
tees since 1925. 





NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


O. J. ARNOLD, Paesivent 
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Equitable Trust’s Slide 
Films In Agencies 


TELL OF ESTATE MANAGEMENT 





Insurance Pointers Given; New Series 
Will Make Special Appeal to Mem- 
bers of Closed Corporations 





The Equitable Trust Co. has prepared 
a slide film bearing the title: “Develop- 
ing Insurance and Trust Business 
Through Estate Organization.” It was 
shown for the first time to the members 
of the advisory council of the Equitable 

ust and some newspaper men at a 
luncheon given at the Bankers Club, the 
:t being E. M. McMahon, manager of 
t insurance trust division of the 
Fuitable Trust. It is about to be ex- 
h ited in a number of general agencies 
a | the first showing was in the C. B. 
Koight agency of the Union Central on 
nday of this week. Two other slide 
is will be prepared, one of which will 
shown to members of closed corpora- 
S. : 
hese films are not only good argu- 
m nuts for life insurance, but link life in- 
su-ance and trust company relationship 

i most effective manner. The slide 
. was prepared by Bernard W. Butler, 
nerly an insurance agent in Detroit. 


Statement by New President of Trust 
Company 
1 the slide film appeared a declara- 
{ of W. W. Aldrich, the new presi- 
dent of the Equitable Trust, in which 
he made the following statement: 

“For the purpose of creating an im- 
mediate estate, no better method than 
life insurance has yet been devised for 
the man desirous of discharging his fi- 
nancial and moral obligations to family 
an! society. More than fifty years of 
experience in estate management has 
taught the Equitable Trust Co. that all 


too large a proportion of insurance es- 


tates and general estates have failed to 
accomplish the objectives of the estate 
creator. Life insurance replaces the eco- 
nomic value of the estate builder; mod- 
ern trust service replaces the managerial 
ability to his family of the estate crea- 
tor. 
Booklet Analyzes Large Estates 


\t the luncheon there was distributed 
a booklet called “What Happens to the 
Large Estates,” a condensed summary 
based upon actual analyses of estates 
running from $30,000 to $300,000,000 filed 
in the New York County Surrogate’s of- 
fice from January, 1926, to August, 1929. 

The percentages of the various assets 
comprising the average gross estate 
(New York County) as determined by 
the survey are as follows: 


Cash. .cccitesies thee et ee te ce cent cks NeeS 4.73% 
Bonds and Preferred Stocks........... 27.10% 
COMMGH SOUENE vice seccewesweseescss 49.10% 
eal atgGe ie cw a cc esms gsiemens cus 7.60% 
Mortgage, Notes and Other Assets..... 11.45% 
Insurance (payable to estate)........ 0.02% 
100% 


The booklet contains a tabulation and 
chart showing clearly that among the 
assets of the average gross estate of the 


wealthy New York decedent, cash plays - 


a relatively small part. In the total as- 
sets of the average large estate, common 
stocks represent almost half of the estate 
assets; bonds and preferred stocks are 
second in importance, followed by mort- 

‘ges and real estate in the order named. 


Conclusions 

“What are the conclusions that may 
be drawn from this analysis of assets?” 
asks the writer of the booklet. Continu- 
inc he says: 

“First, that because of the conspicu- 
ous scarcity of cash in the average large 
esate there must nearly always arise an 
ur ent necessity for the sale of some of 
th estate assets to meet the obligations 
an! expenses incidental to the transfer 
of property to the decedent’s heirs. 

‘Second, that the securities held in the 
av rage estate being that part of the 
property which commands a ready mar- 
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Prompt 
Courteous 
Efficient 


Brokerage Department 
S. M. Cloud, Supervisor 
P. J. Lo Truglio, Supervisor 


eo 





52 Vanderbilt Ave., N. Y. 
Suites: 809-10-11 





The Edward Leitner Agency 
100% INCREASE IN NEW BUSINESS 


Our Record for 1929 


There is a REASON !! 


NERVICE 


Rendered by Experienced Life Insurance Underwriters 


EDWARD LEITNER, General Agent 


ZETNA LIFE INSURANCE COMPANY 
Hartford, Conn. 


Agency Department 
V. W. Williamson, Supervisor 
F. Hall, Cashier 
M. Gorenfeld, Med. Appts. 


a. 


Telephone: 
VANderbilt 1466-7-8 








ket will probably be sold in part to pro- 
vide funds to meet these expenses. 

“There are three important questions 
which we want you to consider carefully 
at this point in applying the above con- 
clusions to your own estate situation. 

“1. Would you feel perfectly content 
and free from worry if you left your 
estate without sufficient cash to provide 
for administration expenses, taxes and 
debts? 

“2. After administration expenses, 
taxes and debts have been paid, would 
you not like to be sure that the income 
from your estate will be sufficient to 
meet your family’s requirements and en- 


able them to maintain 
standard of living? 

“3. Would you not be interested in a 
simple plan which would provide the cash 
necessary to leave your entire estate in- 
tact for distribution in full to your bene- 
ficiaries as you originally intended ?” 

Shrinkage Items 

The booklet contains many interesting 
summaries, tables and charts. Two im- 
portant facts evident from the figures 
follow: ' 

First, that the items of shrinkage aver- 
age more than 20.20% of the gross estate. 

Second, that this shrinkage amounts to 
more than 25.20% of the net estate. 


their present 





Assets 
117% of liabilities 


Liabilities 


Only 86% of assets 


Excess of Assets 
17% more than liabilities 


New Insurance 


Insurance in Foree 


tial amounts. 





CONTINENTAL AMERICAN 


LIFE INSURANCE COMPANY 
WILMINGTON, DELAWARE 


PHILIP BURNET, President 


Twenty-second Annual Statement 
December 31, 1929 


{ Capital $ 652,350 | 
) Surplus 1,126,685 § 


84% in policies of $5,000 or more 


349% as much as ten years ago 
7 y S 


Specializing on the Larger Policies 


HE CONTINENTAL AMERICAN specializes on the better class of 

business, the people with the larger incomes who are not merely good 
average risks, but better risks than the average, and who insure in substan- 
More than 80 per cent. of the new business for 1929 was 
in policies of not less than $5,000 at the minimum. 


o” annie 


pedetne aaa $12,280,193 


10,501,158 





$1,779,035 
ug hbapeet $15,866,960 
Giekateneeel $92,448,696 














Graham Agency Record 
$2,000,000 in 6 Months 


STARTED FROM SCRATCH IN JUNE 


Ten Full Time Agents Produced a 
Million; Leader of Office in 1929 
Was S. T. Greene 

When J. P. Graham, Jr., came over to 
New York City last summer as general 
agent of the Aetna Life at 165 Broad- 
way after having been successful as the 
company’s general agent in Brooklyn for 
more than two years, he was confronted 
with the task of starting “from scratch” 
and building up an entirely new organi- 
zation. How well he succeeded is dem- 
onstrated by the 1929 paid-for figure of 
his office which shows a production of 
$2,000,000 for the half year. One-half of 
this total was produced by the ten full 
time agents whom Mr. 
signed up since June. 

7 The leader of the Graham agency is 
Sam T. Greene, who has been in the 
active life insurance selling field for less 
than six months. Mr. Greene produced 
$300,000 last year and expects to enter 
the million dollar ranks in 1930. In rec- 
ognition of his demonstrated ability he 
took over this week supervision of the 
full time agency development in the 
agency. { 

Good records for the past year were 
also made by David R. Lever and Joseph 
F. Becker, both of whom had previously 
been casualty men. They have been full 
time life insurance agents only since last 
summer when they joined the Graham 
agency. 

The brokerage department of — the 
agency also went ahead in 1929 under 
the capable supervision of Louis F. 
Weigel, Richard D. Keane and Kenneth 
S. Pratt. These men have built up in a 
short time a good following among brok- 
ers and surplus writers. In addition the 
Graham agency innovated an insurance 
trust department as an added feature of 
its service. 

During the recent new building cam- 
paign of the Aetna Life regular agency 
meetings were held twice a week. This 
plan has workd out so satisfactorily that 
they will be continued in 1930. Incident- 
ally the agency made and exceeded its 
quota of $800,000 on ordinary life insur- 
ance production during the building cam- 
paign. 

Mr. Graham has set his mark for a 
$5,000,000 production this year. 


Graham _ has 


BOSTON ASSOCIATION PLANS 
President Tracey Appoints Committee 
Chairmen; Expect 1,000 Members; 
Sales Congress March 19 
President George H. Tracey of the 
Boston Life Underwriters Association 
has appointed the following committee 
chairmen for 1930: Alex M. Hammer 
and P. J. Craffey, joint chairmen of the 
membership committee; Harry H. Kay, 
business practices committee; Merle G. 
Summers, legislative committee; V. W. 
Kenney, committee on co-operation with 
banks and trust companies; Peter A. 
Collins committee on co-operation with 
other organizations; Harry L. Pope, 
publicity committee; Lester von Thurn, 
committee on hospitality; Simon DP. 
Weissman, educational committee; Clar- 
ence W. Wyatt, committee on conser- 

vation, 

The January meeting of the Associ- 
ation will be held on January 21, in the 
main dining room of the Boston Cham- 
ber of Commerce. A special meeting of 
the president’s representatives was held 
Thursday and a luncheon meeting was 
held for the managers of the industrial 
companies this week also. The Associ- 
ation expects to reach a membership 


of 1,000 in 1930, and these meetings are 
being held to start the campaign 

It has been definitely decided that the 
sales congress this year will be held on 
March 19, and plans are already under 
way to make this the best congress yet 
held by the association. 
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N. Y. To Hold Hearing aS 


On New Annuity Table 


ANNUITANTS’ VITALITY HIGHER 





Meeting January 21 Will Consider Com- 
bined Table; Movement Started 
In 1927 





The New York Insurance Department 
will hold a hearing at No. 111 John street 
Tuesday, January 21 regarding the ad- 

adopting the “Combined 
Group Annuity Table” as a legal mini- 
mum valuation standard for both indi- 
idual and combined annuities. Super- 
intendent Conway has sent to companies 
joing business in the state a question- 
naire to obtain information on the sub- 

before the hearing 

The department has had under con- 
sideration for some time the advisabil- 
ity of proposing a change in the legal 
minimum valuation standard for annui- 
ies. In 1927, Superintendent Beha ad- 
dressed a letter to the Actuarial Society 

f America requesting that the mortality 
annuities be brought 


a ae ¢ 
ViSaDility ot 


xperiences under 
| to date 
The various annuity investigations 
hich have been made in the past have 
formly indicated an improvement in 
itality of male and female annui 
ts. This has been true of annuity 
recently a ed Me- 
tock’s Annuity Table represents data 
annuities issued up to 104 by a num- 


experiences 


 U. S. companies and does not 

fit the experience that could be reason- 
ibly ex] ected at. the present time 

\fcClintock’s Table is not on a select 

Nass The effect of elf-selection In 

lowering mortality in the early years is 


a matter of general knowledge. It, there- 
fore, appears necessary to adopt som« 
standard which represents recent experi- 
e1 and which makes provision for 
“select: mort ality.” 

The special committee of company ac- 
uaries appointed in connection with Sec 

1 97 and related sections of the New 
York Insurat ice Law have recommended 
that the mbined Group Annuity 
Table” be established as a legal mini- 

im valuation standard for both individ- 
ual and group annuities. The table is 
based upon Cammack’s Clerical Mortality 
Table for the younger ages and upot 
the American Annuitants Ultimate Table 
for the older ages 


RIEHLE AGENCY SPEAKERS 


President Pichia: om" Senior Director 
Tarbell of Equitable Among Those 
on January 13 Program 
On Monday, January 13, the Riehl 

v of the Equitable Society will hold 
luncheon at the Hotel Astor. An un- 
usually rong list of speakers will be 


there Thee y are Thomas I. Parkinson, 
presi ke nt e Phos Equitable Society; 
Ma ‘ P. Brown, assistant manager of 


a “p yl xr agency, Philadelphia; Charles 
( nilman of a National Life of Ver- 
mont, Boston; Harold H. Letcher, presi- 
lent of the board of managers of the 
Equitable Society for the Metropolitan 
1 ict; Tarbell, senior direc- 
f the Equitable Society; Leon Gil- 





Simon, an instructor at New York 

l ersity L Insurance School and a 
1 writer and agent; Sam I 

Ison Levy agency in 

} lelph Young, an agent 
f the Eq York who has 
aS a uae of 





+ sated MUTUAL ane 


Mutual Li prelimi 
nary statement shows that new business 
l-for during 1929 amounted to $131,- 


403,330. This compares with $122,827,878 

1928 gain of $8,575,452. The total 

in force in the Connecticut 

tual now amounts to $896,388,811, as 

red with $818,748434 for 1928, a 

f of $77,640,377 

and the 

gain in insurance in force establish new 
yrds for the company 


nsurance in force 


th the new business paid-for 
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Se ee ee ee ae Gi de om 
ke oe 
~ - 
an any ae one me mena 


SESE DE OS TEE 


2 ao ne ne ae 


me er ce ene ce 


$100,000,000,000 of life insurance was in force, at the 
end of July 1929, in the legal reserve companies 
of the United States, numbering about 300. 
Over $7,000,000,000, or more than 
ONE - FOURTEENTH, of | this 


total is in this Company. 


i 


New York Life Insurance Company 


MADISON SQUARE, NEW YORK, N. Y. 
Darwin P. Kingsley, President 











Lane Agency Announces 
1930 Development Plans 


TO TAKE 3,000 FT. MORE FLOOR 





Now Has 34 Full-Time Men; Later in 
Year Will Add Others; Has 
Its Own School 





The Lane agency of the Home Life, 
No. 212 Fifth avenue, gave a luncheon at 
the Advertising Club in New York on 
Saturday, the occasion being to celebrate 
che beginning of its first full year and 
to announce its plans for 1930. Mervin 
L. Lane and Louis Lane are managers, 
aud Frank L. Lane is supervisor. Eu- 
gene O. Sheridan is agency cashier. The 
.oastmaster was Louis Lane. 

Attending the luncheon were a number 

- Home office representatives, including 
erin James A. Fulton, Superintend- 
cut of Agencies H. W. Manning, and Dr, 
C. F. S. Whitney, medical director. 

It was announced at this luncheon that 
all active organization work, as far as 
ew men were concerned, ceased on No- 
vember 1, last year, due to the fact that 
ihe agency had a “full house.” Although 
some men had been taken on since that 
me, the contracts with these men were 
the result of their being referred to the 
agency, and not due to any effort on the 
part of the agency which now has thirty - 
four full-time representatives under con- 
tract. 

On February 1, 1930, 3,000 additional 
square feet of space will be taken im- 
mediately adjoining the present quarters, 
aad giving the agency a total of approx- 
rately 6,000 feet, with accommodations 
for eighty men. It was also announced 
‘hat the agency school will be continued 
in addition to the company school now 
being operated, the former being under 
the direction of Supervisor Frank L. 
Lane. The agency also publishes its own 
sales publication; and has a_ library 
which is growing rapidly. 





NEW PLAN ATTRACTS NOTICE 





Continental American Receiving Many 
Letters About New Policy; Company 
Approaching $100,000,000 in Force 
The Continental American’s new Fam- 
ily Income policy, aimed to meet the 
needs of the average family, and which 
was printed in The Eastern Underwriter 
and some other insurance papers last 
week, attracted as much attention as any 
new policy which has made its appear- 
ance in years. Not the least interested 
were the actuaries of the different com- 
panies. The probability is that the pol- 
icy will be copied in some form or other. 
The annual statement of the Continen- 
tal American, giving results at the end 
of 1929, show $92,448,700 insurance in 
force; assets of $12,280,193; and new in- 
surance paid for during the year of $15,- 
866,960. The new business of the com- 
pany was the largest in its history, while 
84% of the new business was made up 
of policies of not less than $5,000 at the 
minimum. The company’s assets are 
17% greater than the legal reserves and 
all other liabilities. Dividends to policy- 
holders show an increase of more than 
15% over the previous scale. 





LIBERALIZES TERM RULES 





Pacific Mutual Life Extends Plan to 
Classes Where There Is No Oc- 
cupational Hazard 
The Pacific Mutual Life has liberal- 
ized its rules applying to term insur- 
ance according to an announcement by 
Vice-President Arthur C. Parsons. Here- 
tofore this plan has been restricted by 
the company to professional and_busi- 
ness men but it will now be considered 
for factory superintendents, foremen, 
clerks, salesmen and others where the 
occupation does not involve any accident 
hazard or condition injurious to health. 
The company will not issue a term pol- 
icy for an amount less than $5,000. These 
new rules also apply to the modified life 

policy. 
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Flynn Made Actuary 
Of Travelers Group 


HAMMOND SUCCEEDS MORRIS 





Benedict D. Flynn Continues Also as 
Secretary; H. Pierson Hammond 
Life Department Actuary 





Benedict D. Flynn, who has been sec- 
retary of the Travelers since 1922, has 
been made actuary as well as secretary 

d he 

tuarial work of the Travelers (life), 


will have supervision over all 





BENEDICT D. FLYNN 


Travelers Indemnity and Travelers Fire. 
At the same time H. Pierson Hammond, 
who has been assistant actuary of the 
liie department, was made actuary of 
the life department succeeding the late 
Edward B. Morris. 

\Ir. Flynn is a native of Hartford and 
graduate of Trinity College. He en- 
tered the employ of the Travelers in 
1902 and within five years was made as- 
sistant actuary. Mr. Flynn has been 
active in actuarial circles and is known 
for his pioneering work in mathematics 
of group insurance and casualty lines. 

Mr. Hammond is a graduate of Will- 
iams College and first worked in the 
actuarial department of the Mutual Life 
of New York. In 1908 he was appointed 
actuary of the Connecticut Insurance De- 
partment and for the past eleven years 
has been assistant actuary of the life 
department. 





N. Y. LIFE PAYS FOR $950,000,000 





1929 Its Biggest Year, Dividends of 
$71,500,000 Apportioned by Com- 
pany for 1930 

The new paid-for business of the New 
York Life during 1929 amounted to over 
$950,000,000, the greatest -year’s volume 
in the company’s history and a gain of 
more than $41,000,000 over the 1928 pro- 
duction. Dividends amounting to ap- 
proximately $71,500,000 will be appor- 
tioned by the company in 1930, accord- 
ing to the announcement made by Presi- 
dent Darwin P. Kingsley. This is 
$4,400,000 in excess of the dividends ap- 
portioned for last year. 

The company paid during the year in 
death claims on the lives of 14,600 policy- 
holders, $62,000,000, including $2,444,000 
double indemnity for accidental deaths. 
In maturing policies and other cash 
benefits, including dividends, the com- 
pany paid to living policyholders in 1929 
$116,000,000, or $54,000,000 in excess of 
the amount paid in death claims. 





LIFE PRESIDENTS PROCEEDINGS 

he printed proceedings of the annual 
couvention of the Association of Life In- 
surince Presidents held in New York 
in December are now being distributed 
by the association. 








in an agency. 








Are You Interested in Starting 
A Women’s Department? 


College bred young woman who is a graduate of the 
N. Y. U. life insurance school and who has had four 
years of practical training in agency work, feels 
thoroughly qualified to organize a women’s department 


Would train and supervise agents. 
Salary basis. If interested address: 


Box 1132 


The Eastern Underwriter | 
110 Fulton Street, New York 























A. W. MOORE CHAIRMAN 





Special Thrift Week Committee to Han- 
dle Life Insurance Day Activities 
in Philadelphia 
A special thrift week committee to 
handle life insurance day activities in 
Philadelphia January 22 in conjunction 
with the trust companies has been ap- 
pointed as follows: A. W. Moore, New 
England Mutual, chairman; John A. 
Stevenson and J. H. Reese, Penn Mutu- 
al; Th. Leiper Black, Connecticut Mu- 
tual; A. D. Wallis, Equitable of Iowa; 
J. A. Tyson, Guardian; W. R. Robinson, 
Missouri State; E. J. Berlet and V. C. 
Chambers. James M. Blake has been 
appointed chairman of the January smok- 

er of the association. 





NEW ILLINOIS COMPANY 
The Reliance Mutual Life of Illinois 
has been licensed as a legal reserve life 
insurance company in Chicago. The prin- 
cipal officers are O. W. Carlson, presi- 
dent; Andrew Sandberg, secretary; and 
D. F. Campbell, actuary. 


FIRST JOINT GROUP? 





Was It General Fireproofing Co., Writ- 
ten by Equitable, Prudential and 
Aetna Life? 

What was the first joint group pol- 

icy written in the United States? 

This question has arisen in view of 
the fact that the Northwestern National 
and Minnesota Mutual have written a 
joint policy of this kind on faculty mem- 
bers and employes of Universitv of 
Minnesota; and the impression was 
given that this was a pioneer policy. 

It develops that sometime ago the 
General Fireproofing Co. of Youngstown, 
O., was written jointly by the Equitable 
Society, The Prudential and the Aetna 


Life. 


CONGRATULATES MRS. STARK 

Mrs. Katherine E. Stark of the Man- 
hattan branch of the New York Life in 
New York City led all the company’s 
metropolitan producers during December 
with a total paid-for of $320,000. She 
has a letter from the company congrat- 
ulating her on this record. 








Fellow Workers in Thrift 


On January 22d we shall have the active 
co-operation of forty-eight national civic and 
business organizations in our efforts to per- 
suade the public to take thought for the days 


to come. 


Every minute spent in soliciting on that day 
should be decidedly more productive than 


ordinarily. 


Let us be equal to the opportunity offered 
us by our fellow workers in thrift. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 


Over a Billion 


in Force 





Inter-Southern Opens 
Newark Headquarters 


R. J. ALBACHTEN IN CHARGE 





Agency Vice-President of Company to 
Have Own General Agency 
in New Jersey 





The Inter-Southern Life of Louisville 
is making plans for the development of 
its eastern territory and has opened 
headquarters for this section at Newark, 
N. J., nm charge of Agency Vice-Presi- 
dent R. J. Albachten. Mr. Albachten will 
also establish his own general agency in 
Newark. 

Mr. Albachten went with the 
Southern Life 


Inter- 
four and has 


had ten years’ practical field experience. 


years ago 
He started in Duluth and soon was made 
general agent for the 
Life there. 


Missouri State 

Four years ago when C. G. Arnett be- 
came president of the Inter-Southern 
Life he brought Mr. Albachten into the 
home office agency department of the 
company. 


NAT’L ASS’N COMMITTEES 





Leon Gilbert Simon, Chairman of Pro- 
gram Committee, and J. C. McNamara 

Publications Chairman; Senior Coun- 

sel Members 

President Whatley of the National As- 
sociation of Life Underwriters announces 
standing committees for 1929-30. Leon 
Gilbert Simon, Equitable Society, New 
York, is chairman of the program com- 
mittee, other members being James M. 
Blake, Massachusetts Mutual, Philadel- 
phia; James Elton Bragg, New York 
University; V. H. Cheney, Aetna Life, 
Rochester: John C. McNamara, Jr., 
president New York association; How- 
ard S. Sutphen, Equitable of Iowa, Pitts- 
burgh. 

Mr. McNamara again heads the publi- 
cation committee, others on it being Er- 
nest J. Clark, John Hancock, Baltimore ; 
Lee D. Hemingway, Connecticut Mutual, 
Pittsburgh; Herman Jeffers, Midland 
Mutual, Columbus; and Harold D. Krafft, 
State Mutual, Washington, D. C. 

Chairmen of other committees follow: 

Educational—Miss B. B. Macfarlane, Pan 
American Life, New Orleans. 


By-Laws—Lloyd K. Allen, Union Central 
Boston. 
Laws and Legislation—Henry J. Powell, 


Equitable Society, Louisville. 


Membership—George W. Ayres, South Pasa- 
dena, Cal. : : ; 
Institutional Advertising—Julian S. Myrick, 


Mutual Life. 


Budget and Finance—Robert L. Jones, State 
Mutual, New York. 
International Council—J. G. Taylor, Mutual 


Life of Canada, Toronto. 
Resolutions—Leon A. Triggs, Berkshire, Min- 
neapolis. 
Co-Operation With Trust Companies 
lin W. Ganse, John Hancock, Boston. 
Co-Operation With U. S. Chamber 
K. Voshell, Metropolitan 


Frank- 


of Com- 
merce—J. Life, Bal- 
timore. 

National Councillor in U. S. 
Commerce—Franklin W. Ganse. 

Members of the Senior Council follow: 

John W. Clegg, Penn Mutual, Philadelphia, 
chairman. L. Brackett Bishop, Massachusetts 
Mutual, Chicago; Ernest J. Clark, John Hancock, 
Boston; John Dolph, Metropolitan, Washington; 
A. E. Eliason, Minnesota Mutual, St. Paul; J. 
Stanley Edwards, Aetna Life, Denver; Frank 
L. Jones, Equitable Society, New York; Frank 
E. McMullen, Massachusetts Mutual, Los An- 
geles; Julian S. Myrick, Paul F. Clark, Henry 
J. Powell, Lawrence Priddy, John Newton Rus 
sell, Charles W. Scovel, John L. Shuff, Neil D. 
Sills, J. K. Voshell, Graham C, Wells and Hugh 
M. Willet. 


Chamber of 


E. G. JOHNSON PROMOTED 

Holgar J. Johnson, Penn Mutual gen- 
eral agent at Pittsburgh, announces the 
appointment of Eric G. Johnson, his 
brother, as Associate General Agent. 
Eric Johnson joined the agency a year 
and a half ago, bringing experience in 
organizational work. This agency, the 
Penn Mutual reports, has recently had 
a phenomenal expansion, caused very 
largely by the work of Eric Johnson in 
bringing in new men, in training them, 
and in supervising old as well as new. 
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THE Lire INSURANCE TRAINING COURSE 


of 


New York UNIVERSITY . 


Has no place in its classes for the Life Insurance 
Agent who is confirmed in his satisfaction with 
Things-As-They-Are and who is cozily content to 
conduct his career on the Drab Dead-Level of Average 


Achievement. 


But its doors are wide open to the Underwriter who 
desires to continue to grow and to reap the finer 
rewards, of self-respect and leadership and the grati- 
tude of clients as well as dollar success which come 
only to him who is master of his calling and whose 


work 1s inspired by the Professional Ideal. 





The last day for enrollment in the Telephone your registration to the 

winter term is Monday, January 13th. Director—Spring 9300—or call at 
Room 431, Commerce Building, 
Washington Square East, New York 
City. 














) 
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W. C. Cousins General 
Agent At Springfield 


W. B. THOMAS AT PITTSBURGH 





E. Clay Brock Returns to Seattle, Suc- 
ceeding J. H. Baird, Who Recently 
Resigned 





The Aetna Life has appointed Willard 
C. Cousins general agent at Springfield, 
\lass., taking over the agency formerly 
in charge of E. Clay Brock, who has 

een made general agent at Seattle. Mr. 
Cousins has been division superintendent 

: the home office of the company. 

The Aetna Life has also appointed as 
its general agent at Pittsburgh W. B. 
homas, who has been with the com- 
yany since 1917 as an agent specializing 
a group insurance. This fills a place 

ft vacant by the recent death of N. 

. Degen. Mr. Thomas’ insurance ex- 
perience began in 1911 with the South- 
vestern Life in South Carolina. Later 
ie became general agent for another 
southern company at Atlanta. It was 

: Atlanta that he first joined the Aetna. 

ie, in company, with his brother, F. 
:lliott Thomas, devoted his entire time 
to writing group insurance. He sold 
croup insurance on 5,000 employes of the 
Libb Manufacturing Co. of Atlanta, one 
i the early large cases. About 1920 
- was made general agent of the group 
lepartment of the Aetna Life’s Pitts- 
burgh agency. 

In going to Seattle, Mr. Brock re- 
‘urns to the city and the agency in which 
he began his insurance career with the 
\etna. He started with General Agent 

H. Baird, whom he is now succeed- 
ing, about seven years ago. In June, 
1924, on Mr. Baird’s recommendation, 
\lr. Brock was appointed general agent 
for the Aetna at Springfield, where he 
carried on with splendid results up to 
ihe present changé. He is a native of 
Oregon and his entire business career, 
except for his agency experience at 
Springfield, has been in Oregon and 
Washington. 

Mr. Cousins joined the Aetna Life in 
1925. He was first connected with its 
underwriting department. In May, 1926, 
he became assistant in the company’s 
accident and health department. When 
the company’s regional plan of agency 
supervision was inaugurated in October, 
1928, Mr. Cousins was selected as su- 
perintendent of the eastern division. This 
work he continued in until his present 
appointment as general agent. 


MASSACHUSETTS MUTUAL RATES 





Company’s New Disability Schedule 
Shows Increases of About 
50% Over Old 

The Massachusetts Mutual Life’s rates 
for disability benefits have been prepared 
and show increases of approximately 
50% over the old rates. The full text of 
the company’s disability provision was 
printed in The Eastern Underwriter last 
week. The Massachusetts Mutual’s new 
and old 


rates rates for comparison 
follow: 
MALE LIVES 
Ordinary Life 
Waiver of Premium Only 

Age Present Rate New Rate 
21 $0.30 $0.47 
25 .30 55 
30) 37 -66 
35 .49 85 
40 .69 1.10 
45 99 1.49 
0 1.51 2.08 
95 2.47 3.00 
Waiver of Premium and Annuity Benefit 
21 $2.08 $3.11 
25 2.25 3.40 
3() 2.59 3.82 
35 3.03 4.39 

) 3.66 5.11 

4.54 6.07 
) 5.87 7.33 
} 8.09 9.06 





IVES & MYRICK BUSINESS 

The paid-for business of Ives & My- 
tick, New York, managers of the Mu- 
tual Life for December was $3,860,639 as 
compared with $5,065,445 in 1928. For 
the year the total paid-for business 
amounted to $47,005,296 compared with 
$40,822,422 in 1928. 


WORLD ACTUARIAL CONGRESS 





Ninth International Convention Will Be 
Held in Stockholm, Sweden, 
June 16-20 

The ninth international congress of 
actuaries will be held in Stockholm, 
Sweden, June 16-20, 1930. On June 17th 
the King will receive members of the 
Congress at the Royal Palace. On June 
18th there will be a banquet given by 
the town council of Stockholm at the 
city hall. 

Among the attractions in Stockholm at 
the time will be an exhibition of Indus- 
trial Arts, which will draw many tourists. 
The organization of the congress com- 
mittee is arranging through the travel 
bureau of the Swedish State Railways 
a number of tours. 





DUNSMORE FIGURES 


The Dunsmore agency of the Equitable 
Society in New York wound up its big- 
gest year by paying for $1,201,295 regu- 
as business and $489,750 group in De- 
cember. The total Ordinary life paid for 
in the year was $11,529,358, compared 
with $9,206,580 for 1928, an increase of 
25%. A one day drive was held De- 
cember 20 in honor of Mr. Dunsmore’s 
thirtieth birthday, on which the agency 
force wrote $997,000 
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Manager, Brokerage Dept., for Non-Par General 
Agency, handling Life, Accident and Group. 
have previous experience soliciting lines from Brokers. 


Give full details, salary required. Absolutely confi- 


Must 
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ENTER OKLAHOMA 
The West Coast Life has filed an ap- 
plication to operate in Oklahoma, with 
capital listed at $500,000, surplus at $948,- 
870, and total assets at $16,000,000. The 
Ohio National Life has also filed appli- 
cation. 


TRAVELERS’ STOCKHOLDERS 

The Travelers’ stockholders will hold 
their annual meeting Wednesday, Janu- 
ary 22, at the home office in Hartford. 
This will be the first stockholders’ meet- 
ing at which the company’s new presi- 
dent, L. Edmund Zacher, will preside. 








selling plans. 


More than $1,224,000,000.00 
of insurance in force 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


HILLSMAN TAYLOR, President 


Personal Cooperation 
of Trained Representatives 


Turovcu its well organized Branch Ofhce 
and General Agency Service, available in practically 
all of the principal cities throughout the country, 
the MISSOURI STATE LIFE 
men the personal cooperation of trained repre- 
sentatives in each of its multiple lines 


Accident, Health, Group and Salary Savings. 


The progressive pioneering spirit of the MISSOURI 
STATE LIFE makes it a most desirable Company 
for the live, forward-looking Agent to represent; 


and its new liberal policy forms ofter attractive 


HOME OFFICE, ST. LOUIS, MO. 
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200 Rauke Covered In 
Odd Southern Group 


COMPANY IS ‘ALL STATES LIFE 





Blanket Form “a Life and poe an 
Coverage Taken Uy Directly 
With | the } 
are much interested 
Alabama Bankers’ 
a group policy in 
organized All States Life In- 
Montgomery, Ala., cov- 
ering their members for $4,000,000 life 
and $5,000,000 of accident insurance un- 
ler a blanket form. The arrangement 
| on October 1 last year, 


bankers 
that the 
has taken 


Florida 
in the fact 
Association 
ewly 
urance Co., of 


became effective 

and on the first of the present year 1n- 
surance certificates panther es x to $4,000,- 
000 had been delivered, with $5,000 in 


claims 
A. Vincentelli, secretary of the 
Bankers’ Association, and 


\labama National Bank, 


Mark 
\labama ; 
president of the 


\lontgomery, says that “enough has al- 
ready been done to establish the plan 
( aly as successful but as unique in 
— to the needs of the situa- 


Py ‘ines of differente as related 

ther naay coverages are pointed 
t as including “requirements, banks as 
ts, rather than employes, commissions 


agents, profit sharing and auxiliary 
fe -” 

fhe insurance company agreed to 
spend up to 20% of the premium for the 
nstalation, in spite of the fact, to quote 
Vincentelli, “that the size of the 
premium indic ated a 10% conference 
mmission.” Mr. Vincentelli also says 
“the conference commission of 10% 
a group of this size was then avail- 
t f the insurance man or agent of 
bank, and a brokerage contract was 
ed in his favor by the insurance 
y, so that no insurance intere st 

ready existing was antagonized.” 


of this 10% difference in the con- 
1 ompany commission the 
te bat ws was covered, and 
as taken up in a direct way 
Interviews were suc- 
o results were accom- 
rrespondence it did arouse 
st and this was cashed in on when 
called. The work has 
a staff of seven men who 
1 credentials of the bankers’ asso- 
nd the banks have been signed 

ta rapl id rate 


he m _— W 
| ll the banks. 
While n 


lished by c 





ryviewers 


Deen done vy 


Phe Bh is and 


| participating gross 
profits go to the banks and the company. 
Mr. Vincentelli and the members of the 
rs’ association “foresee that this 
cnd may amount to a %ood many 
nds of dollars and prove a real 
f income for the association.” 

s will decide in due time whether 
dend goes to the association or 
ks, and a study of dividends un- 
rouy racts seem to indi- 

e bankers that they may ex- 

irg eturt S 

\ll States Life Insurance Co., of 

t , Ala., is headed by Richard 
| , chairman of the board of thi 
st bank in Montgomery, and _ his 
r, Henry M. Hobbie, is president 
her bank in the same city The 

1 s Ben Lacy, president, 

itly ame from the Protective 

B ingham Two hundred 


taken the covet 
bank pers¢ 


dat 


mnel the fol- 


be covered under special 
irry higher rates than 
ups and to which careful 


Issues Single Premium 
Income Bond Policy 


PACIFIC MUTUAL LIFE FORM 





Company Issues Special Contract to 
Meet Growing Demand For Single 
Payment Plan 





The Pacific Mutual Life is now issuing 
a single premium retirement income 
bond which will supercede the use of the 
regular annual premium bond forms that 
have been used to meet cases where it 
was desired to make payment of pre- 
miums in full with the application. 

The single premium bonds will be is- 
sued on both participating and non-par- 
ticipating plans and for all maturity pe- 
riods and ages at issue for which the 
regular annual premium bonds are sold. 
In general the provisions of the single 
premium forms will be similar to those 


of the annual premium bonds. 

Following are some of the rates ap- 
plying: 
Single Premium Retirement Income 


Bond at Age 60—$10 Per Month 
SINGLE PREMIUMS 











—* at Issue. Part Non-Part. 

$407.46 $387.54 

483.94 460.28 

574.76 546.66 

682.65 649.28 

810.82 771.13 

962.90 915.82 

1,143.63 1,087.72 

1,358.33 1,291.92 

JAL DIVIDENDS 

AgeatIssue Ist Year 10th Year 20th Year 
| rN ae $5.43 $7.40 10.44 
a 6.45 8.79 12.40 
eee 7.66 10.44 14.73 
ee 9.10 12.40 17.50 
, eee 10.81 14.73 20.78 
Di Gana 12.84 17.50 oes 

Bis teases 15.25 20.78 
Dose was 18.11 nee 
CASE LONG IN LITIGATION 
The case of Diana B. Long against 


the New York Life, in which false rep- 
resentations in the application were 
charged, has finally been settled by the 
Court of Appeals of Kentucky after a 
nineteen year period of litigation. The 
company lost the case and the costs will 
approximate the face value of the policy, 


$1,500, and the interest will more than 
equal it. 

rules of selection must apply: Members 
of families, including children from six 


months old; depositors having as much 
as $100 on deposit; stockholders; bor- 
rowers, purchasers of securities. These 
and many other innovations make the 
movement a matter of great interest to 
everybody in the business of banking and 
insurance in this part of the south. 





It is the opinion of those who have done 
business with us in the past that our’s is 





“An Agency Worthy 
of Your Confidence” 


S. SAMUEL WOLFSON, General Agent 
BERKSHIRE LIFE INSURANCE COMPANY 


225 W. 34th St., New York City 
Phone: PENnsylvania 6878-9 






































NEW COMMISSIONERS’ INDEX 


A new index providing a key to the 
first sixty sessions of the National Con- 
vention of Insurance Commissioners held 
between 1871 and 1929 has been pub- 
lished by the Travelers. This index, 
which succeeds the first edition pre- 
pared in 1919, is being distributed to 
those holding ‘bound copies of the pro- 
ceedings. The work of compiling the 
edition on all the sixty sessions was un- 
der the direction of James S. Elston, as- 
sistant actuary. 


PROVIDENT ADVERTISING 
The Provident Mutual Life is follow- 
ing up its recent nation-wide newspape: 
advertising campaign by a practical mag- 
azine advertisement, “Insure For Life as 
Well as for Death.” It appeared in 
Time of December 30 and is scheduled 
for the Literary Digest on January 11 

and in the American for February. 





KEANE-PATTERSON FIGURES 
The Keane-Patterson agency of the 
Massachusetts Mutual in New York, re- 


ports paid for production for 1929 of 
$20,617,894 as against $13,288,567 in 1928 

The percentage of increase in 1929 
over 1928 was 55.2%. No sub-standard 
business included. 





NEW CHATTANOOGA AGENCY 


Earle N. Wester of Chattanooga has 
been appointed general agent for the 
John Hancock for that city and sur- 
rounding territory in eastern Tennessee. 








“The Appeal of Value Knows no Boundary, — 
and | 

Quality speaks a Universal Tongue” 
| 





New England Mutual Life Insurance Co. 
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Boston, Mass. | 
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BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 
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J. L. Shuff To Remain 
As Personal Producer 


ALSO AS COMPANY DIRECTOR 





Union Central Names Joseph P. Devine 
Manager at Cincinnati; Made Record 
At San Antonio 





The resignation of John L. Shuff as 
manager for the Union Central Life at 
Cincinnati which was announced last 
week, does not mean that this veteran 
leader in life insurance field activities will 
not be heard from in future. Mr. Shuff, 
who has always worked at driving speed, 





JOHN L. SHUFF 
has decided to accept the advice of his 
physician and will ease up in his work. 
He asked to be relieved of his agency 


management responsibilities and it was 
with the greatest reluctance that Presi- 
dent Jesse R. Clark, Jr., president of 
the Union Central, acceded to Mr. 
Shuff’s wishes. He will continue his con- 
nection with the company and the agency 
with the title of general agent. He will 
also remain as a director of the company. 

The Union Central has appointed as 
Mr. Shuff’s successor Joseph P. Devine, 
of San Antonio, as manager of the im- 
portant Cincinnati agency. 

Jack Shuff, a former postmaster of 
Cincinnati, has represented the company 
continuously for thirty-two years, four- 
teen of these as manager of the Cin- 
cinnati agency. During the past year 
he attained one of his goals when he 
completed the placing of $100,000,000 of 
business on the books of the company 
in Cincinnati. 

For many years Mr. Shuff has been 
one of the outstanding figures in life 
insurance and especially in the affairs 
of the ‘National Association of Life Un- 





RIEHLE AGENCY LUNCHEON 

\ luncheon and sales congress will be 
held next Monday at the Hotel Astor 
in New York City by the Riehle agen- 
cy of the Equitable Society. Among the 
speakers will be President Thomas I. 
Parkinson; Manning P. Brown, assistant 
agency manager of the Taylor agency in 
Philadelphia; Charles C. Gilman, with 
the National Life of Boston; and Leon 
Gilbert Simon of the New York Uni- 
versity life insurance course. 





SERVICE . . . FIRST, LAST, AND LASTING 





to sell. 
and we'll call on you. 


TELEPHONE 


SERVICE MEANS ACTION 





LANE LOGIC 


No. 8 of a Series 


“Where ignorance is bliss——” ’tis folly to be OTHERWISE. 
We’re not the smartest people in the business, but we know a good 
thing when we see it. We believe our Preferred Whole Life policy is 
one of the best policies on the market today. 
Come in, and we'll gladly tell you about it. 


tax] THE LANE AGENCY 


eae HOME LIFE INSURANCE COMPANY | ASHLAND 
212 Fifth Avenue 
NEW YORK CITY 


And it’s mighty easy 
Or, ’phone us, 





TELEPHONE 


aqaadds SNVEW SOIAdgaS 


7162 











SERVICE IS JUST A HABIT AT THE LANE AGENCY 








derwriters of which he was president 
in 1924-25. It was in 1897 that he went 
to Cincinnati from Kentucky where he 
was born, to become special agent for 
the Union Central Life under the late 
President John M. Pattison. He made 
an instant success writing large policies 





Anthony Bill 
DE Ay INE 


JOSEPH P. 


on important persons in the city. He 
took an active part in the civic activities 
of Cincinnati. It was his activity in 
l)emocratic politics that resulted in his 
being offered the post of postmaster at 
Cincinnati by President Wilson. 

Joseph P. Devine, the new general 
manager for the Union Central in Cin- 
cinnati, is 48 years old, and a native of 
San Antonio, Tex. He entered the serv- 
ice of the Union Central as an under- 
writer in that city sixteen years ago. In 
July, 1916, he was appointed the com- 
pany’s general agent there and he has 
occupied that post continuously since 
that time. 

When Mr. Devine took charge of the 
San Antonio agency, the business in 
force was $3,690,000 and the agency was 
writing approximately $1,000,000 per 
year. 





The New Jersey agency of the Provi- 
dent Mutual, under supervision of Louis 
F. Paret, paid for $6,600,000 in 1929. 


CONNECTICUT GENERAL SCALE 





Company’s 1930 Schedule Will Amount 
to 10% Increase; Applies to All 
Participating Policies 
The Connecticut General Life has 
adopted a revised schedule of dividends 
for this year which in effect amounts to 
an increase of approximately 10%. The 
increased scale applies to all participat- 
ing business now in force. The increases 
vary with age and plan, the greatest 
being on the ordinary life while at some 
ages the endowment plans show a slight 

increase. 

The following table shows the in- 
crease in dividends on the new schedule 
over the previous schedule on the three 
most popular policy forms—Ordinary 
Life, 20 Payment Life, and Insurance to 
65 Income—for the first, tenth, and 
twentieth policy years: 

Ordinary Life (Issued after June 1, 1926) 
Age Ist Year 10th Year 20th Year 


20 1.16 1.29 1.74 
30 By 1.02 63 
40 87 43 08 
50 81 .28 .29 
60 78 1.12 1.24 


20 Payment Life 


Age Ist Year 10th Year 20th Year 


20 38 46 YY /- 
30 4 90 45 
40 1.08 58 09 
50 1.04 50 A5 
60 94 1.20 63 


Insurance to 65 Income (Issued after 
April 1, 1928) 


Age Ist Year 10th Year 20th Year 
74 


20 58 : 1.19 
30 55 1.01 iy /- 
40 1.01 61 40 
50 75 47 


METROPOLITAN | DINNER- DANCE 


The staff of the Willimantic, Conn., 
district of the Metropolitan Life staged 
a dinner-dance last Saturday evening at 
the Clearwater Inn, East Hampton, with 
an attendance of over forty. The toast- 
master was Assistant Manager Henry P. 
Debuc of Danielson and the address of 
welcome was made by Manager Shepard. 
The guest of honor was C. H. Nutting, 
manager of the Bridgeport district. 


WHATLEY IN TORONTO 
President S. T. Whatley of the Na- 
tional Association of Life Underwriters 
and general agent for the Aetna Life in 
Chicago addressed the Toronto Asso- 
ciation Wednesday noon at a luncheon 

meeting at the Royal York Hotel. 


EK. W. Allen Honored At 
N. E. Mutual Luncheon 


TWENTY YEARS WITH COMPANY 


Affair Arranged by H. Arthur Schmidt, 
His Partner; Full Time Agents 
and Friends Present 


Edward W. Allen of Allen & Schmidt, 
general agents of the New England Mu- 
tual Life in New York City, was ten- 
dered a luncheon a few days ago at the 
Crescent Athletic Club, Brooklyn, in 
honor of his twentieth anniversary with 


the company. The affair was arranged 


by H. Arthur Schmidt, joint general 
agent with Mr. Allen, and there were 
forty present including the full time 


agents and several of Mr. 
friends in the business. 
The speech-making was appropriate to 
the occasion with talks being made by 
several of the producers who have been 
associated with Mr. Allen ever 


Allen’s good 


since he 


resumed the management of the New 
York office. Congratulatory telegrams 
were received from George W. Smith, 


president of the New England Mutual, 
and other home office officials, as well 
as letters and telegrams from general 
agents of other companies in New York 
composing the membership of the round 
table general agents group. Mr. Schmidt 
was the toastmaster. 

When it came Mr. Allen's 
show his appreciation to his 
for the many tributes they had paid 
him his remarks centered around the 
theme “Yesterday, Today and Tomor- 
row.” He traced the growth of the New 
York office of the company from its 
early days up to the formation of the 
\llen & Schmidt partnership in 1926. 
The paid-for volume of the agency has 
grown consistently year by year, reach- 
ing the total of $9,500,000 last year. 


GUARDIAN CLOSES RECORD YEAR 
New Paid Business 15% Over 1928; John 
McNamara, Jr., Agency 
Leads Company 

The Guardian Life closed 1929 with 
the greatest production in the company’s 
history, with new paid business more 
than 15% over 1928. In each of the 
twelve months, the issued and paid busi- 
ness eclipsed the corresponding month 
of the previous year. The McNamara 
agency of New York City led the entire 
Guardian field in paid production, and 
recorded the greatest volume of increase. 

The ten leading agencies in percentage 
of increase over 1928 were Omaha, 
Rochester, New York (F), Baltimore, 
Buffalo, Tulsa, Detroit, a iti, San 
Francisco and Kansas City. Each of 
them recorded increases in excess of 50% 
for 1929. 


turn to 
associates 


TWO HARRY KAY’S 

There are two well-known insurance 
men in Boston named Harry Kay. One 
is the manager of the Metropolitan Life 
and the other is Harry P. Kay, a promi- 
nent agent of the Penn Mutual Life in 
that city. It is Harry P. Kay of the 
Penn Mutual and not Harry Kay of the 
Metropolitan who is on the committee 
of the new association of big writers 
of Boston who have formed a club of 
their own following a meeting presided 
over by Earl Manning of the John Han- 
cock. 





GUARDIAN LIFE 








Established 1860 Under the Laws of the State of New York 
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Make Friends of Town 
Bankers, Says Terrill 


—_—_ 


ADVICE GIVEN TO LIFE AGENTS 





Phoenix Mutual Men Hear Home Office 
Men at Andrews Convention; Many 
Tributes to Winslow Russell 





\ll the campaigns planned at desks in 
life insurance offices by intelligent 
agents are practically futile or at least 
are not resultant in consistent produc- 
tion unless they include considerable in- 
terviewing. Many a man has done won- 
ders in letters and literature and in 
thinking out clever sales plans, but un- 
less they are hooked up with face to face 
contact an agent is not going to make 
mich progress. 

That in a nutshell was one of the 
principal points made by M. Clark Ter- 
rill of the agency division of the Phoenix 
Mutual Life and secretary of the com- 
pany in addressing the L. H. Andrews 
agency in its all day session at the Yale 
Club one day last week. 

ir. Terrill came to the meeting forti- 
nia? with data about interviewing gath- 
ered at first hand from Phoenix Mutual 
representatives. This data not only in- 
cluded the experiences of New Yorkers, 
but gave the gist of the situation with 
the entire body of Phoenix Mutual pro- 
ducers. The evidence was indisputable: 
to cet the business, see the people. 

Relationships With Banks 

\ir. Terrill was emphatic in advising 
agents to have personal relationships as 
intimate as possible with at least one 
bank. Hg regarded the right choice of 
a bank and the cultivation of those re- 
lationships as one of the most important 
things in the business and social life of 
the agent. 

“No man can have a reputation as a 
substantial member of a community un- 
less he has a banking relationship,” said 
Mr. Terrill. It is not necessary for a 
person to be elected a United States Sen- 
ator or head of some great business cor- 
poration, or be a leader of the public life 
of the town, or an illustrious member 
of the bench or bar in order to be held 
in respect by the community. “The av- 
erage person we meet does not know the 
size of our bank account, whether we 
own our own home or not, or whether 
our car is paid for in cash or by install- 
ments, or whether we have got behind 
on time payments if that is how we 
bought the car,” continued Mr. Terrill. 
“But we do judge people by character, 
by the manner in which they carry and 
eects themselves and by the people 
with whom they associate. An insurance 
agent can conduct himself in such a way 
that people will hold him in high esteem 
and if he does not take such a position 
in the community it is his own fault as 
well as his own loss.” 

The best way to start a relationship 
with a bank is to open an account, and 
in most banks accounts can be opened 
for small sums, said Mr. Terrill. Once 
having established this relationship with 
a bank as a depositor, the future prog- 
tess of the relationship, depends of 
course upon the agent. The very fact 
that he goes about so much, has such 
wide and often important contacts, 
should make him a worth-while and wel- 
come figure to the officers of the bank. 

As his relationship with the bank 
grows he can find it valuable in many 
ways, including getting information about 
the financial standing of future clients. 
Furthermore, the agent may want an ac- 
commodation at the bank and many 
banks will loan on character. Many of 
the most famous bankers in the world, 
including J. P. Morgan, will lend on 
character as quickly as on any other 
Security. 

In resuming discussion of the impor- 
tance of character and standing, Mr. 
Terrill, in a private talk with agents, 
called attention to the early days of the 
career of Cyrus H. McCormick as cited 
in the book “Chicago,” recently printed. 
Mr. McCormick could not make his 
Treaper sell to farmers in Virginia and 
native states. He came to Chicago be- 


cause it was growing so fast.and was in 
the neighborhood of so many wheat 
fields. The farmers had only four or 
five days to make the harvest; as a 
matter of fact if they and their hands 
worked all night millions of tons could 
not be garnered. McCormick did not 
have enough money when he opened his 
small plant to finance the making of 
many reapers, so he went to a promi- 
nent man in Chicago who loaned him 
$25,000, based upon the fact that he was 
impressed by the personality and char- 
acter of McCormick. Later, of course, 
McCormick became a multi-millionaire. 

Discussing the Phoenix Mutual’s year 
Mr. Terrill said that the amount of busi- 
ness which lapsed in 1929 was less than 
the amount which lapsed in 1928 and he 
thought the same situation would be re- 
flected in the 1930 results. Speaking of 
the financial end he. said the market 
value of common stocks owned by the 
company, plus profits of stock sold 
through the year, showed a gain of $315,- 
000 over the item as recorded in 1929. 

Albert H. Yost, secretary and counsel 
of the company, discussed the disability 
situation. Among others who talked, one 
of the speakers most enthusiastically ap- 
plauded was Jay L. Lee, manager of the 
company in Buffalo. Mr. Lee at one 
time played football with Notre Dame 
at a time when the famous coach, Knute 
Rockne, was a sophomore. Later Mr. 
Lee became a coach. 


Many References to Late Winslow 
Russell 

References to the late Winslow Rus- 
sell were frequent at the meeting. 
Speakers spoke in loving remembrance 
of the former agency head and vice-pres- 
ident of the company, and one man said 
that Mr. Russell had put into motion 
in life insurance production during a 
twenty-five year period enough valuable 
and constructive ideas, both practical and 
ethical, to carry along for a quarter of 
a century more on their own momentum. 
He was referring, of course, in part to 
the training and selection plans for 
which Mr. Russell stood sponsor. Dur- 
ing the course of his talk Mr. Terrill, 
who was so closely associated with Mr. 
Russell for years, seemed overcome when 
he began to discuss his former chief. His 
remarks—brief—pledged on behalf of the 
agency division the carrying out of the 
Russell ideals. 





NEW BOOK BY MORRIS PIKE 





Well Known Actuary Writes Non-Tech- 
nical Treatise, “America Insures 
Itself”; Coming Out Soon 

Morris Pike, actuary of the Unity Life 
& Accident Insurance Association of 
Syracuse, has written a book entitled 
“America Insures Itself” which will soon 
be published by The Spectator Co. This 
book deals with the subject of life in- 
surance in a non-technical and non-ac- 
tuarial manner and shows the adapta- 
bility of life insurance protection to the 
various circumstances and _ responsibili- 
ties of life. Annuities, group insurance 
and industrial insurance are covered fully 
by the author, who also discusses in con- 
siderable detail total and permanent dis- 
ability benefits and additional accidental 
death benefits. 

Mr. Pike is well qualified to be the 
author of a life insurance educational 
book, having had a_ most substantial 
background in the business. He entered 
the life insurance ranks some twelve 
years ago under Henry Moir, now presi- 
dent of the United States Life, who_was 
then actuary of the Home Life of New 
York. From 1919 to 1927 Mr. Pike was 
an examiner for the New York i insurance 
department and his experience covered 
all phases of insurance. He next joined 
the Judea Life as its actuary and office 
manager, resigning last October to join 
the Unity Life & Accident. He is a 
Phi Beta Kappa man, member of the 
New York Bar, associate member of the 
Actuarial Society of America and an as- 
sociate member of the Casualty Actuari- 
al Society. 


HARTFORD MANAGER RESIGNS 





Charles E. Stockder, with Provident Mu- 
tual Since 1906, Has Had 
Poor Health 


Charles E. Stockder, general agent for 
the Provident Mutual Life at Hartford, 
has resigned because of the condition of 
his health. He entered the service of 
the Provident in 1906. Manager of 
Agencies Franklin C. Morss has tem- 
porarily placed the agency in charge of 
Walter D. Cross, who has been assistant 
to the manager and Lowell W. 
of the agency department. 


Davis 








ACTUARIAL STUDENT 


Young man wanted for our staff who 
has passed one or more examinations of 
the Actuarial Society or American Insti- 
tute. Applications should state age, educa- 
tion, experience and salary desired. No 
inquiry will be made of employer until 
after interview and permission granted by 
applicant. 


Woodward, Fondiller and Ryan 
Consulting Actuaries 


75 Fulton Street, New York City 














Increased Limits 
of Insurance 


Substantial increases in limits 
of insurance have been made ef- 
fective by Fidelity. Male lives 
ages 25 to 50 are now accepted 
for $225,000. Larger lines can be 
written in exceptional cases. 


This is an important step in a 
liberalizing program which in- 
‘cludes increased non-medical and 
sub-standard limits and offers 
field workers wider opportunity - 
for more resultful salesmanship. 


Fidelity has more than $400,- 
000,000 insurance in force. Con- 
tracts are available in thirty-nine 
states. 


Write for booklet: 
“What’s Ahead?” 


INSURANCE COMPANY 
PHILADELPHIA 


WALTER LEMAR TALBOT Prendent 


i [/Pinsue MUTUAL LIFE 
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DATES AND EVENTS 


183 3 city of Chicago Incorporated 


1893—~ First Chicago World's Fair—illinols 
Life Insurance Co. began business 


1933~ Chicago's 100th Birthday — 
Second Chicago World's Fair 
—Illinois Life 40 years old 
Cuicaco in addition to 
surging on with its regular 
stupendous activities of 
commerce and industry is 
now preparing for the great 
events of 1933, the centen- 
nial celebration of its birth; 
and the second Chicago 
World's Fair. 1933 will also 
be an anniversary for the 
Illinois Life. Forty years 
going and growing. A 
strong progressive com- 
pany, proud of its growth 
and proud of its city. 


ILLINOIS LIFE 
INSURANCE CO. 


CHICAGO 
Illinois Life Building 1212 Lake Shore Drive 


Raymond W. Stevens, President 
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THRIFT PROGRESS 


In speaking of the progress of the life insurance business, 
before the twenty-third annual convention of the Association 
of Life Insurance Presidents, our President, Mr. John R. 
Hardin, chairman of the convention, said in part: 


“Even more striking is the fact that this year’s new pur- 
chases will be double the aggregate amount of insurance in 
force on all lives at the beginning of this century. May we 
not regard this as a true index to this century’s thrift 


Thrift progress will be furthered by 


NATIONAL THRIFT WEEK 
JANUARY 17-23, 1930 


The Mutual Benefit Life Insurance Co. 
NEWARK, NEW JERSEY 
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LIVE HINTS FOR BUSINESS 





Se , d 
Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Effickency 


G. T. Sibley & Son, 


Birmingham general agents of the 
Policyholders Equitable Society at 
Campaign Birmingham, with a 


well conceived plan, 
thoroughly followed through, have done 
some constructive work in checking up 
the results of agents during the Novem- 
ber Policyholder Service Campaign. 
With a letter to Vice-President Frank 
L. Jones, Hinson Sibley submitted the 
results obtained from sixteen agents. 
The total number of calls made on pol- 
icvholders was 354 with forty-six resul- 
tant applications amounting to a vol- 
ume of $228,900. It was also noticed 
that out of the total of 354 interviews, 
196, or over 57%, were calls during which 
some sort of service was rendered to old 
policyholders. 
The form did not indicate what kind 
of service was given. However, three of 


the agents added that they had rein- 
stated several policies. An outstanding 
example of this was the record of Mrs. 
Florence JI. Friedman who reinstated 
lapsed policies for five policyholders to- 
taling $32,400, none of which was her 
own business. 
One usage of life 
An insurance that has 
Undeveloped never been very fully 
Field developed by agents 
is that very fertile 
field of philanthropy and altruism, be- 
quest insurance It holds tremendous 
possibilities especially for the wealthy 


policyholder. It affords him a most con- 
venient outlet for the distribution of his 
At the recent Life Presidents’ 
Convention, George L. Williams, chair- 
man of the board of the Union Central 
Life, cited several novel instances where 
bequest insurance fitted the problem ad- 
mirably. 

One man who was the largest contrib- 
utor to his church, realizing that the loss 
of his contribution would embarass the 
church, insured his life under a plan pro- 
viding for annual payments to the church 
of decreasing amounts, so that it could 


money. 


GET TERS‘. 
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gradually accustom itself to the loss of 
his support. 

A policyholder whose wife had died 
was in doubt whether to continue a pol- 
icy he had carried for her benefit. The 
agent who had insured him reminded 
him that his wife had been deeply in- 
terested in a children’s hospital, and on 
the agent’s suggestion the policy was 
made payable to the hospital to furnish 
a room in memory of his wife. 

In a California instance life insurance 
service was enlisted in an unusual man- 
ner to level the inequalities of random 
luck. A rancher purchased from a poor 
widow a piece of grazing land for a 
price that was adequate though small. 
Some years later oil was discovered on 
the land and made the purchaser very 
rich. Being a man of sensitive feeling 
and generous impulses, he felt it right 
that he should share his good fortune 
with the widow whose necessities had 
induced her to sell the land. He hesi- 
tated to make her an outright gift of a 
large sum for fear she might lose it. It 
seemed to him that a guaranteed income 
would best provide the benefits he 
wished her to have, and accordingly he 
purchased an annuity on her life, paya- 
ble monthly as long as she lives. 

x ee 


In selling the young 
man, three important 
points can be empha- 
sized that will bring 
home the advantage 
of his loading up at the youngest age 
possible. These tips were pointed out 
recently by an Equitable producer, Rob- 
ert J. Manheimer of New York City, 
who has been unusually successful in 
selling insurance to the young men. 


HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 
Kansas City 


Advantages 
Of The 
Early Start 
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Bankers Life salesmen. 


Advertising. 


Established 1879 














NINETY-FIVE THOUSAND PROSPECTS! 


In preparation for our Special October “Policy Holders’ 
Month” campaign, the Home Office of this Company mailed 
a total of 95,443 effective Direct Mail Advertising messages 
to as many prospects whose names were furnished by 


Bankers Life salesmen know the excellent results to be 
obtained through the use of Bankers Life Direct Mail 


BANKERS LIFE COMPANY 


Gerard S. Nollen, President 


Des Moines, Iowa 


In the first place, the low cost can 
be emphasized. The fact that insurance 
is a commodity that increases in price 
each year should provide an incentive 
to load up early in life. Secondly, the 
early start means earlier maturity. The 
young man can start plans which will 
be of great benefit to him in his middle 
age or later years and can lay the foun- 
dation for certain objectives which will 
be definitely arranged for and not left 
to chance. Thirdly, there is the value 
of good health at the younger ages. The 
state of one’s health is an uncertain 
quality, and many a man begins to real- 
ize the importance of insurance when 
he finds he is unable any longer to buy 
it because of physical impairment. 

Mr. Manheimer is a great believer in 
insuring young unmarried men. He finds 
that they can carry heavier coverage be- 
cause of being under less expense, and 
his experience has shown that after mar- 
riage this type of policyholder will do 
his utmost to see that this protection 
stays on the books. If he waits until 
after marriage to insure himself, ordi- 
narily he will buy less protection. 





THE PROVIDENT “SIXTY-FIVERS” 





New Agency Group Is Inaugurated by 
Philadelphia Company in Commemo- 
ration of Sixty-fifth Anniversary 

In March of this year the Provident 
Mutual Life of Philadelphia will cele- 
brate its sixty-fifth anniversary. The 
company is inaugurating among its 
agency group the “Sixty-fivers,” men 
who in honor of the anniversary will 
write sixty-five lives during the year. 

Each quarter the “Provident Notes” 
will list those who have written for the 
year to date their pro rata quota, as is 
the company’s custom with their “Cen- 
turian” group, those who write 100 lives 
a year. The paper points out that the 
contestant who does not come up to the 
mark at the end of any given quarter is 
not disqualified, but can take up the 


slack during the next period, come from 
behind and win. 





WRIGHT BRANCH OFFICE 
The Stanford Wright agency of the 
Penn Mutual in Boston has established 
a branch office at Lynn, Mass., in charge 
of Ralph W. Messer as district manager. 


RULES FOR STEP DOWN POLICY 





Plan Tentatively Adopted by Advisory 
Council of Equitable Trust May Be 
Accepted as General Guide 
A tentative plan for handling the situ- 
ation with reference to the “step down 
policy,” which has been under discussion 
between life underwriters and represen- 
tatives of the trust companies in New 
York for some time, has been formu- 
lated by a committee of the underwriters 
advisory council affiliated with the Equi- 
table Trust of New York which plan 
has been submitted to the management 
committee of the trust company. This 
matter is receiving the consideration of 
the trust company and it may serve as a 
future guide to the trust companies in 
connection with the use of the “step 
down policy” in life insurance trust 

cases. 





M. S. TRICE DEAD 

Madison S. Trice, for many years resi- 
dent manager at Richmond for the Con- 
tinental Life of Washington, D. C., died 
last week at a hospital in Lynchburg, 
aged 56. He was transferred from Rich- 
mond to the Winston-Salem office of the 
company several years ago. He had been 
ill nearly a year. He is survived by two 
daughters. 








A New Policy 


ENTHUSIASTIC RECEPTION 
ACCORDED NEW “GRADU.- 
ATED PREMIUM” PLAN 


For Particulars Phone 


CANADA LIFE ASSURANCE 
COMPANY 


H. W. JONES, Mgr. 


110 William Street 
New York City 
Beekman 6141-2-3 

















“In This Way 
A 


size. 


degree of its service. 
its service broadens. 


34 Nassau Street 


DAVID F. HOUSTON 
President 








LIFE INSURANCE COMPANY may well measure its 
success by the good it performs rather than by great 
Through eighty-six years THE MUTUAL LIFE 
INSURANCE COMPANY OF NEw YORK, the “first American Com- 
pany,” has measured its success by the scope, manner and 
In such a way it is measuring now as 


Issuance of contracts of all standard forms, substantial 
dividends, income settlement provisions, Disability and Double 
Indemnity Benefits, and prompt payments and practices for 
convenience of members are embraced in its present service. 


It welcomes as field representatives those who know that 


success is according to the natural law of compensation—that 
the best comes to those who give out the best of themselves. 


The Mutual Life Insurance Company 
of New York 


We Measure” 


New York, N. Y. 


GEORGE K. SARGENT 
2nd_ Vice-President 


and 
Manager of Agencies 
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Dykeman and Voshell 
Often Guests of Honor 


VETERANS GIVEN SILVER PLATES 





Messrs. Duffield, Hurrell, Barry, Bradley, 
Conway and Others Highly Praise 
Brooklyn Veterans 





The two veterans of half a century in 
Brooklyn life insurance—Conrad_  V. 
Dykeman of The Prudential and S. S. 
Voshell of the Metropolitan—are being 
dined and lunched all over the lot. Near- 
ly every day they figure in some social 
event as guests of honor. Both are 
standing the gaff with good humor and 
with unflagging spirits. Their popularity 
among Other insurance men_ is wide- 
spread as the general belief is that the 
business aad fraternity are under obli- 
gations to them as fine citizens and in- 
straice managers who have done much 
to increas: the lustre of life insurance. 
When they arise to talk they gently kid 
each: other because while business com- 
petitors for years they have remained 
close friends. Each has been a staunch, 
loyal! member of the life underwriters’ 
association. 

Racquet Club Affair 


Ore of the most enjoyable of the af- 
fairs was that given in the Racquet and 
Tennis Club in Park Avenue Tuesday 
night by a group of general agents. 
Julian S. Myrick was toastmaster. John 
H. Scott, Home Life, was at the other 
end of the table. Messrs. Voshell and 
Dykeman were presented with silver 
platters, engraved with the signatures of 
many present, in appreciation of what 
they have done for the business and what 
they have stood for. Edward D. Duf- 
field and Alfred Hurrell of The Pru- 
dential; James Victor Barry and James 
P. Bradley of the Metropolitan; and 
Superintendent Conway were on hand to 
add their testimonials. From Baltimore 
came Jonathan K. Voshell, former presi- 
dent of the National Association and the 
manager of the Metropolitan, and who 
was put into the business by his brother, 
S. S. The speeches, felicitous and in a 
light mood, had underneath them a spirit 
of seriousness. They all made the ears 
of the guests of honor ring pleasantly. 

Lunch in Brooklyn 

Another enjoyable affair at which 
Messrs. Dykeman and Voshell figured 
was the lunch of the Brooklyn managers 
and general agents held in the Brook- 
lyn Chamber of Commerce with H. H. 
Letcher, Equitable Society, in the chair. 
Warren T. Diefendorf, retiring manager 
of the Mutual Life in Brooklyn, was in- 
cluded among the guests of honor. He 
had served life insurance forty-one and 
a half years. The principal feature of 
the lunch was the cutting of a very large 
birthday cake by Messrs. Dykeman and 
Voshell. Following this ceremony 
speeches were made by _ prominent 
Brooklyn managers each of whom con- 
cluded with some gift to the guests of 
honor. 
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To ASSIST OUR AGENTS 


The developing of practical ways and means of 
assisting in the location and placement of contracts 
is one of our first duties to our agents . . . and 


Philadelphia Life Insurance Company 
111 North Broad Street, Philadelphia, Pa. 














CHICAGO EDUCATIONAL PLANS 





Life Insurance Trust Course and C. L. 
U. Traiming Classes; Plans An- 
nounced at Luncheon 
Important educational plans for the 
year were announced at the January 
luncheon of the Chicago Association of 
Life Underwriters this week. The Life 
Trust Institute started last year with the 
assistance of trust companies will repeat 
its course beginning January 28th under 
the direction of Dr. Roy L. Davis. A. 
Rushton Allen, Philadelphia, and Dr. C. 
J. Rockwell, educator, will be out of 
town speakers. The course is for ten 

weeks and the class limited to sixty. 

Beginning February 4th a class of 
agents who aspire for the designation of 
C. L. U. will start under the direction of 
Thomas G. Morrell and three more C. 
L. U’s of Chicago. The class will meet 
twice weekly for three months and will 
prepare underwriters for the examina- 
tion. Courtenay Barber, manager Equi- 
table Society, was the principal speaker 
at the luncheon. 





THRIFT LUNCHEON CALLED 


Leaders In National Thrift Week Drive 
To Discuss Plans For Its Nation- 
wide Observance 

Adolph Lewisohn, chairman of the 
National Thrift Committee, has called a 
luncheon meeting at the Bankers Club, 
New York, for next Tuesday which will 
be the last meeting before National 
Thrift Week January 17-23. 

The leaders of the groups 
which have co-operated in the thrift 
movement have been invited to attend 
the affair as well as editors and pub- 
lishers of the leading newspapers and 
trade journals assisting in this educa- 
tional effort. The discussion will center 
around an advance view of plans for 
thrift week. 





various 





N. Y. MANAGERS ASS’N ELECT 


The Life Managers Association of 
Greater New York met on Wednesday 
night and re-elected new officers. Julian 
S. Myrick is president; E. G. McWil- 
liam, vice-president, and Louis A. Cerf, 
Jr., secretary. 


TRAVELERS OVER BILLION 





Paid-For Business Last Year Exceeded 
1928 Production by $45,000,000; Big 
Income Gain 
The paid-for business of the Travelers 
for last year amounted to $1,020,500,000 
and exceeded the production for 1928 by 
$45.000,000. : 
Total income for the companies during 
the year for all lines amounted to more 
than $213,505,000, which is a gain of 
more than $6,107,000 over the preceding 
year. This aggregate income consisted 
of more than $184,550,000 in paid pre- 
miums and $28,954,000 from investments 

and other sources. 

The record of paid premiums for the 
year included more than $103,085,000 for 
life insurance. 





WESTERN STATES AFFAIRS 


Factional Interests Expected to Fight 
It Out At Annual Meeting 
Tomorrow 

An internal fight between 
tions of stockholders of the Western 
States Life Assurance Company of Clay- 
ton, Mo., is expected to reach a climax 
at the annual meeting to be held on 
January 11. 

One group of stockholders is repre- 
sented by Asa B. Wallace, president, 
and the other by Joseph A. Falzone, a 
director and son of the founder of the 
company, the late Frank J. Falzone, who 
was replaced as president by Wallace 
last October. Frank J. Falzone died sev- 
eral days after he had been deposed as 
president of the company. 

Some months before Falzone died mi- 
nority stockholders started several court 
proceedings against the various insur- 
ance companies he had founded, but ap- 
parently these were ironed out satisfac- 
torily when Wallace succeeded Falzone 
as president. 


OKLAHOMA UNDERWRITERS 

The Oklahoma Association of Life Un- 
derwriters, whose January meeting will 
be held tomorrow at the Chamber of 
Commerce, Oklahoma City, will center 
its program around Thrift Week activi- 
ties with special reference to Life In- 
surance Day, January 22, according to 
George E. Lackey, chairman of the pro- 
gram committee. 





two fac- . 


M. Walker With Home 
Mellor & Allen Agency 


WAS PROVIDENT AGENCY MGR. 
Will Train Men; R. F. Bowman Sales 
Manager; M. M. Sobel, H. G. Rem- 
ington and L. H. Bodman in 
Personal Production 





Matthew Walker, for some years man- 
ager of agencies for the Provident Mu- 
tual Life, has been made vice-president 
of Mellor & Allen, Inc., Philadelphia 
managers of the Home Life of New 
York. He will assist Sigourney Mellor, 
president of the agency company, in the 





MATTHEW WALKER 


work of training agents. Vice-President 
Robert F. Bowman, formerly in charge 
of training, has been made manager of 
sales and will work with Mr. Walker on 
this phase of the business. Vice-Presi- 
dents Harry G. Remington, M. Milton 
Sobel and Lewis H. Bodman, are con- 
tinuing to spend a large percentage of 
their time in personal production, spe- 
cializing in life insurance trust work. 

This new arrangement has been made 
because of the growth of the agency in 
1929. The business written during the 
first eleven months of the year showed 
an increase of 180% over 1928 and an 
increase over the same period in pre- 
mium volume of 144%. The agency has 
a personnel of thirty-five men and 
women, twenty-five of whom are full- 
time producers. 


NEW TEXAS COMMISSIONER 

Jess H. Carter has been appointed dep- 
uty life insurance commissioner of Tex- 
as, effective January 15. Mr. Carter, for- 
mer fire insurance actuary, succeeds John 
G. Vaughn, resigned. 











Provident “Mutual 
Life Insurance Company of Philadelphia 


Founded 1865 








However Hard 


a Life Insurance Agent may work to produce business, 
his chances of success are better when he represents 
a fine old institution such as the 


Massachusetts Mutual 


Life Insurance Company 
Springfield, Massachusetts 


Organized 1851 


More Than a Billion and Three-Quarters of Insurance in Force 
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H. E. Strong Sells 103 
Cases in His First Year 


SUCCESS OF PITTSBURGH AGENT 





Northwestern Mutual Man Started Out 
to Be an Engineer; His Goal Was 
Lives, Not Production 





Most 
production as their goal. 


agents set a certain amount of 
Not so H. E. 
Strong of Pittsburgh, Northwestern Mu- 
tual Life, who wound up his first year 
with 103 lives insured. His goal was 
a hundred lives and he figured the pro- 
duction would take care of itself, so far 
as size was concerned. It really amounted 
to $455,000. 


Strong had left college after study- 
ing for an engineering career. Life in- 
surance beckoned and he entered the 
business “a green hand.” He didn’t stay 
green long. What gave him his first 
boost was the death of a close friend 
whom he had hesitated about insuring. 
He saw that his timidity and reticence 
on the subject of life insurance had been 
unfortunate to the family of his friend. 

Concentration on closing is Mr. 
Strong’s policy when interviewing. He 
keeps that thought uppermost in his 
mind from the start and tries to pre- 
vent the interview deviating from the 
course set; hurls questions at the pros- 
pect; then acts as a good listener and 
in that way gains pretty complete data 
about the prospect. He frames unique 
questions that require definite answers. 
His theory is trying always to make the 
prospect ask him what he wants to tell 
him. 


CUTS OUT OUTSIDE INTERESTS 
Norman Hill Tells Northwestern Agents 
How Outside Activities Handicapped 
His Insurance Production 
Norman Hill of Williamsport, a_re- 
markable producer of the Northwestern 
Mutual, a former clergyman, and who 
had the record in 1926 of producing $2,- 
500,000, closed the Saturday morning ses- 
sion with a frank discussion of his ten 
vears in the business, his achievements 
and his failures. One thing he has 
learned conclusively, that the life insur- 
ance man should stick absolutely to his 
own business and let outside activities 

play a very minor part in his career. 

\t the end of 1926 after making a 
huge success in his first seven years’ 
selling, Mr. Hill began to widen his ac- 
tivities, became director of five corpora- 
tions, bought a theatre, made other out- 
side investments, and changed his whole 
life program, to find at the end of 1929, 
that it would have paid him much more 
to concentrate on insurance and have 
forgotten the outside interests. Both 
time and money was lost, and a certain 
neglect of his insurance business re- 
sulted. He urged strongly the agents 
not getting in other lines as their in- 
comes increased, as the insurance busi- 
ness has enough in it to give all plenty 
to do. 

In his first seven years’ underwriting, 
by concentration, Mr. Hill insured over 
1,470 lives, with a total of over $9,000,000 
insurance. He stated frankly that his 
production had halved itself since his 
failure to continue working for the com- 
pany’s agency clubs, and his branching 
out into business of no connection with 
his chosen work. 


BACHELORHOOD NO HANDICAP 
Peebles of Pittsburgh, a 
agent who was kidded much 
during the Northwestern Mutual conven- 
tion here last week, finds that his being 
single does not decrease his production. 
He wrote the largest amount’ of insur- 
ance in his company during the past six 
months. 


Henderson 
bachelor 


The Texas Security Life has been or- 
ganized by interests connected with the 
Texas Employers’ Association and the 
Employers’ Casualty, both of Dallas. 
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PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 


PERMANENT, 
Care of The Eastern Underwriter, 110 Fulton Street, New York City 

















Coolidge Makes First 
Address On Insurance 


AT NEW YORK LIFE MEETING 





Social Power of Insurance Infinite Says 
Former President at St. Petersburg 
Gathering 





The first address before an insurance 
gathering to be made by former Presi- 
dent Calvin Coolidge was at the confer- 
ence of New York Life agency direc- 
tors at St. Petersburg, Fla., on Thurs- 
day. Mr. Coolidge is a director of the 
New York Life and chairman of its 
agency committee. 

Mr. Coolidge discussed the economics 
of life insurance in its broad aspects and 
traced its significance in the nation’s 
crowth. 

“When we examine the reasons for 
this marvelous development of insur- 
ance,” he said, “we have to conclude that 
it is because it fits into the scheme of 
our institutions. It is a real movement 
of the people. It represents a positive 
development in economic democracy. Re- 
liable authority informs us that sixty 
billions of our insurance is issued to per- 
sons who have an average income of 
less than $5,000. It is a demonstration of 
the ability of the people at large to pro- 
vide for their old age and their de- 
pendents. In spite of all apparent ex- 
travagance here is indisputable evidence 
of a most thrifty and secure provision 
for the future. It shows a foresighted- 
ness, a power of self-control and self- 
denial, that all contribute to the high 
character of the people.” 

Cannot Measure Benefits 

Mr. Coolidge said the humanitarian 
and moral effects of the sixty-seven mil- 
lion policyholders in the United States 
could not be measured and he continued: 

“But life insurance is serving in a 
still broader field. It has the greatest 
accumulation of capital outside the banks 
and this is now increasing about one 
and three-quarters billions each year. 
Here is a large fund of savings seeking 
investment. It goes into the financing of 
government debt, public works. agricul- 
ture, transportation, public utilities, in- 
dustry, buildings and other enterprises. 
It is an important source for the supply 
of capital which increases the mechani- 
cal horse-power and the other facilities 
that are at the service of our manual 
laborers for enlarging their productive 
capacity, raising their wages, and giving 
them more of the material and intellec- 
tual rewards of life. The effects of these 
activities on the welfare of the people 
are beyond measure. It is impossible to 
contemplate the life insurance field with- 
out coming to the conclusion that in 
social and moral power it borders on the 
infinite. 

“A country which is pursuing this 
course, which is committed to this pol- 


icy, may have its periods of hesitation 
and recession in which many individuals 
suffer reverses, but the country is not 
dissipating its resources, it has a large 
reserve and its ultimate progress is se- 
cure. It cannot fail. 


“Those of you who are before me rep- 
resenting the seasoned, sound, great and 
progressive New York Life Insurance 
Co. are engaged in a mighty work of 
evangelization. Your company owns 
about one-tenth of the eighteen billions 
of assets and carries about one-four- 
teenth of the one hundred billions of life 
insurance now in force in some three 
hundred American companies. You are 
spreading a gospel of success that is in 
harmony with the most sacred institu- 
tions of our land. You are presenting a 
practical way in which we may provide 
for our own household, a moral method 
by which we may bear one another’s 
burdens, and a comprehensive plan by 
which the whole country may have life 
and have it more abundantly. It is the 
greatest manifestation of practical ideal- 
ism in the modern world. 


“The life insurance organizations 
ought to be a source of great pride and 
satisfaction to the country at large. 
They are a stupendous force enlisted on 
the side of public health, sound finance, 
good government, economic betterment 
and moral well-being. Safe and sound 
and sane, splendidly officered, efficiently 
managed, pillars of strength in time of 
stress, even in a land filled with the me- 
morial towers of great conquests they 
lift their supreme heights like mighty 
monuments to the creative genius of our 
people.” 





Story Of Ten Careers 


(Continued from Page 3) 


surance, but the president of the bank 
got busy; and made some potent argu- 
ments as to why Clendenning should 
stay. “In life insurance few amount to 
anything,” he said. “Why should you 
leave this strong financial institution in 
which some day you may become presi- 
dent?” Clendenning was interested in 
the possibility, but felt it was only a re- 
mote possibility and so he quit the bank 
and became an agent. A few years later 
his income amounted to the combined 
salaries of all the officers of the bank. 


A. C. Finkbiner was born and brought 
up in a small town thirty miles from 
Philadelphia. C. B. Taylor thought he 
had the makings of an agent and not 
only talked to him but sold his wife 
the idea. He said: “If you make good 
in this town you will be transferred to 
a larger one where your abilities will 
count for more and eventually you will 
find yourself in Philadelphia where there 
will be no limit to what you can ac- 
complish.” Events proved the correct- 
ness of this statement as Mr. Finkbiner 














FAVORABLY KNOWN 


From Portland, Maine, to Portland, Oregon, 
the Union Mutual is known as— 
The Friendly Maine Company 
A healthy growth is being experienced by this Company, 
which has maintained high ideals of service for 80 years. 


Union Mutual Life Insurance Company 
Portland, Maine 


Incorporated 1848 

















is now a general agent in Philadelphia. 

Clyde O. Law was a teacher and his 
brother, Russell L. Law, went with the 
Taylors after leaving college. 

A Sartorial Tip 

Another human interest story told by 
C. B. Taylor had to do with a day he 
was walking about Clarksburg with Clyde 
O. Law and noted that he was wearing 
the heavy boots, mud-trimmed, which. he 
used in going about the oil fields. Taylor 
thought that Law would make a better 
impression in the town if he changed 
his shoes for town work, and finally he 
hit upon this way of breaking the news: 

“Clyde, one of the biggest men in this 
town is John W. Davis, who is always 
dressed correctly and makes a fine per- 
sonal appearance. What would you think 
if you were a farmer and John W. Davis 
was a life insurance agent and he came 
out to the farm wearing spats and patent 
leather shoes? Would you think the 
get-up out of place and what kind of an 
impression would it make upon you?” 

Clyde got the point and a few years 
later while at the Hotel McAlpin in New 
York, attending a Northwestern Mutual 
convention Taylor saw Clyde come in, 
dressed in Fifth Avenue clothes and 
wearing a cane. 

“And that’s one reason why he is a 
good insurance man,” said Taylor. “He 
has adaptability. He found out that 
you can’t talk to a famous lawyer in the 
same language that you do to a farmer 
or a rough diamond of the oil fields: 
and he knew that went for clothes, too.” 

The Taylors have opened an office in 
Philadelphia at: 1015 Chestnut street. 
They expect to write a lot of life insur- 
ance, but will do no high tension work. 


P. M. FRASER FIGURES 
The Fraser agency of The Connecticut 
Mutual Life had a paid for business for 
December. 1929, of $1.185.500, with a to- 
tal for 1929 of $27,251.970. This com- 
pares with the year 1928 as follows: De- 
cember, 1928, $1,711.000: January 1, 1928, 

to December 31, 1928, $23,459,788. 
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Presidents See Good 
Year For Insurance 


T. I. PARKINSON ON OUTLOOK 
Helped Rather than Hurt by Wall Street 
Crash; F. H. Ecker Finds Sustained 


Buying Power 








Among the life insurance company ex- 
ecutives contributing to the first of the 
year financial reviews of New York 
newspapers were Frederick H. Ecker, 
president of the Metropolitan Life, and 
Thomas I. Parkinson, president of the 
Equitable Life Assurance Society. Both 
are optimistic as to the life insurance 
outlook for the coming year and agree 
that the stock market crash emphasized 
the importance of life insurance and 
will have a constructive effect on life 
insurance sales. 

W riting for the New York “Herald- 

[ribune,” President Parkinson said in 

re. 

‘It is signficant, however, that as the 

titution of life insurance gets older, 

arger aggregate is disbursed each year 

living policyholders under matured 
plicies, dividends, annuities, disabilities 
and surrender values than is paid out 
i) death claims to beneficiaries. In the 
cose of the older companies the ratio 
is about 60% paid to living policyhold- 
ers, and 40% paid to widows and other 
b neficiaries under death claims. 

“There was no apparent loss in new 
business due to the November decline 
in the stock market. On the contrary, 
many leading companies reported an in- 
crease in new business during recent 
weeks, attributable to the fact that many 
who suffered losses immediately applied 
for life insurance, so that any shrinkage 
in their estates would not fall upon their 
families if, perchance, death intervened. 
The declines and fluctuations of the stock 
market have, moreover, accentuated the 
stability and soundness of life insurance 
as an investment, combining, as it does, 
protection for one’s family with provision 
of an estate for the policyholder him- 
self. 

“During the latter part of the year 
particularly, the life insurance compa- 
nics rendered their policyholders an im- 
portant service in connection with pol- 
icy loans. As a direct result of the stock 
market collapse, an unusually heavy de- 
mand for those loans developed. The 
home offices responded to the greatly 
increased task of meeting these require- 
ments and rendered prompt service in 
the emergency.” 


Incomes Not Affected 


Frederick H. Ecker pointed out in the 
annual survey of the New York “Even- 
ing Post” that the market losses were 
capital losses and that incomes were 
scarcely affected. Mr. Ecker said: 

“There can be no doubt that an even 
greater faith was engendered in life in- 
surance management when it was seen 
how little the companies were affected 
by the financial situation. The invest- 
ment policy which is now being followed 
has been fully justified. 

“As for the insurance buying public 
being able to spend money for protec- 
tion during the year, I feel we have 
little to fear. Though many men lost 
money during the market collapse, these 
losses were almost altogether capital 
losses, and i incomes were scarcely affect- 
ed Insurance is a service that has al- 
ways been paid for out of income and 
properly so; all domestic budgets make 
allowance for it. And because incomes 
are continuing on the same scale as for- 
merly, there is no reason to expect that 
the influence of buying power can be 
anything bvt favorable. 





eral need not look forward to an un- 
tavorable year. Depression results from 
a ‘alling off in buying power, and since 
it is apparent that this factor is to be 
fairly constant, there is no cause for 
pessimism. To be sure, there has been 
some hesitancy since the market col- 
lapse, indicating a desire-to mark time 


“For the same reason, business in gen- 


MAKE DONALD BOKEE MANAGER 





Heads Life Insurance Division of Stew- 
art, Hencken & Will, Who 
Represent The Prudential 
Donald Bokee has been made manager 
of the life insurance department of 
Stewart, Hencken & Will, Inc., man- 
agers of The Prudential, 80 Maiden 
Lane. Mr. Bokee was manager of the 
Fred S. James agency of the Travelers 
and later was agency director of the 
L. A. Cerf, Jr., agency of the Fidelity 
Mutual Life. J. Henry Huntington is 
his assistant and William Wenzel and 

William R. Bonner are supervisors. 

Harold R. Hall is manager of the fire, 
automobile and casualty department; 
and Albert F. Howard is manager of 
the burglary, fidelity and surety depart- 
ment. The officers of Stewart, Hencken 
& Will, Inc., follow: Fred De Pew 
Stewart, president; William B. Connett, 
vice- president; George W. Will, vice- 
president; and Edwin B. Nilsson, as- 
sistant secretary. 





FIFTY YEARS WITH MET. 


Thomas W. McCormack, paymaster of 
the Metropolitan Life, retired the first 
of the year after fifty years’ service in 
a single unit of the company. He en- 
tered the employ of the Metropolitan in 
1880 and served under four of the com- 
pany’s presidents. 








until the future trend could be accurate- 
ly determined, but the prompt action 
of President Hoover did much to over- 
come the psychological situation, and our 
basic economic soundness, coupled with 
the long period of prosperity, promises 
a happier future.” 


ee 





PATTERSON AGENCY DINNER 





Chicago Office of the Penn Mutual Life 
Has F. H. Davis as Guest; Paid 
For Nearly $15,000,000 

The annual dinner of the Alexander E. 
Patterson agency of the Penn Mutual 
Life at Chicago, was held last week at 
the Union League Club with Frank H. 
Davis as guest of honor. About seventy- 
five attended including the leading pro- 
ducers of the agency throughout the 
State. 

The agency paid for $14,601,198 during 
1929, an increase over 1928 of $5,836,956 
or 67%. For the last ten months of 
1929 the agency paid for over one mil- 
lion of business each month. 

The leading producer for the agency 
is Herman Kramer, who paid for $1,600,- 
000, with an equal amount of surplus 
business placed in other companies. The 
out-of-town producers present were: 
Wayne S. Porter, Champaign; Victor J. 
Ryan, Springfield; D. N. Lord, Galva; S. 
E. Elliott, Rockford; L. F. Myers, Mt. 


Pulaski; Miss Frances McKeon, Ke- 
wanee; L. L. Kinyon, Durand; R. G. 
Probst, Pana; W. D. Forsyth, Cham- 
paign; Geo. H. Perry, Benton; H. L. 
Jardine, Princeton, and S. L. Hogle, 
Kankakee. 


Announcement was made by Mr. Pat- 
terson that Joseph T. Van Meter, one of 
Chicago’s leading independent producers, 
who participated in over $1,000,000 of 
business during 1929, had accepted ap- 
pointment as special supervisor of the 
agency, with headquarters in Chicago. 
The appointment was also announced of 
George H. Perry as field assistant at 
Benton, Ill., of Robert G. Probat, as field 
assistant at Pana, Ill., and of Dewey N. 
Lord as field assistant at Galva, Ill. 
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CENTRAL HANOVER 


believes that Life 


re te Lnsurance should 
be your first 


Investment 


Your underwriter will 


gladly explain 


CENTRAL HANOVER 
BANK AND TRUST COMPANY 


FUNDS OVER $100,000,000 


NEW YORK 

















textile indus- ~ 


rs 


eonallv 





Ps styles Whotesale ary" tg _ been noted in a to iets 7 MINING STOCK QUOTATIONS. 
2¢ | men’s furniatings sre doing = fair| ndustry as a whole is movin: ney 
* “nt of bn ght ime opera- ale pace, Steel inquiries ane Might: ¥ , 


and future commitme 
“et ta dun and’ eBidiwr . 


Penn Holds First Of 
National Conferences 


SIX GENERAL AGENTS ON TOUR 





President Law and Vice-President Hart 
Will Be Away From Their Desks 
All Month 





Insurance agents throughout the coun- 
try are watching with considerable in- 
terest the conferences which the Penn 
Mutual Life is holding or will hold be- 
fore the end of this month in Phila- 
delphia, Hot Springs and San 
Francisco. So far as is known 
the first time 
taken six 
agents 
whole 


Chicago, 
this is 
company has 
nationally - known 
away from 
month in 


that any 
general 
offices for a 
order that they may 
give their experience to the other gen- 
eral agents of a company. 
teresting feature is that President Wil- 
liam A. Law will be away on the trip, 
too; and in the party are Hugh D. Hart, 
vice-president, and E. Paul Huttinger, 
research expert. 

The Philadelphia conference took three 
days and Eastern general agents at- 
tended. The general agents who are 
touring the country with Messrs. Law, 
Hart and Huttinger are J. Elliott Hall, 
New York; Frank H. Davis, Denver; 
John A. Stevenson, Philadelphia; A. E. 
Patterson, Chicago; E. R. Eckenrode, 
Harrisburg, and H. J. Pitts- 
burgh. 

As has been printed, the 
conference originated from a desire to 
have the Penn Mutual identified with 
President Hoover’s call on the nation’s 
big business to expand in 1930. 

Utilizing Broad Experience 

In discussing the trip, the company’s 
agency publication says in part: 

“The fraternal spirit manifested by 
these general agents enables the com- 
pany to carry out its policy of utilizing 
the experience of exceptional organizers 
so that the entire field force shall bene- 
fit from their exceptional ability. The 
fact that six star general agents, produc- 
ing more than $100,000,000 of business 
annually, all of them individualists, will 
be closely associated for thirty days in 
the exposition of modern organization 
methods, will afford a rare opportunity 
for erecting a composite picture of the 
best that has been developed in the ex- 
perimentation and experience of each.” 


their 


Another in- 
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LEITNER AGENCY’S PROGRESS 


Made 100% Increase in Business During 
1929; Its Paid-for Was 
$3,000,000 

One of the good records for a new 
agency made in New York City last year 
was in the Edward Leitner agency of the 
Aetna Life where the total paid-for vol- 
ume was approximately $3,000,000. This 
production was a 100% gain over that 
of the previous year and is an indica- 
tion that the Leitner agency has got into 
its stride and will give a good account 
of itself during 1930. The agency also 
made its quota in the Aetna Life’s new 
building campaign. 

General Agent Leitner was formerly 
assistant manager in the York agency 
of the Equitable Society. Associated 
with him in the management of his 
office are V. W. Williamson, agency su- 
pervisor, and S. M. Cloud, brokerage 
supervisor. Mr. Williamson was at one 
time assistant manager of the Hollander 
agency of the Equitable Society and la- 
ter handled agency work with the Judea 
Life. Mr. Cloud was formerly general 
agent of the Farmers & Traders in the 
Graybar building. 








REINHARD POLICYHOLDERS 
In The Eastern Underwriter last week 
it was published that T. S. Reinhard, 


leader of the Bankers Life of Des 
Moines, had written $9,500,000 on old 
policyholders during the year. This 


should have read $950,000. 
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DEATH OF ERNEST B. BOYD 

Death this week removed one of the 
most popular veteran insurance manag- 
ers of the country when Ernest B. Boyd 
of the Yorkshire fleet passed away. Al- 
though one of the ablest underwriters 
in the country, especially in railroad in- 
Mr. will live 
memories because of his many kind acts. 
He was a fine companion and a most 
sympathetic friend. 


surance, Boyd long in 


Especially was he 
helpful to young men, while among no 
group was he held in higher esteem and 
affection 


than with his own field force. 


THE SPEAKEASY HAZARD 

A circuit judge sitting in the Detroit 
district has written a learned opinion in 
an insurance case in which a speakeasy 
is given legal standing with reference to 
insurance. In this opinion it is held that 
a speakeasy is not inherently a “place 
of danger” and a person going to one 
does not lose civil rights he might for- 


feit by exposing himself unnecessarily to 


hazards. 
In the case under review the holder 
of an accident policy was shot to death 


The 


company contended that the policyholder 


in a speakeasy holdup. insurance 
had forfeited his right to recover under 
the policy by frequenting a speakeasy 
in violation of law and thus exposing 
himself to unnecessary risk, among such 
risks, evidently, being death by holdup. 
In ruling against the insurance company 
that 
served “not only in ‘blind pigs’ and kin- 
that it is 


possessed in 


the judge pointed out liquor is 


dred establishments but also 


at times illegally almost 
every sort of place where human beings 
foregather in the large cities of this 
country, with the exception, possibly, of 
religious edifices, courtrooms, cemeteries, 
school rooms, prisons, reformatories and 
Wii i 


‘Tt 1s true,” 


headquarters. 
the court said, “that ‘blind 
are disturbed by gun- 


pigs’ occasionally 


men; so are clergymen, policemen and 
judges.” 


CONFIDENT ABOUT 
CARS 

The National City Bank of New York 

discusses general business conditions for 

1930 in its bulletin. Not the 

least section of the report 

has to do with the decline of automotive 


SELLING 


current 
interesting 
production. It is recognized now that 
the auto industry overestimated its mar- 
ket when it increased the production of 
first months of 1929 
over the corresponding period of 1928 by 
32%. Thus, 


cars in the nine 


dealers were overloaded; 





stocks accumulated and the scale of op- 
erations was suddenly cut with effects 
that were sharply felt not only in the 
localities where automobile factories 
were located, but throughout the allied 
and dependent industries. The produc- 
tion of automobiles and trucks aggre- 
gated 4,600,000 cars in 1928 and 5,600,000 
in 1929, 

What then is the bank’s prophecy rela- 
tive to the 1930 automobile situation? It 
says: “The industry goes into 1930 with 
more cars in stock than at the beginning 
of 1929, but with general confidence that 
production will not fall below the total 
of 1928. As to this it may be assumed 
that much depends upon the general 
state of prosperity and the maintenance 
of the growing export business.” 

In the meantime, the 1930 automobile 
show is on in New York with throngs 
of people and the motor dealers and 
manufacturers confident of another great 
year. As an evidence of the interest in 
new car styles 250,000 people visited ware- 
rooms of one low priced car to see the 
new models. 


FIELD SITUATION IN THE WEST 


Belief Is General in Kentucky That 
Field Men Will Not Find It So Easy 
to Get Into Agencies 


Although there has been a feeling 
among some companies and their field 
men in Kentucky that settlement of dif- 
ferences between Bureau and Union com- 
panies would enable them to enter im- 
mediately offices of local agents which 
have been of the opposite faith, some of 
the field men contend that this is not 
going to be nearly as easy as is gener- 
ally supposed. 

It is contended that most local agen- 
cies out in the state have about all the 
underwriting or company connections 
they need. They were through one bit- 
ter separation fight in which they fre- 
quently had to surrender companies 
which they desired to keep at that time. 
Now that they are straightened out and 
everything going smoothly, they will not 
be in any hurry to make changes. They 
are Satisfied as things are going, and 
again there is really no certainty that 
future conflicts may not develop. There 
are many who have old friends among 
field men who will gladly open their 
doors to these men. However, many of 
the newer companies, and virtually un- 
known field men, are not going to find 
it especially easy to get in agencies. 





POSTPONE BUREAU MEETING 


The Western Insurance Bureau has 
postponed its special meeting, scheduled 
for tomorrow at the Hotel Mayflower in 
Washington, to January 18 in Chicago. 
This change in date is considered to be 
due to internal problems arising from 
the withdrawal of thirty-two companies 
to join the Western Underwriters’ Asso- 
ciation. 
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Walter Stone and William A. McCon- 
nell, whose appointment as joint mana- 
gers of the Century of Edinburgh was 
recently announced, have received many 
friendly visits and letters of congratula- 
tion this week. Mr. Stone has been in 
the managerial ranks in this country for 
some time. Mr. McConnell, who came 
here from Ireland, made numerous 
friends during a former trip when he 
came to America to attend an interna- 


tional convention of the Rotary clubs. 7 Sehlesinger-Heller Agency in Newark, - 


J. C. Keegan, marine secretary of the 
Providence-Washington of Providence, 
R. I, was in New York this. week on a 
business trip to the offices of Wm. H. 
McGee & Co., which underwriting agen- 
cy handles a large part of the marine 
business of the company, the remainder 
being written directly through the home 
office underwriting department. 

- ££ € 


Louis Schlesinger, president of the 


Pictures of both are reproduced at thedCelebrated recently the fortieth anniver- 


top of this page. 
* * 

F. W. Pascoe Rutter, governor and 
chairman of the London & Lancashire, 
will arrive at Cape Town on January 27 
for a visit to South Africa. He will 
return from there to England in the first 
week of March. Mr. Pascoe Rutter last 
visited South Africa in October, 1927. 

* 


Richard H. Cole, vice-president of the 
Connecticut General Life, has resigned as 
vice-president of the Hartford Park 
Board, due to pressure of his life insur- 
ance duties. He was appointed a com- 
missioner in 1928 to serve ten years. 


Dr. Alfred Manes, one of the most 
distinguished insurance educators of 
Germany and insurance advisor of the 
League of Nations, has issued the 1930 
edition of the well-known “Versiche- 
rungs-Lexikon.” This insurance encyclo- 
pedia and bibliography contains nearly 
2,000 pages and treats a great number 
of insurance subjects and personalities. 
It is published by E. S. Mittler & Son 
of Berlin. 

a 

William H. Nickels, Jr.. chairman of 
the Virginia industrial commission, and 
Miss Alice Chase of Clintwood, Va., his 
home town, were married during the 
Christmas holidays. Mr. Nickels is now 
rounding out his first year as a member 
of the commission. 

oe Oe 

Frank H. Cauty, who retired on Jan- 
uary 1 as United States manager of the 
Thames & Mersey after being with the 
company here for thirty years, was 
guest of honor at a luncheon given last 
Friday by the members of the British 
Luncheon Club at 53 Broadway. Mr. 
Cauty is the outgoing president of the 
club and his friends presented him with 
a case of pipes as a farewell gift. 





WRITES TWO BIG BONDS 
The New Amsterdam Casualty has 
written this week executive and trustee 
bonds, each for $5,000,000, for the Irving 
I. Bloomingdale estate. 


sary of his real estate and insurance 
business activities. 
* * x 
R. Connew, general manager of the 
Royal Exchange Assurance, has re- 
turned to the head office in London from 
the United States. 





WILLIAM ALEXANDER 


William Alexander, the distinguished 
and scholarly secretary of the Equitable 
Life Assurance Society, and one of the 
best of the life insurance authors— 
originator in fact of many of the best 
arguments now used by insurance agents 
of all companies—has _ started his 
memoirs in the Society’s publication, 
“Agency Items.” They are being printed 
in brief, gossippy form, and the initial 
instalment discusses Mr. Alexander’s 
start with the Society when it was only 
ten years old and for the most part 
discusses Henry B. Hyde who had come 
to New York as a country boy of fifteen 
and eventually became chief of the 
Equitable. : 


ee 
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What Happens When a Man Is 
Elected President of an In- 
surance Company 

Wade Fetzer of Chicago, leading pro- 
ducer of the West in casualty insurance, 
and George W. Carter of Detroit, lead- 
ins producer of the West in fire insur- 
ance, bumped into each other at 6 o’clock 
at the Hotel Biltmore on Tuesday after- 
noon. They exchanged greetings and 
hurried on. Mr. Fetzer did not stop to 
tell Mr. Carter that he had just been 
elected president of the Fidelity & Cas- 
ualty of New York. That election had 
been held some hours before. 

While the news of the election had 
not reached Mr. Carter at 6 o'clock it 
spread like wildfire throughout the coun- 
try by some underground informatory 
current with the result that for hours on 
Tuesday afternoon and night dozens of 
telegrams of congratulation arrived and 
numerous long distance messages. The 
bellhop captain stopped sending tele- 
grams up to Mr. Fetzer’s room as they 
came individually until they had_ piled 
up somewhat. By 9 o'clock at night 250 
messages had been received. 

The election of Mr. Fetzer as presi- 
dent of the Fidelity & Casualty Co. is 
one of the greatest tributes that has ever 
been paid to an insurance man. It is a 
tribute because Mr. Fetzer had never 
been an executive officer in a casualty 
company and he was offered the position 
with the understanding that he could re- 
main head of W. A. Alexander & Co., 
general agents in Chicago, which in ad- 
dition to being a great factor in casualty 
insurance is also a _ leading general 
agency of the Penn Mutual Life. 

Mr. Fetzer has not only made a re- 
markable reputation as an organizer but 
his own insurance clients loom large in 
industry. Among his policyholders are 
the Standard Gas & Electric Co., Utili- 
ties Power & Light Co., and John Mor- 
tell & Co., packers. Before Mr. Fetzer 
agreed to take the presidency of the 
Fidelity & Casualty he had assurances 
from Chairman Ernest Sturm that the 
company was to be a progressive factor 
in production, and Mr. Fetzer informed 
me that a part of his duties will be to 
sell insurance. He is an enthusiastic 
salesman; he sees nothing undignified 
nor out of keeping with the office for 
the president of an insurance company 
personally to try diverting business . to 
the company of which he is the head. 

Dozens of stories have been told illus- 
trating why Wade Fetzer has gotten 
Most insurance men outside of 
Chicago know him only asa quiet, force- 
ful, very wise advisor in the ranks of 
the National Association of Casualty & 
Surety Underwriters, or the Insurance 
Federation of America. He belongs to 
a small group of general agents who are 
wealthy, powerful, and have a great deal 
t ae with the destiny of casualty insur- 
ance. If all the prominent people in the 

surance business could work in such 
ote mony as does the group including 

Vade Fetzer, W. G. Wilson, Thomas C 
Moffatt, Tom Braniff, J. W. Henry and 
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Billy Earls, the business would have very 
few problems. Braniff and Wilson were 
two of the men who telephoned con- 
gratulations to Fetzer. Both were in 
New York. 

When Wade Fetzer was seventeen 
years old he demonstrated to W. A. 
Alexander, his employer, that he was 
made of more than ordinary clay. A red- 
headed bundle of energy, although a 
mere stripling in physique, he had come 
to Chicago from the sticks and after 
he had been working in a McCormick 
plant got a job with Alexander as a 
bookkeeper although he had never kept 
a set of books in his life. He knew no 
barrier, however, against self-education 
and bookkeeping education with him 
meant working in the long hours of the 
night at home studying the proposition 
and getting up very early in the morning 
—and “early” in his case meant the time 
that a farm boy arises. 

He was following his duties satisfac- 
torily until a man brought up to him by 
Mr. Alexander made out a draft on the 
commander of the fort at Havana, Cuba, 
in the sum of $100. Unfortunately, the 
draft came back, not only protested but 
with a protest fee of $14. Alexander, 
who was choleric, hit the ceiling and in- 
formed young Fetzer that it was up to 
him to find the man who had given him 
the draft and to collect the money. 
Fetzer wanted to keep his job and he 
felt he would lose it if he did not make 
good, but how? 

The company in the office was the 
Fidelity & Casualty. Considerable busi- 
ness was done through agents writing 
accident insurance on railroad employes. 
Agents in those days were not of the 
calibre they are now and _ sometimes 
money paid for premiums did not reach 
the company, so it often had occasion to 
use a constable to interview these agents 
and sometimes to arrest them. Fetzer 
looked up the constable, told him his 
troubles and the two of them started out 
to get the man who had cashed the draft. 
Eventually they found he had just 
checked out of the Sherman House an 
hour before. The clerk informed them 
that they might find him in the billiard 
room. And there he was. 

Fetzer ran up to him and declared that 
he would like to have the $100. The man 
casually looked at the boy and started to 
shoo him away. 

“T am not going to leave you until you 
raise the $100,” said Fetzer, “and I have 
a constable along with me to put you in 
jail if you don’t make good.” 

Fetzer, the constable and the man who 
got the hundred started out while the 
latter proceeded to raise the money 
among his friends. The first stop was 
at the exclusive Chicago Club. There 
$25 was raised. Next a visit was made 
in the then fashionable section of Mich- 
igan avenue around Thirty-ninth street. 
A few more dollars were added. They 
then hopped over to the Gold Coast sec- 
tion on the north side. At midnight the 
trio was exhausted, but only $100 had 
been raised. There was still that protest 


fee and the constable’s time had to be 
Fetzer suggested that pos- 


remunerated, 





sibly the balance could be gathered the 
following morning, but he insisted that 
the constable go home with the other 
man and sleep 

Eventually the money was all collected 
and Fetzer saved his job. 

The election of Fetzer was a surprise 
to Chicago and New York insurance men 
who had figured that another prominent 
man in the business would get the post. 
It developed that negotiations were 
opened in Chicago with Fetzer by Paul 
L. Haid, president of companies in the 
America Fore group. Mr. Haid had 
stopped over on his way to the Coast. 
Fetzer was pleased, but at first couldn’t 
see it. Haid was so persuasive, however, 
that he agreed to take the matter under 
consideration, and later came to New 
York and saw Mr. Sturm. When he 
said “Yes” there was considerable elation 
in the America Fore organization. 


The Mitchell ine hin G. Ruben 
Combination 

Two young New York insurance agents 
who have ability plus have joined forces 
at No. 75 Maiden Lane, New York. They 
are Mitchell May, Jr., and Albert G. 
Ruben. While both made their insur- 
ance reputation as life producers, they 
have branched out into general lines, 
based on clients saying: “Handle our 
fire, automobile and casualty lines, too.” 

Probably no insurance man in the 
United States had a more auspicious de- 
but into the insurance business than did 
young “Mitch” May. The like of it in 
sponsorship may never be seen again. 
His father is the distinguished Brook- 
lyn Supreme Court judge. “Mitch” May 
had graduated from Dartmouth and was 
casting about for a career. <A friend 
of his father had failed as a raincoat 
manufacturer and was facing the world 
anew at an age none too young. “Why 
not combine your youth and spirits with 
his age and experience,” said Judge May 
to his son, “and enter life insurance?” 
The careers were launched with a din- 
ner at the Hotel Astor at which the 
speakers were three Supreme Court 
judges and two borough presidents. Hun- 
dreds attended and more than $1,500,000 
of insurance was presented to the pair 
of novices that night. The youth from 
Dartmouth made good as an agent. The 
raincoat manufacturer did not do so well. 

Albert G. Ruben began his insurance 
career in Minneapolis and coming to this 
city not so long ago paid last year for 
more than $2,000,000. His father for 
years was in control of a string of mo- 
tion picture theaters. Ruben began to 
specialize on the writing of motion pic- 


ture stars, an] has written dozens of 
them. 
* * * 
Stained Glass Windows Presented to 
Lloyd’s 
Three stained glass windows, exhibit- 
ing the Royal Arms of the British 
Crown, Lloyd’s Arms, and the Arms of 


the City of London, have been presented 
to Lloyd’s for the Committee Room by 
Sir Kenneth S. Anderson, who has been 
an underwriting member of Lloyd's since 
1891. The work involved has been car- 
ried out under the supervision of Sir 
Edwin Cooper, the architect of the new 
Lloyd’s Building. 
Se ee 
“Suicide Insurance” 

The latest wrinkle in insurance cov- 
erages is suicide insurance, the creation 
of Vincent Cullen, vice-president of the 
National Surety in charge of its Greater 
New York activities. The policy, which 
consists of a $30,000 surety bond, cov- 
ers a New York chemical manufacturer 
against suicide within the next two years. 

This novel form of protection was 
made necessary by business affairs. The 
manufacturer was arranging to borrow 
$25,000 from his bank for the develop- 
ment of his business during the next two 
years. He had signed the proper notes, 
but the bank also demanded life insur- 
ance as an additional safeguard inasmuch 
as the success of the business rested 
largely upon him. 

It was then noted that life insurance 
policies contain the suicide exclusion 


clause for one or two years which meant 
that the bank could not collect on life 
insurance policies’ if the policyholder 
committed suicide. Mr. .Cullen was 
called into the picture and he had a 
surety bond drawn up for -$30,000--on 
which the security was an assignment by 
the manufacturer of a future interest in 
his mother’s trust estate. This guaran- 
tee was sufficient for the bank which 
now has both life and suicide insurance 
in its possession. The loan was granted. 
* * 


Helen Gould In Insurance District 

As A Waitress 
_ Insurance men_ passing 
Street, New York, Friday 
notice a trumpeter playing on the 
of the John Street Methodist 
the oldest Methodist Church in the 
United States. This is the call to a 
special service of business girls of the 
district, about a thousand of whom at- 
tend each week. 


down 
noons 


John 
often 
steps 
Church, 


There are two parts to this service. 
The girls first go to the lecture room 
where there are served a lunch. Promi- 
nent women from various churches put 
on the garb of waitresses, cut the sand- 
wiches and serve the clerks and secre- 
taries that come. Among the women 
who have done this are Helen Gould 
(Mrs. Finley J. Shepard) and Mrs. F. A. 
Wallis, wife of the former general agent 
here for the Fidelity Mutual Life and 
former Commissioner of Correction for 
the city. 

After the luncheon is finished the girls 
go upstairs to the church auditorium for 
a service. Meanwhile, another group of 
girls enters downstairs for the luncheon. 
This is done four times to accommodate 
those who come. It continues from noon 
until 2 o’clock. These services are be- 
ginning their eighth year. 

The church holds a service every busi- 
ness day. 

x * Ox 


Bathtub Statistics 

Some time ago a news release of the 
Travelers telling how many accidents oc- 
curred in the bathtub, making it the 
most dangerous place in the world, was 
widely printed and commented on. Now 
the Travelers has come out with another 
story showing a switch of Americans 
from the Saturday night bath to one on 
Sunday. 

Next to 


Sunday, more persons are 
hurt in bath accidents on Saturday than 
any other day in the week, but Mon- 


day is nearly as bad as the last day of 
the week. This disclosure may indicate 
that there actually is a trend toward 
the daily bath. But according to the 
figures, the number injured on Saturday 
and Sunday is about 25% greater than 


on any other two consecutive days of 
the week 
Since it has been said that there is 


only one bathtub for every twenty per- 
sons in this country, the 45,000 bath mis- 


haps then must occur to the members 
of only a fourth of the total number 
of families in the United States. <A 


bathtub for every family might result 
in an injury toll of nearly 200,000, since 
even now one out of every sixty of the 


nearly three million home accidents oc- 
curs during the bath. 
* * x 


Briton’s Most Important Sales Speech 

3ecause of its stimulating effect it de- 
velops that the speech which the Prince 
of Wales made about the inferiority of 
British salesmanship is the most impor- 
tant speech on the subject ever delivered 
in Great Britain. Since this talk was de- 
livered there has been a revamping of 
British sales ideas, including those hav- 
ing to do with insurance. The British 
papers have printed numerous articles 
calling attention to the go-getter type of 
salesmanship used in the United States, 
and recommending that in part it be 
adopted in Great Britain. What. Great 
Britain wants is to take the best of the 
U. S. sales methods, and steer clear of 
those which are objectionable. 
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Missouri Rate Rise 
To Be Fought Bitterly 


STATE DEP’T ASKS FOR DATA 





Companies to Present Full Figures to 
Justify Increase; Agents Fearful of 
Public Reaction 





Local agents in Missouri for the most 
part are not pleased with the decision 
of the fire companies there to seek an 
increase in fire, hail, lightning and wind- 
storm rates of nearly 17% and fear that 
the reaction upon the general public will 
be unfavorable to the business. The view 
is expressed that this move by the com- 
panies may cry stalize public opinion in 
favor of a monopolistic state fund for 
compensation insurance, which question 
will come up for decision at the polls 
next November. 

That the Missouri department will op- 
pose the 162-3% increase has been stated 
oe State Superintendent of Insurance 
Joseph B. Thompson. One of the de- 
partment’s first steps will be to order 
the companies to file more detailed re- 
ports of their operating expenses for 
the five years in which the companies 
claim to have lost on their Missouri bus- 
ine Ss. 

The statements filed by the Inspec- 
tion Bureau did not itemize the expenses 
of the companies, but lumped them in 
annual totals for each company. They 
covered the period 1924 to 1928, which in- 
cluded the St. Louis tornado of Septem- 
ber, 1927, and a similar disaster in Pop- 
lar Bluff, Mo. It is believed that the 
department will take the position that 
such acts of God are covered in the 
conflagration reserves set up by the com- 
panies and as such should not be prop- 
erly regarded as reflecting an average 
or typical experience for the companies. 

Sup’t Thompson’s Views 

Superintendent Thompson alleges that 
a preliminary examination of the com- 
panies showed that the expenses listed 
were out of proportion to the amount 
of business transacted and losses paid. 

“We want the details of these ex- 
penses so that we can tell whether the 
expenses charged against Missouri busi- 
ness by the companies operating in sev- 
eral states, including the allocation of 
general administrative expenses, are jus- 
tified,” Superintendent Thompson said. 

The Missouri department is now pre- 
paring a special form of report cover- 
ing expenses, losses, premiums, etc., 
which the companies will be asked to 
file with the department. The assem- 
bling of this data will require several 
months and it is certain that the com- 
panies will not be permitted to put the 
162-3% increase into effect on Febru- 
ary l. 

The companies claim that their losses 
and expenses for the years 1924 to 1928 
inclusive were. $19,093,659 more than the 
premiums collected in the state. 

Attorney General Stratton Shartel, who 
will direct the state’s legal fight against 
the proposed new rates, has indicated 
that if the showdown justifies such ac- 
tion the state would counter with a de- 
mand that the companies again lower 
their rates. He said that his department 
will not merely oppose the companies’ 
application, but will carefully analyze the 
statements to be furnished by the com- 
panies with a view of obtaining another 
cut in insurance rates for the state. 


Move Comes As A Surprise 

The action of the companies was a 
complete surprise to Superintendent 
Thompson, and while declining to com- 
ment at length on their action, he did 
say: “It looks as if we were in for an- 
other long rate fight.” 

Applying the 10% reduction ordered 
by former State Superintendent of In- 
surance Ben C. Hyde to the entire five- 
year period, the losses and expenses 

(Continued on Page 32) 


Fred J. Cox President 
Of Boynton Bros. & Co. 


ONCE AGENCY ~ ASS’N LEADER 





Roy C. Evarts Secretary and Treasurer; 
Agency a Large One Representing 
Twenty-five Companies 


Fred J. Cox, at one time president 
of the National Association of Insur- 
ance Agents, has been elected president 
of Boynton Bros. & Co., Perth Amboy, 
N. J.; and Roy C. Evarts has been 
elected secretary and treasurer. Mr. 
Cox is a graduate of Brown University 
and in 1903 went with Boynton Bros. 








FRED J. COX 


& Co. The Boynton brothers were Clan- 
cy D. and Ernest H. Mr. Cox was tak- 
en into partnership and later Mr. Evarts 
was made a partner. About six years 
ago Clancy D. Boynton died, and on 
October 17, 1929, Ernest H. passed away. 

Mr. Cox has been a prominent figure 
in fire insurance for years. Some years 
ago he and T. C. Moffatt of Newark 
went to the National Association of In- 
surance Agents’ meeting in St. Louis. 
They immediately attracted favorable at- 
tention and both reached the highest po- 
sition in the ranks of the association. 
For two yeats Mr. Cox was chairman 
of the executive committee; and for two 
years president. Each had been presi- 
dent of the New Jersey association. 

Boynton Bros. & Co. has for years 
been one of the leading local agents in 
the state, represents about twenty-five 
fire and casualty companies, has its own 
building—and a good one—and a branch 
in New Brunswick. In other parts of 
the country it does a brokerage business. 
It also is active in the mortgage and 
investment field. 

Roy C. Evarts has a wide acquaintance 











ESIDENCE Contents Fire Insurance is fea- 
tured in the Alliance Saturday Evening Post 
advertisement for January 18. Like all of our 
publicity, it advises property owners to ‘Ask 
your ALLIANCE Agent.’’ 





THE ALLIANCE INSURANCE COMPANY 
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Head Office: 1600 Arch Street, Philadelphia 








in the casualty field, having been well 
known in that division for years. At 
one time he was in the company end. 





I. U. B. TAKES MORE SPACE 





Interstate Underwriters’ Board Now Oc- 
cupying Whole Floor at 135 William 
St.; Business Expanding Rapidly 

On the first of the year the Interstate 
Underwriters’ Board took over the en- 
tire seventh floor at 135 William street, 
where the main headquarters are located. 
Although the I. U. B. is just a year old 
from the point of view of actual forma- 
tion, it did not start to function until 
the middle of last year and since then 
its business has expanded so rapidly that 
the original office space taken by Man- 
ager John R. Dumont, former insurance 
commissioner of Nebraska, proved whol- 
ly inadequate. 

The I. U. B. was organized by a large 
number of the fire insurance companies 
to handle the proper classifications, 
forms, schedules and rates of multiple 
location covers and to provide additional 
and quick facilities for this growing 
method of writing fire insurance on 
stocks of merchandise and other con- 
tents. 
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G. Z. DAY, Vice-Pres. and Secy. 


Statement December 31, 1928 


CAPITAL 
PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS 
TOTAL ASSETS 


$1,000,000.00 
1,259,672.50 
276,930.00 
2,067,114.70 
4,603,717.20 











PADDON HEADS FIELD CLUB 





National of Hartford Field Man Presi- 
dent of Western New York Field 
Club; Other Officers Elected 


The Western New York Field Club 
held its annual meeting, election of of- 
ficers and New Year’s party on Decem- 
ber 31 at the Hotel Rochester in Roch- 
ester, N. Y. The following were elected 
officers and members of the executive 
committee for 1930: A. M. Paddon, pres- 
ident, National of Hartford; R. W. Les- 
ter, vice-president, Globe & Rutgers; B. 
Harrison Hegner, secretary and treasur- 
cr, Alliance, and C. P. Banghart, chair- 
man, executive committee, Scottish Union 
& National. 

Other executive committee members 
are: Grant Bulkley, Niagara; E. C. Ehr- 


lich, Royal; W.-H. Cooper, London & 
Lancashire; H. W. Smith, American 
Central. 





TO CUT PAR VALUE OF STOCK 

_ Stockholders of the Providence Wash- 
ington will meet January 23 to act upon 
a recommendation of the board of di- 
rectors to reduce the par value of the 
capital stock from $100 to $10 and to 
issue new shares on the basis of ten 
new shares for every one now outstand- 
ing. 





H. V. SMITH A DIRECTOR 
Harold V. Smith, vice-president of the 
Home, has been elected a director of the 
National Liberty group of companies to 
succeed C. A. Ludlum, who resigned 
when he retired from active service with 
the Home. 





NATIONAL FIRE DIVIDEND 
Directors of the National Fire of Hart- 
ford have declared the regular quarterly 
dividend of 5%, payable on the new $10 
par stock. The dividend is 50 cents a 
share. 





SUSSEX IN OREGON 
The Sussex Fire of Newark has been 


licensed in Oregon. 
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N. Y. Court Rules on Definition of 
Hostile Fire Before an Explosion 





Appellate Division Unanimously Sustains Trial Court Verdict 
That Three Minute Fire in Kerosene Burner Rendered 
Companies Liable Under Fire Policies 


Without giving a written opinion, the 
Appellate Division of the New York 
State Supreme Court last Thursday 
unanimously sustained a decision ‘of the 
New York City Court in favor of an 
assured in a fire insurance case involv- 
ing the question of explosion liability 

onder a fire policy. The court decided 
‘hat a fire caused by accidental flood- 
ing of a kerosene burner under a kettle 

{ varnish and burning for three min- 
utes before an explosion occurred might 

defined as a hostile fire preceding an 
<plosion for which damage the defen- 
dant companies are liable. 

The case was that of L. Sonnenborn & 
Sons, Inc., against the Bankers & Ship- 
pers and other fire companies. The fire 
and explosion occurred at the plaintiff's 
manufacturing plant on July 28, 1927, 
while an operator was starting a kero- 
ne burner. The fire companies denied 
liability on the ground that there had 
cen no hostile fire, but only an ex- 
losion, which loss was excluded under 
the standard fire form. Suit was brought 
against the companies in the City Court 
last spring before Justice Louis Wendel 
and a jury and a verdict was rendered 
in favor of the assured for the full 
amount of the claim. 

A motion was then made by the de- 
fendant insurers to set aside the verdict 
and briefs were submitted to the trial 
justice, but the motion was denied. Then 
the case was carried to the Appellate 
Division, which has now upheld the ori- 
ginal verdict. Louis J. Wolff and Hard- 
ing Cowan of Rumsey & Morgan acted 
as counsel for the plaintiff, while Mar- 
tin A. Schenck and William J. Carr of 
Davies, Auerbach & Cornell represented 
the insurance companies. 

As neither court rendered a written 
opinion, it is assumed that the Appellate 
Division upheld the points argued in the 
plaintiff’s briefs, some of which are giv- 
en herewith in view of the fact that 
explosion liability under fire covers and 
the question of what constitutes a hostile 
fire are at present vital problems for 
the companies: 

Contention That Fire Was Hostile 

“The explosion was caused by an an- 
tecedent hostile fire, and the defendants 
are liable under their policies for both 
the fire and explosion damage. 

“It is the well-settled rule a law that 
although the standard fire policy pro- 
vides that the company shall not be li- 
able for damage by explosion unless fire 
ensues, and then for the loss by fire 
only, yet if there is a negligent or hostile 
fire within the insured premises, and an 
explosion results therefrom, the company 
will be liable for any loss resulting from 
the explosion. In such a case the ex- 
plosion is regarded as a mere incident 
of the fire which is the proximate or 
efficient cause of all of the loss. 

“The defendants claim that there was 
no fire in the plaintiff’s premises on the 
date in question to cause the explosion; 
they say that the only fire which existed 
was a ‘commercial fire’ or friendly fire, 
which in legal effect with respect to the 
fire insurance policy is no fire at all so 
is to give rise to any liability under 
the policies. This was the issue of fact 
presented to the jury and determined by 
them—as the plaintiff claims, in accord- 
ance with the weight of evidence, and in 
‘the defendant's view, opposed to the 

veight of the evidence or without any 
evidence to support the verdict. 

: Facts of the Fire 

“The testimony for the plaintiff was 


s 


given by eye-witnesses, that for the de- 
fendants by experts. It shows that on 
July 28, 1927, there was a fire and ex- 
plosion in the plaintiff’s varnish build- 
ing at Belleville, N. J. The plaintiff is 
a manufacturer of paints and varnishes 
and its plant was covered by a total 
amount of $585,000 worth of fire insur- 
ance. The varnish building was used 
to heat the compounds in large iron ket- 
tles. The heating was done in heating 
chambers by means of a kerosene burn- 
er underneath the kettles. To start the 
kerosene vaporizing, a few ounces of 
the liquid kerosene was released into 
the burner-pit and ignited and this heat- 
ed the coil and started the burner in 
operation. 

“The bottom of each kettle was en- 
closed in a metal skirt and in ordinary 
operation the flame of the burner was 
kept inside of this metal skirt and in 
contact with the bottom of the kettle; 
it did not spread around the sides of 
the kettle or appear above the metal 
skirt. In ordinary operation there was 
no flame or burning outside of or above 
the skirts of the kettles. There was in 
the burner-pit a four-inch opening for 
a steel pipe leading to the air chamber 
below which supplied air to the burner. 
This was to create a draft up through 
the stacks which were sixty feet high. 

“On the day in question, Schmidt, the 
varnish maker, who was in charge of op- 
erations in the building, returned from 
lunch and started the burner in the reg- 
ular way under the kettle in chamber 
No. 3. It was a ‘rush order’ and the 
burner did not work right. He turned 
the supply of kerosene on and off sev- 
eral times, pulled the large iron kettle 
off the fireplace in order to clean the 
burner coil, and then restored it to op- 
erating position. He tried this over 
again several times without success. 
Either through his negligence in flood- 
ing the burner-pit or through a defect 
in the apparatus, an unusual flame ap- 
peared in the pit; ‘the flames burned and 
they grew higher and higher and instead 
of decreasing they increased.’ * * * 

“After he had shut off the needle valve 
in order to stop the supply of kerosene 
to the burner, he observed the fire for 
about three minutes, after which an ex- 
plosion occurred. The defendants, in or- 
der to sustain their point that the fire 
was an ordinary and intended one in the 
operation of the plant, call attention to 
the fact that Schmidt stood and watched 
the fire for three minutes after turning 
off the kerosene supply without doing 
anything. His explanation is that he was 
so stunned by the unusual fire that he 


did not know what to do for a moment. 
After the explosion he went back and 
helped extinguish the fire with a fire 
extinguisher. 

“The testimony shows clearly that 
that there was a fire in the plaintiff’s 
building of an unintended and _ hostile 
character, caused by the operator’s haste 
and negligence in filling his ‘rush order’ 
or by a defect in the apparatus, and that 
this caused burning kerosene to run 
down the air intake pipe and ignite the 
kerosene vapor in the air chamber be- 
low, causing the explosion. 


Claim Jury Action Was Justified 


“The question whether the fire was a 
friendly or a hostile one was properly 
submitted to the jury for determination 
as 2 question of fact. 

“The defendants on this appeal argue 
that there was no such question for 
submission to the jury, that it should 
have been decided by the court in their 
favor as a matter of law, and alternative- 
ly, that if there was a question of fact 
the jury’s verdict was contrary to the 
weight of evidence. They say that the 
law of the case was established by the 
court’s charge to the jury, made at their 
request, that ‘a fire in a furnace, no mat- 
ter how intense or high, is not a “hos- 
tile” fire so long as it is confined within 
the furnace structure.’ 

“This charge, however, was intended 
merely as an illustration of the rule that 
a fire within the bounds intended for it, 
is not a hostile fire. It was not meant 
to be a direction that under the facts 
of the case at bar, the fire was ‘con- 
fined within the furnace structure,’ since 
if this were the case, there was indeed 
no question for submission to the jury. 
The court did not by this charge intend 
to foreclose the jury’s findings on the 
facts, but to explain and illustrate the 
difference between a friendly and hostile 
fire so as to assist them in determin- 
ing the issue. 

“The defendants’ request for instruc- 
tions as to the legal effect of a fire 
confined within a ‘furnace’ or ‘furnace 
structure’ was misleading unless it was 
intended as illustrative merely, since the 
court would never have charged the jury 
that the fire in the case was a friendly 
fire and then at the same time leave 
them to determine whether it was so 
in fact. 


“There was in this case no furnace or 
furnace structure in the ordinary sense 
of the term. The construction of the 
plaintiff’s varnish building, heating cham- 
bers, kettles and burners was explained 
to the jury by testimony of witnesses, 
plans, photographs and a model of the 
building itself. The correct interpreta- 
tion of the court’s charge is found in 
the statement to the jury ‘that the test 
of whether a fire is “hostile” in nature, 
is whether it remains within the bounds 
intended for it, or escapes beyond those 
areas. As applied to the facts of the 
case at bar, the nature of the fire was 
a question of fact for the jury. If the 
fire had been in an ordinary stove or 
furnace, the question whether it escaped 
beyond its intended bounds would ordi- 
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narily not leave room for more than one 
inference. 

“The question whether the fire caused 
the explosion was properly submitted 
to the jury as a question of fact. 

“The defendants argue that the fire 
was not a hostile one, even though - 
went beyond the bounds intended for i 
since they claim there was no pet uf 
of any burning except of the fire itself 
in a place not intended for it. But 
where a fire burns in a place not intend- 
ed for it and causes damage, the fire 
policy is liable for the damage whether 
it is by destruction by the fire itself, by 
causing an explosion, short circuit, ete. 

“Upon this appeal, the defendants only 
faintly dispute that there was an issue 
of fact for the jury under the evidence, 
whether the fire preceded and caused the 
explosion, or was subsequent to and 
caused by the explosion. 

“So far as the evidence on this point 
is concerned, it appeared that the varnish 
building was constructed in the year 1920 
and had been in constant use without 
any change until the date of the fire 
and explosion, July 28, 1927. There had 
been no such occurrence during the pre- 
ceding seven vears. The theory of the 
defendants’ experts was that although 
the conditions had been similar during 
the preceding seven years, the 


occur- 
rence was just an ordinary incident in 
the usual operation of the plant. It was 


conceded that the explosion was caused 
by the ignition of an explosive mixture 
of kerosene vapor in the air chamber, 
which means that it came in contact with 
fire. The defendants’ witness contend- 


ed that ‘an explosive mixture of kero- 
sene vapors had been built up in the 
air chamber below which was ignited’ 


and that on this particular day this mix- 
ture had built up to explosive propor- 
tions and ‘it just happened that on this 
day it had gotten up to the proper mix- 
ture to detonate.’ In other words, the 
mixture had become ‘ripe’ to explode 
at just that time. 

Action of Trial Justice Upheld 
The justice at trial term properly sub- 
mitted the issues of fact to the jury. 

“It is submitted that the only ques- 
tions in the case were (1) whether the 
fire was a hosile or friendly one; (2) if 
hostile, whether it caused the explosion. 
These questions under the authorities 
are questions of fact, as previously dis- 
cussed. The remaining questions are (1) 
whether there was error in the recep- 
tion of evidence; (2) whether the verdict 
is against the weight of the evidence; 
(3) whether there was error in the 
charge of the court so as to require 
reversal. 

“(1) There were practically no ex- 
ceptions taken by the defendants in the 
course of the trial except those to the 
refusal to dismiss the complaint, for the 
direction of a verdict and to set aside 
the verdict. When objections to the de- 
fendants’ evidence were sustained by the 
court, the questions were usually not 
pressed and no point is made upon this 
appeal of the wrongful admission or ex- 
clusion of evidence by the trial court as 
against the defendants. 

“(2) From the discussion of the facts 
in the previous point, the plaintiff sub- 
mits that the verdict of the jury was 
in accordance with the weight of the 
evidence, and in fact, such a verdict was 
required from them. The claim is mz ide 
by the appellants that there was no evi- 
dence from which the jury could legiti- 
mately conclude that there had been a 
fire. There was the direct testimony of 
Schmidt, the plaintiff's operator, who was‘ 
present and witnessed a hostile fire pre- 
ceding the explosion. In addition, there 
was circumstantial evidence of such a 
fire, which if standing alone, would have 
outweighed the purely opinion testimony 
of the defendants’ experts to the con- 
trary.” 


or 


TRAVELERS “FIRE INCOME 
The Travelers Fire had a premium in- 
come last year of more than $8,474,000. 
This total was made up of $6,741,000 
from fire, tornado and miscellaneous lines 
and $1,733,000 from automobile fire and 
theft risks. For 1928 the company had 
a net premium income of $8,335,848, with 

a motor vehicle income of $1,738,948. 
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Ernest B. Boyd, Manager 


Yorkshire Fleet, Dies 


PARTNER IN FRANK & DU BOIS 





Made Early Reputation in South; Came 
Here to Manage Old Lancashire; 
His Popularity 





Ernest B. Boyd, underwriting manager 
of the Yorkshire and the London & Pro- 
vincial, partner in Frank & Du _ Bois, 
United States manager of those com- 
panies and also president of the Sea- 
board Fire, died in New York City on 
Tuesday afternoon at his home, where 
he had gone after having spent several 
weeks in a hospital following an opera- 
tion. He seemed in good spirits last 
week, but was stricken with paralysis 
and could not recover. 

His death will cause widespread regret 
because of his charming personality and 
the spirit of helpfulness which character- 
ized him in his relations with his field 
men from the time he entered the insur- 
ance business. At one time he was the 
leading railroad underwriter in the 
United States. He made frequent visits 
to England, where he was a guest of 


Sir James Hamilton, head of the York- 
shire fleet. ‘ 
A Fire Underwriter 

Few men in fire insurance were so 


well posted about the business as Mr. 
soyd. He was a real underwriter in 
every sense of the word. Field men not 
only regarded him as an employer but 
as a personal friend,’ and one of the 
features of the field conferences of the 
Yorkshire for years were the gatherings 


at Mr. Boyd’s apartment in the Ap- 
thorpe. He always had other guests to 
meet the field men and these affairs 


ranked high as social functions. 

Mr. Boyd had his initial training in 
the insurance business with the Queen in 
Louisville. He was a Kentucky man, 
having been born in Lexington. He 
started out as a supply clerk in an in- 
surance office and went up through the 
ranks. From Louisville he went to At- 
lanta, where he was assistant manager 
of the Southeastern department of the 
Queen. He left Atlanta to come to New 
York as assistant United States manager 
of the Lancashire. He had only been 
in New York a month when the Royal 
bought the Lancashire. 

Knew Everything About Railroads 

Mr. Boyd then joined Frank & Du 
Bois, who had built up one of the larg- 
est railroad businesses in the country, 
and he took some of the burdens off the 
shoulders of Cornelius Du Bois of that 
firm. About a half century ago Cornelius 
Du Bois and E. F. Beddall had organ- 
ized the Railroad Insurance Syndicate. 
Later Mr. Boyd became a partner in 
Frank & Du Bois. 

Mr. Boyd began to hanker to manage 


a British company again and he went 
to England, saw James Hamilton and 
got the Yorkshire management for 
Krank & Du Bois. That was in 1910. 
In 1920 the London & Provincial en- 
tered the country. In January 21, 1927, 
the Yorkshire Indemnity started to op- 
erate. 
The funeral of Mr. Boyd was held on 
esterday morning at 11 o’clock at his 
former home, No. 390 West End Ave- 
nue, and was attended by many insur- 
ance men. Soon after the death of Mr. 
Boyd was learned a large American flag 
and a large British flag were hoisted at 
half-mast on the building of the York- 
shire at No. 12 Gold Street. 
GIFTS FOR C. A. LUDLUM 

Western field men of the Home, 
through Vice-President J. A. Campbell, 


last week presented C. A. Ludlum, who 
retired as vice-president on Tuesday, 
December 31, several handsome presents, 
including an evening dress set consist- 
ing of cuff buttons, vest buttons and 
studs set with diamonds and a platinum 
watch chain. For many years Mr. Lud- 
lum has had general supervision of the 
Western business of the Home and has 
made close personal friends of a large 
circle of field men and department 
heads and employes. 


D. F. MACKENZIE ADVANCED 





Made Assistant Manager of the Pitts- 
burgh District For the Travelers 
Fire of Hartford 

David F. Mackenzie, special agent of 
The Travelers Fire in the Pittsburgh ter- 
ritory since July 16, 1928, has been pro- 
moted to assistant manager of the Pitts- 
burgh district. Mr. Mackenzie has his 
headquarters in the Pittsburgh branch 
office of The Travelers and is associated 
with Baldwin C. Wuersch, manager for 
The Travelers Fire in western Pennsyl- 
vania and West Virginia. 

Mr. Mackenzie has had wide experi- 
ence in the fire insurance business, hav- 
ing been connected with another insur- 
ance company in central and _ eastern 
Pennsylvania for four years as an en- 
gineer before his appointment as a spe- 
cial agent for the Travelers Fire. Prior 
to that time he had served as an inspec- 
tor and engineer in the Underwriters’ 
Bureau of the Middle and Southern 
states. 





ENTERS CANADA 





Westminster Fire Office of London Was 
Founded in 1717; Associated With 
Alliance Assurance 

The Westminster Fire Office of Lon- 
don has entered Canada. E. E. Kenyon, 
Canadian manager of the Alliance of 
London, is the manager for the West- 
minster in Montreal. 


The Westminster Fire Office was 
founded in 1717 and_ reconstituted in 
1906. Hitherto the company has con- 


fined its operations to Great Britain with 

-head offices in London. It is associated 
with the Alliance Assurance of London 
the assets of which exceed $150,000,000. 
In addition to its own ample security 
policyholders of the Westminster will 
have the additional guarantee of the 
Alliance. 





S. H. STEWART GEN’L AGENT 

Sam H. Stewart, formerly of Tulsa, 
has become’ general agent of the 
Southern Fire of New York and_ the 
Georgia Home Fire with offices at 707 
Mercantile building. Mr. Stewart is sec- 
retary treasurer of the Oklahoma In- 
surors. He was formerly located in 
Tulsa, affiliated with Pearce Porter Mar- 
tin agency. 


FIRE ASS’N INVESTMENTS 
Decrease of Only 3% in Value of 
Investments Shown as Compared 
With End of 1928 Figures 


President J. W. Cochran of the Fire 
Association of Philadelphia reports to 
the stockholders that the value of the 
company’s securities have decreased only 
3% as compared with the values on De- 
cember 31, 1928, and that there is now 
no reason why the company is not war- 
ranted in looking with full confidence 
toward the new year. He also says that 
the volume of the company’s business 
increased in 1929, while the loss and ex- 
pense ratio were about the same as in 
1928. Concerning investments Mr. Coch- 
ran states: 

“The recent upheaval in the security 
market has caused more than ordinary 
interest among the shareholders as to its 
effect upon the investments of corpora- 
tions generally. When we say to you that 
the investments held by this company 
taken at market prices current December 
1, 1929, show a decrease of only approxi- 
mately 3% in value as compared with 
market value at time of last annual state- 
ment (December 31, 1928), or with cost 
where purchased in 1929 (giving effect 
to realized profit from current security 
transactions during the year), you will 
agree, we believe, that the continued 
conservative investment policy of your 
company is amply justified.” 








JOHN J. KELLE GETS GENERAL 


John J. Kelle, Inc., 140 William street, 
has been appointed New York metro- 
politan agent for the General Fire of 
Paris. This appointment is made by 
Fred. S. James & Co., U. S. managers 
of the company. John J. Kelle, Inc., has 
been established in Brooklyn since 1921 
and in May, 1928, opened an uptown 
branch office in Manhattan. Henry S. 
Schneider and Clifford S. Walter will 
have charge of the New York office for 
the General. The former has been with 
the agency for about a year and Mr. 
Walter has been with Russell & Ziegler 
for the last ten years. Both are well 
known among brokers. 





LINCOLN FIRE DIVIDEND 
The Lincoln Fire this week declared 
an initial dividend of 60 cents quarterly 
on the capital stock. 


Grange Insurance Head 
Runs Large Agency 


VARNEY OFFICE 25 YEARS OLD 





New Hampshire Agency Purchases H. D. 
Smith Business, Getting Connecticut 
Fire and Westchester 


The Charles W. Varney & Co. agency 
at Rochester, N. H., will be twenty-five 
years old April 1. This agency is one 
of the best known in southern New 
Hampshire, specializing in fire and cas- 
ualty insurance. It has recently pur- 
chased the H. D. Smith agency, which 
represented the Connecticut Fire and 
Westchester. The latter agency has been 
in operation for ten years. 

Mr. Varney has been president of the 
New Hampshire Ass’n of Insurance 
Agents and is now regional vice-president 
for the New England states. He is also 
president of the Grange Mutual Fire In- 
surance Co., a farmers’ company that is 
one of the largest of its class. That 
company has been confined to New 
Hampshire, but it is understood that an 
effort will be made at the annual meet- 
ing this month to amend the by-laws, 
allowing it to enter other states. In ad- 
dition to his insurance-activities Mr. Var- 
ney is treasurer of the State Grange of 
New Hampshire, a position carrying 
heavy responsibilities and requiring ex- 
cellent financial ability. 





WALSH WITH GREAT AMERICAN 


Myles Walsh has joined the accounting 
department of the Great American. He 
was for several years secretary of the 
Niagara in charge of its accounting de- 
partment. When that company became 
a member of the America Fore Group 
last summer he was transferred to the 
home offices at 80 Maiden Lane. In 
1925 Mr. Walsh was president of the In- 
surance Accountants’ Association. 





MEHORTERS HAVE A SON 


A son arrived last week at the home 
of Mr. and Mrs. Samuel Mehorter. Mr. 
Mehorter is New Jersey state agent for 
the Home of New York and was for- 
merly a special agent in New Jersey for 
the Insurance Co. of North America. 
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New Motor Cars 
Feature High Speed 


SAFETY FACTOR IS INVOLVED 





Several Exhibits at Automobile Shows 
This Week Are of Interest to 
Automobile Underwriters 





Among the high points of automobile 
week in New York of interest to auto- 
mobile insurance underwriters has been 
the advertisements of several car manu- 
jacturers featuring powerful engines 

capable of easily exceeding seventy miles 
an hour for a prolonged run. This brings 

up the question whether speed is going 
to predominate in the motor car world 
and if it is how the insurance compa- 
nies will react to the greater hazards 
naturally following any increase in the 
—— speed with which automobiles 
ravel. 

The National Auto Show held in New 
York this week includes a number of 
cxhibits of interest to insurance men, 
iotably the new front wheel drive cars 
which are expected to have a greater 
safety factor than those of ordinary de- 
sgn. There are three such cars now 
being put on the market. The appli- 
cation of power to the front wheel is 
said by automobile men to make steering 
casier. No trouble is expected from the 
change to a new method of shifting the 
cears, as the movement is very similar 
io that of the regular shift. 

Most of the cars had increased horse- 
power. One make, Cadillac, exhibited a 
sixteen cylinder motor. Twenty-eight of 
ihe forty-six exhibitors showed at least 

ne eight cylinder model, and there were 
only two makes of fours exhibited. 

It was noticeable that many of the 
fancier chassis exhibits which used to be 
a regular part of the show are gone, and 
that the chassis shown are less covered 
with gold plate and similar materials 
than before. Most of these exhibits, 
along with the stock cars shown, are 
insured while on exhibition through the 
manufacturers’ brokers. 

The most expensive car in the show is 
a Mercedes-Benz, selling at $19,500, and 
the Voisin, another imported car, sold at 
about the same price. A Mercedes-Benz 
chassis alone was valued at $13,000. 

Probably the most expensive American 
made car was the Duesenberg, exhibited 
at the Commodore Hotel. It has 205 
horse power and sells for $15,650. The 
Duesenberg cars, incidentally, are in- 
sured almost from the moment they leave 
the assembling room at the factory. 

There is an unusual number of ex- 
hibits outside Grand Central Palace this 
year. One of them is that of Mack 
Trucks, where several fire engines, in 
addition to police vans, busses and gas- 
electric locomotives, are shown. 

The Chrysler organization exhibited a 
number of its makes in the Chrysler 
Building, which is the world’s tallest 
structure. Although the building is far 
from completed, and the visitor to the 
display has to walk through long tem- 
porary corridors built of wood, the floor 
on which the cars are kept is finished, 
not presenting the fire hazard that some 
had expected. 

At the main show one exhibit that 
never fails to attract an audience is 
the unshatterable glass display. Steel 
balls are dropped on small glass plates, 
‘racking but not shattering it, and usu- 
ally frightening the bystander. 





HUBBARD WRITES NEW BOOK 
Clarence T. Hubbard, assistant secre- 
tary of the Automobile of Hartford, 
— known author, lecturer and humor- 

, has written a new book on fire in- 
state entitled ‘ ‘Where Fire Insurance 

Leaves Off.” It is being published by 
S. Crofts & Co. of New York and will 
.ppear around the end of the month. In 
his volume Mr. Hubbard makes a com- 

prehensive survey of practically all the 

Id and new fire insurance sidelines. A 

review of the book will be published in 

these columns within the next few 
weeks, 


BAN INDEPENDENT ADJUSTERS 





One Fire Company Tells Field Men to 
Refer All Losses to Bureaus of Com- 
pany Employed Adjusters 
At least one fire insurance company 
is seeking to co-operate with the move- 
ment for centralized control of loss ad- 
justments in advance of the active func- 
tioning of the Fire Companies’ Adjust- 
ment Bureau by notifying its field men 
that when a staff adjuster or field man 
of the company is not available to settle 
a claim, then the loss should be referred 
to a company adjustment bureau rather 


than to an independent adjuster. 

As a result of these instructions some 
protests have been received from field 
men who have patronized well-known 
independent adjusters. In reply, the 
company has stated that as the National 
Board of Fire Underwriters has voted 
to have national control of fire loss ad- 
justments through the Fire Companies’ 
Adjustment Bureau, then the present 
company controlled adjustment bureaus 
should receive a full measure of co-op- 
eration from the fire companies. The 
National Board plan contemplates the 
employment or appointment of many of 
the present leading independent adjust- 
ers. 


N. B. & M. PROMOTES THREE 

J. G. Diekmann and H. B. Standen of 
the brokerage and service department of 
the North British & Mercantile and E. 
A. Lally of the specialty lines depart- 
ment have been promoted to the posi- 
tion of assistant general agent in receg- 
nition of efficient and loyal service. All 
three are well known and popular among 
their fellow insurance men and are be- 
ing congratulated upon their advance- 
ments, which were effective January 1. 





James D. McClintock of Paris, Ky., a 
leading insurance man, died recently in 
a Louisville hospital. 
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Aen the Ciiizens Insurance Company of 
New Jersey—capitalized at $1,000,000—a newcomer in 
the Hartford Group. 


Here you see the trademark of the new company, its monogram 
superimposed on the facade of the Hartford Fire Insurance Company home 
office building—symbolic of the financial strength of the organization back 
of the Citizens Insurance Company of New Jersey. 


It may not be too late to represent us in your community—address 
your inquiry to the Home Office—Hartford. 


CITIZENS INSURANCE COMPANY 
yf New ersey 
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Sturm Reviews Year 
In Fire Insurance 


DISCUSSES RATE REDUCTIONS 
Finds Internal Pesilans of Business 
More to Be Considered Than Stock 
Market Break Effects 





Ernest Sturm, chairman of the boards 
of the America Fore Companies, says that 
the balance sheets of the fire companies 
as of December 31, 1929, will make much 
better reading than would those taken on 
November 13 because in the interval there 
has been a substantial recovery in_ the 
value of the common stocks held by the 
companies. IW riting a review of 1929 in 
the annual financial number of the New 
York “Evening Post’ Mr. Sturm states 
that the problems of the stock market are 
not so great for the reason that most 
present paper losses will be corrected in 
time, but fire insurance is faced with the 





ERNEST STURM 


problem of overcoming rate reductions 
and decreases in premium volume caused 
by the substitution of hundreds of well- 
constructed high value buildings for struc- 
tures of more hazardous character. In 
his analysis of last year’s outstanding 
events and trends Mr. Sturm says: 

During the year now closing the fir 
insurance companies have had to con- 
tend with certain unusual occurrences as 
well as with the many troubles incident 
to the normal course of underwriting. 
Throughout the first six months the 
muusiness as a whole experienced prob- 
ably the best half year on record, due 
to an improved loss ratio and a marked 
enhancement in the values of the nu- 
mcrous investment securities carried by 
the large fire companies, notably those 
which kave built up substantial surpluses 
ver long periods of years. 

This gratifying condition continued for 
about three months after the close of the 
half year and then came the epoch 
making decline in security prices which 
temporarily marked down the assets of 
practically all the companies. It should 
be noted, however, that several of these 
had set up special reserves in anticipa- 
tion ota possible rece ssion in the up 
ward trend of stock and bond quotations 
and they naturally were in a stronget 
position than some of the others 


Security Values Recover 


It should be realized, likewise, that 
preferred stocks and bonds, which art 
largely held by the fire companies, wer: 


not affected in any serious degree, and 

er common shares have recently 
achieved a decided recov« ry, so that the 
balance sheets of these underwriters as 
of December 31, 1929, will make much 
better reading than would those taken 
is of November 13, for example 


Then, too, the paper losses suffered 


xy investments are, for the most part, 
vanescent and in time correct them 
selves Loss payment, on the other 


hand, represents money and material 


(Continued on Page 28) 
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Sell on merit 
not only Fire Insurance, but Rent Insur- 
ance and other forms of modern pro- 
tection against old and new hazards. 














-| Competent Agents KNOW what 
their patrons and prospects need. 
They do not hesitate to provide it. 








New 1930 “Silent Salesman” 


ready to precede your oral calls. 





Bissell Sees Small 
Profits This Year 


PREMIUMS TO SHOW DECREASE 





Hartford Fire President Reviews Events 
of 1929 Which Will Have Effect 


on the Future 





Richard M. Bissell, president of the 
Hartford Fire and ex-president of the 
Eastern Underwriters’ Association, says 
in an article published in the annual 
financial review of the New York “Her- 
ard-Tribune,” that in 1930 it will be im- 
possible for the average fire company 
to maintain its premium income at the 
level reached last year. He believes 
there will also be an increase in the 
expense and loss ratios and consequently 
the current year is not likely to produce 
any considerable underwriting profit. 
His reflections on 1929 and his outlook 
for 1930 follow: 

Insurance companies during the year 
1929 in their fire underwriting have ex- 
perienced a similar volume of business to 
that of 1928, which was a favorable year. 

It is expected that tornado insurance 
business will have proved to be more 
favorable and the purely marine busi- 
ness, which embraces the writing of 
hulls and cargoes, less favorable than 
in the year 1928. It is doubtful if any 
profit will result from the combined 
transactions of companies from their 
purely marine departments during the 
year. Quite a number of fire insurance 
companies also write hail insurance on 
growing crops, especially on wheat, oats, 
corn and cotton. Hail insurance is a 
class which is subject to very wide vari- 
ations in experience. During recent 
years the hail-writing companies have 
suffered severely, and even the favorable 
experience of 1929 will by no means 
make up the losses incurred during 1926, 
1927 and 1928, despite the fact that 1929 
is one of the best years that hail-writing 
companies have ever known. 


Rates Steadily Lowered 


Owing to constant improvements in 
building, the increased use of appara- 
tus designed to protect property against 
fire and the improvements in municipal 
fire-fighting facilities, the rates charged 
for fire insurance have been steadily low- 
ered during thé last ten years, and dur- 
ing 1928 and 1929 the creation of new 
values has not been sufficient to offset 
the effect of falling prices upon the pre- 
mium incomes of companies. 

As a result, for the year 1929, as in 
1928, there will undoubtedly be a shrink- 
age in the total amount of fire insur- 
ance premiums received bv the compa- 
nies. With the older companies this re- 
duction will be accentuated by the fact 
that more than 100 new fire insurance 
companies have been organized within 
the last two years, each of which has 
secured a certain amount of business. 

The year has been marked by many 
consolidations and the enlargement of 
the several groups of companies which 
are jointly owned or jointly managed. 
In some cases these groups comprise 
from ten to fifteen different insurance 
companies. The combinations are in- 
tended to bring about economies of man- 
agement and through the interchange of 
business to maintain the premium in- 
comes of the different members of each 
group. This process has gone so far 
already as to have brought about great 
changes in the distribution of influence 
and the control of income. 


Interference by State Authorities 

There has been a tendency during the 
year for more and more interference on 
the part of state authorities with the 
making of insurance rates and in sev- 
eral states notable reductions have been 
ordered by the insurance departments. 
In some states it appears as though 
these reductions would make the trans- 
action of business at a profit impossible 

(Continued on Page 28) 
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LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
JANUARY 1, 1929, STATEMENTS 


NEAL BASSETT, President HN KAY, Vice-Pres’t and Treasurer 
A. H. HASSINGER, Vice-Pres’t WELLS T. BASSETT, Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 


ORGANIZED 1855 
FIREMEN’S INSURANCE COMPANY 


OF NEWARK, N. J. 








SURPLUS 
ASSETS - LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


$56,065,676.33  $19,562,549.89 $13,500,000.00 $23,003,126.44  $36,503,126.44 





HENRY M. GRATZ, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V.-Pres’t WELLS T. BASSETT, V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 
ORGANIZED 1853 


THE GIRARD F. & M. INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 6,036,606.00 $ 2,834,467.72  $ 1,000,000.00 $ 2,202,138.34  $ 3,202,138.34 





NEAL BASSETT, Pre JOHN KAY, Vice-Pres’t and Treasurer 
A. H. HASSINGER. Vice- Pres’t WELLS T. BASSETT. Vice-Pres’t ARCHIBALD KEMP, 2d Vice-Pres’t 
ORGANIZED 1854 


MECHANICS INSURANCE CO. 


OF PHILADELPHIA, PA. 


$ 4,881,357.40 $ 2,770,413.44  $ 600,000.00 $ 1,510,943.96  $ 2,110,943.96 





NEAL mee i abr JOHN KAY, Vice-President and f 
HASSINGER, Vice-President WELLS T. Pat Tg nee -President ARCHIBALD KEMP, 2d Vice-President 
ORGANI 1866 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 


OF PITTSBURGH, PA. 


$ 5,021,040.53  $ 2,502,743.59  $ 1,000,000.00 $ 1,518,296.84 $ 2,018,296.84 


A. H. TRIMBLE, President NEAL BASSETT, be + a’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V.-Pr —_ ene t- BASSETT, V.-Pres*t. ARCHIBALD KEMP, 2d V.- 
GA 1871 


SUPERIOR FIRE INSURANCE CO. 


OF PITTSBURGH, PA. 


$ 4,837,239.59  $ 2,492,228.84 $ 1,000,000.00 $ 1,345,010.75  $ 2,345,010.75 


reasurer 








W. E. WOLLAEGER, President NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V.-Pre — ae *. aes V.-Pres’t ARCHIBALD KEMP, 2d V.-Pres’t 


CONCORDIA FIRE INSURANCE CO. 


OF MILWAUKEE, WIS. 


$ 5,359,804.52 $$ 2,486,092.08  $ 1,000,000.00 $ 1,873,712.44  §$ 2,873,712.44 





CHARLES L. JACKMAN, President. NEAL BASSETT, Vice-Pres’t 
JOHN KAY, V.-Pres’t A. H. HASSINGER, V. oe ae * Oat V.-Pres’t. ARCHIBALD KEMP, 2d V.-Pres’t 


CAPITAL FIRE INSURANCE CO. 


OF CONCORD, N. H. 


$ 666,598.88 $ | 196.08  $ 300,000.00 $ 366,402.80 $ 666,402.80 





NEAL BASSETT, Chairman of Board 
J. —_— Soe ROWE, President S. WM. BURTON, Vice-Pres’t 
. DONEGAN, Ist V.-Pres’t & Gen’l Counsel J. C. HEYER, Vice-Pres’t WM. P. STANTON, Vice- rres’t 


ORGANIZED 1874 


METROPOLITAN CASUALTY INSURANCE CO. 


OF NEW YORK, N. Y. 


$15,452,308.70 $10,173,698.43 $ 1,500,000.00 $ 3,778,610.27 $ 5,278,610.27 


EASTERN DEPARTMENT 
10 Park Place 
Newark, New Jersey: 
WESTERN DEPARTMENT CANADIAN DEPARTMENT PACIFIC DEPARTMENT 
844 Rush Street, 461-467 Bay Street, 60 Sansome Street 
Chicago, Illinois Toronto, Canada San Francisco, California 
hy og MASSIE & RENWICK, Limited,  w. W. & E. G. POTTER, Manages 

H. R. M. SMITH Managers Ass’t Manager 

JAMES SMITH FRED. W. SULLIVAN JOHN R. COONEY 
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TO SELL NORTH STAR 





Will Become a Fire Reinsurance Run- 
ning Mate of General Reinsurance 
of General Alliance Group 
The North Star, a fire reinsurance 
company owned by the American Sala- 
mandra Corporation and a member of 
the Meinel & Wemple, Inc., group, is 
now being sold to the General Alliance 
Corporation, a holding company, and will 
become affiliated with the General Re- 
insurance, a casualty company, and the 
United British, a casualty company, 
doing business here. Stockholders of 
the General Alliance will vote upon this 
proposition at a special meeting on 

January 14. 

If the plan goes through the General 
Alliance will increase its capital stock 
from 240,000 shares, no par, to 320,000 
shares, no par, the additional 80,000 
shares to be exchanged for the entire 
capital stock of the North Star. Presi- 
dent E. H. Boles of the General Alli- 
ance has notified stockholders that the 
acquisition of the North Star will give 
the group a well-established fire reinsur- 
ance company and permit it to offer both 
fire and casualty reinsurance facilities to 
present and prospective treatyholders. 

The personnel and underwriting poli- 
cies of the North Star are not to be 
changed for the time being except that 
A. R. William Wang. vice-president, will 
have his offices at 80 John street. the 
home office of the General Alliance 
group. The North Star was formed early 
in 1925 and at the close of 1928 had 
assets of $4,348,954, capital of $400.000, 
and a net surplus of nearly $1,500,000. 





BOSTON FIRE RATES REDUCED 





Cuts of 15 to 25% Apply to Hotels, 
Theatres and Office Buildings; 
Made Effective Already 
Good news for owners of theatres, 
hotels and office buildings in Boston was 
made public at the headquarters of the 
3oston Board of Fire Underwriters on 
Saturday when a reduction in rates on 
fire-proof buildings in these classes was 
announced, to apply as of January 1, for 
office buildings, and as of December 2 

on theatres. 

The reductions applying on fire-proof 
office buildings—buildings principally oc- 
cupied as offices—amounts to approxi- 
mately 15%, in specific cases running 
higher and in other cases lower. This 
reduction applies on buildings only. Re- 
ductions in rate on fire-proof hotels ap- 
plying on both buildings and contents is 


about 15%. This will apply to all of 
the big first-class hotels. The reduc- 
tion of rates on fire-proof theatres, which 


became effective as of December 2, is 
approximately 25%. This includes con- 
tents as well as buildings. 

While officials of the Board say it is 
impossible to give the exact amount of 
premiums that will be saved to the prop- 
erty owners of the city by reason of 
these reductions, they state that it will 
amount to thousands of dollars annually. 
The insurable value of the office build- 
ings in Boston affected by the reduction 
is estimated at $85,000,000; the hotels at 
$25,000,000 and the theatres at about 
$15,000,000, 


AGENT’S 25TH ANNIVERSARY 

Edward E. Yelverton, well-known lo- 
cal agent of Schenectady, N. Y., on Jan- 
uary 1 celebrated his twenty-fifth anni- 
versary in insurance. He bought an old, 
established agency at the beginning of 
1905 from Harry W. Dennington. Three 
years ago Mr. Yelverton amalgamated 
his business with the Schenectady In- 
suring Agency, Inc., and at the present 
time is vice-president of that office. The 
Home of New York recently presented 
him with the twenty-five year servicc 
medal. 


E. U. A. COMMITTEE MEETING 

The executive committee of the East- 
ern Underwriters’ Association will hold 
a meeting next Tuesday, January 14, at 
the headquarters of the association here. 














RELIABILITY 


based on a record 
of satisfactory 
service to 
agents and 


policyholders 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
HART DARLINGTON, President 


75 Maiden Lane, New York 
The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 
H. P. JACKSON, President 


In NORWICH UNION there is strength 


COMPANIES. 











N. Y. AGENTS MEET TODAY 





One Day Regional Meeting of State As- 
sociation Will Be Held at 
Hotel Astor 


The New York State Association of 
Local Agents, Inc., is holding its New 
York metropolitan district regional meet- 
ing today at the Hotel Astor. The one 
day convention will open at 9:30 a. m. 
and it is expected that several hundred 
local agents from Long Island and the 
Hudson River Valley district will attend. 
Among those who will speak at this 
meeting will be President Albert Dodge 
of the state association; President Clyde 
B. Smith of the National Association, 
and Executive Committee Chairman 
Percy H. Goodwin of the national body. 

The committee in charge of this con- 
vention is headed by Frank L. Gardner 
of Poughkeepsie. Other members are 
Richard Downing, Oyster Bay; A. C. 
Edwards, Sayville; William D. Dickin- 
son, Elmhurst; James H. Kilbey. Nyack; 
George H. Couenhoven, New Rochelle, 
and Warren M. Gildersleeve, Pough- 
keepsie. 





NAME INSURANCE COMMITTEE 





New York State Assembly Appoints 
Members of Legislative Committee 
on Insurance 
The insurance committee of the New 
York State Assembly will have Assem- 
blyman Stone of Onondaga continuing as 
chairman. He is a lawyer. There are 
two insurance men on the committee, 
Assemblvmen Merriam of Schenectady 
and McKay of Monroe. Others on the 
committee are: Catchpole, Ontario; 
Garniost, Westchester Co., lawyer: Dick- 
ey, Erie. lawyer: Cornaire, Jefferson, 
lawver; Boyce, Warren, lawyer: Potter, 
Suffolk, accountant; Thistlethwaite, Her- 
kimer. real estate: Miller, Kings Co., 
theatrical agent; Dineen, New York, 

lawver. 
The senate committee has not been 
announced. 





JERSEY CITY FIRE LOSSES 





Total of $167,100 Shows Big Decrease 
for Last Year; Larger Reduction 
From 1927 


Figures issued by the fire department 
of Jersey City shows that the fireyloss- 
es for 1929 estimated at $167,100 were 
a little over $150,000 less than in 1928 
and $1,158,000 lower than for the year 
1927, the latter year being one of the 
worst in the history of the fire depart- 
ment. 

The drop in losses is partly credited 
to the excellent work of the Fire Pre- 
vention Bureau. The bureau during the 
entire vear just passed has worked in- 
cessantly on the removal of the fire 
hazards in the factory buildings, vacant 
lots and in and around dwellings and 
apartment houses. 

The chief causes of fires during 1929 
were through the careless use of and 
children playing with matches, cigarette 
and cigar smoking and short circuits, 
many of which took place in dwellings 
and apartments. 

The fire losses for 1928 and 1929 are 
shown in the following table: 

1928 


SRIMIGUG. srsicsp sist ies dss ale caecum oleae 
February 


August r 
September 
October 
November 
December 





PNGSEMR Mc ave mare acslo ptateinve voici a stain aralerors $318,600 


HOMEY Soidings op rasiuanane ee vedeieseues $30,300 
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COMPLETE FACILITIES 





AMERICAN EQUuITABLE ASSURANCE COMPANY 
oF New York 
Capital, $2,000,000.00 


Bronx Fire INSURANCE CoMPANY 
OF THE City oF New York 
Capital, $1,000,000.00 


BROOKLYN FirE INSURANCE COMPANY 
Capital, $1,000,000.00 


GLoBE INSURANCE COMPANY OF AMERICA 


Pittsburgh, Pa. 
(Incorporated 1862) 
Capital, $1,000,000.00 


INDEPENDENCE FirRE INSURANCE COMPANY 
Philadelphia, Pa. 
Capital, $1,000,000.00 


INDEPENDENCE INDEMNITY CoMPANY 
Philadelphia, Pa. 
Capital, $1,250,000.00 


JEFFERSON FirE INSURANCE Co. 
Newark, N. J. 
Capital, $400,600.00 


KNICKERBOCKER INSURANCE COMPANY OF NEw York 
Capital, $1,000,000.00 


Liserty BELL INSURANCE COMPANY 
Capital, $1,000,000.00 


MERCHANTS AND MANUFACTURERS 
FirE INSURANCE COMPANY 


Newark, N. J. 
(Chartered 1849) 
Capital, $1,000,000.00 


New York Fire INSURANCE COMPANY 
(Incorporated 1832) 
Capital, $1,000,000.00 


Repusiic Fire INSURANCE COMPANY OF AMERICA 
Pittsburgh, Pa. 
(Incorporated 1871) 
Capital, $1,000,000.00 


SYLVANIA INSURANCE COMPANY 
Philadelphia, Pa. 
Capital, $1,500,000.00 





ORROON & REYNOLDS Companies have com- 
plete facilities for writing all classes of insurance, 
excepting life. Moreover, they are noted for their 
progressive spirit in meeting the increasing demands 
made upon insurance by modern business, for their 
financial strength, and for their prompt and fair service 
to policyholders suffering losses. 


These companies also maintain with their agents and 
brokers an unusual spirit of friendliness and coopera- 
tion. This means that producers are dealing with a 
progressive organization that is striving to attain the 
ideal combination in helping them to solve their prob- 
lems and meet their requirements. 


Thus delays are reduced to a minimum and service to 
policyholders is speeded up. This is an important 
consideration to producers in the following classes of 
business all of which we write: 


FIRE 
AUTOMOBILE 
EXPLOSION 
RIOT 
CIVIL COMMOTION 
TORNADO and WINDSTORM 


AIRCRAFT 
ALL AVIATION RISKS 
SPRINKLER LEAKAGE 
USE AND OCCUPANCY 
PROFITS 
LEASEHOLD 


INLAND MARINE 
“ALL RISKS” AND 
MERCHANDISE FLOATERS 
PLATE GLASS AND 
ALL CASUALTY AND 
BONDING LINES 


“< 


Corroon & Reynolds 


INCORPORATED 


INSURANCE UNDERWRITERS 


92 William Street 


Manager 


Complete facilities for writing all classes of insurance, excepting life 


New York, N. Y. 
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Sir Thomas Royden Made 
Union Dep. Chairman 





ALSO A DIRECTOR IN PHOENIX 





Baronet Is One of Most Prominent Men 
in Shipping World; Has Traveled 
in This Country 





Sir Thomas Royden, who has just been 
elected deputy-chairman of the Union 
Marine, in place of the late J. H. Beaz- 
ley, is also a director of the Phoenix 
Assurance Co., which latter acquired a 
controlling interest in the Union Marine 
in 1911. 

Sir Thomas’s position in the British 
shipping world is one of great promi- 
nence. Besides being chairman of the 
Cunard Steamship Co., the Anchor Line, 
and the America Levant Line, he is also 
a director of the Commonwealth & Do- 
minion Line, the Anchor Brocklebank 
Lines, and the Santa Clara Steamship 
Co. Sir Thomas’s other directorships in- 
clude those of the Midland Bank; Lon- 
don, Midland & Scottish Railway, and 
Shell Transport & Trading Co.  For- 
merly he was chairman of the Liverpool 
Steamship Owners’ Association and 
President of the Chamber of Shipping 
of the United Kingdom. 

Sir Thomas was born in 1874 and is 
the second baronet, having succeeded his 
father in 1917. He was educated at Win- 
chester and Magdalen College, Oxford. 
Commander of the Legion d’Honneur 
and of the Order of St. Maurice and St. 
Lazarus, Sir Thomas represented Bootle 
in the House of Commons as a Con- 
servative Unionist from 1918 to 1922. In 
1917-18 he was High Sheriff of Cheshire 


County. He has traveled extensively in 
America and the Orient. 
Famous Daughter 
His daughter, Miss Maude Royden, 


has gained fame as a preacher in Lon- 
don. The pulpit of the Church of Eng- 
land still being closed to women, she 
has established her own church and has 
quickly made it one of the best attended 
religious institutions in the metropolis. 


Sturm Reviews 1929 
(Continued from Page 24) 


wealth that is forever gone and cannot 
be restored except by new earnings. 

Fire loss totals, fortunately, have been 
rather favorable this year owing to more 
careful underwriting or risk selection, a 
wider interest in fire prevention and fire 
protection, more effective prosecution of 
arson, reasonably satisfactory business 
conditions in lines that are subject to in- 
cendiary fires when trade is poor, no un- 
usual number of failures and better con- 
struction. 

The factor of construction is a major 
one in fire insurance and the widespread 
improvement in building has had certain 
effects upon premium income that are 
not favorable. In all parts of the United 
States, groups of decrepit, obsolete struc- 
tures are being replaced by better build- 
ings of greater heights and of modern, 
fire resistant materials. Such buildings 
add to values at risk, but, owing to their 
greater fire safety, they are accorded 
lower premium charges than the old 
structures to which they give way. The 
result is reflected in a lower premium 
income in relation to the total value of 
risks insured and in lower average rates. 

Average Rate Decline 

In the course of four recent years, the 
outcome of this movement, together with 
improved fire protection and extinguish- 
ment, has been a gain of only 2.6% in the 
fire premiums of a large group of the 
leading companies operating in the 
United States, while net risks in force 
through the same period increased 17%. 
The effect is likewise shown by the av- 
erage rate for fire insurance charged by 
members of the National Board of Fire 
Underwriters (the principal stock fire 
companies), which declined from 96 
cents in 1920 for each $100 of coverage 
to 83.4 cents last year. 

Losses, fortunately, have been declin- 


ing moderately for several years and 
should make a favorable showing for 


As science and invention create new 
appliances and processes, often introduc- 
ing new hazards, these insurable dangers 
are studied by uderwriting organizations 
and new forms of coverage evolved to 
meet the changed conditions and provide 
indemnity for those desiring it. This 
year has been marked by several devel- 
opments in this respect. The increased 
demand for aircraft insurance has been 
particularly notable, and another by- 
product of aviation is the policy indem- 
nifying property owners against damage 
caused by falling aircraft. 





NEW JERSEY ENTERS MISS. 

The New Jersey Insurance Co. has 
been licensed to write business in Mis- 
sissippi. 


Bissell Looks Ahead 


(Continued from Page 24) 


so that many companies probably will 
be forced to retire from such states. 
Insurance companies are large invest- 
ors in both bonds and stocks and have 
felt severely the great depreciation in 
security values which has recently oc- 
curred. In some cases the shrinkage in 


market values of the securities probably | 


will bring about a reduction in their sur- 
pluses as compared with those of De- 
cember 31, 1928; in other cases the in- 
vestments have been made so conserva- 
tively that no noticeable effect will be 
shown. Moreover, many companies have 
laid aside security fluctuation reserves 
for just such an emergency and such 
reserves will undoubtedly be quite ade- 


quate to take care of any losses in the 
market value of securities without di- 
minishing net surpluses. 

The prospects are that during the year 
1930 it will be impossible for the aver- 
age company to maintain its premium in- 
come. This means increased expense ra- 
tio, among other things, and further- 
more, if general business conditions 
should continue to be unfavorable, un- 
doubtedly an augmentation in the loss 
ratio may also be looked for. Taking 
everything into account underwriters do 
not look forward to 1930 as a year likely 
to produce any considerable profit. 





PHOENIX ANNUAL MEETING 

The annual meeting of stockholders of 
the Phoenix of Hartford will be held 
Friday morning, January 31, at the com- ° 
pany offices in Hartford. 
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Meeting “Cheap Rates” 


Sirk is a thought for the assured who secks “cheap 
rates:” You can’t buy sound indemnity at a bargain 
counter. If the uncertain is to be made certain, insurance 
must be sound. Its price must be adequate to provide an 
indemnity charge sufficient to pay promptly every legiti- 
mate loss together with an adequate compensation to 
capital and labor engaged in rendering this service, 
including taxes and fees imposed by law. 


To the agent who advertises, the following principles should 
be remembered: Your advertisement must be seen—choose your 
medium after careful consideration; it must be read—if you 
have not the time nor specialized ability to write attractive copy, 
ask the assistance of your news paperman, printer, multigrapber 
or whomever you are dealing with; the advertisement must be 
understood—talk your reader’s “language,” not technical in- 
surance phraseology. Consult the advertising department of our 
Companies at the Head Office, San Francisco. 


FIREMAN’S FUND GROUP 


FIREMAN’S FUND, HOME FIRE & MARINE and OCCIDENTAL INSURANCE COMPANIES, 
and on the Pacific Coast the OCCIDENTAL INDEMNITY COMPANY 


FIRE, AUTOMOBILE and MARINE 
NEW YORK 


BOSTON 





CHICAGO ATLANTA 
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Boston’s Fire Rates Not Excessive, 
But Losses Are, Mayor’s Committee Finds 





Exhaustive Investigation Finds Insurance Companies Are Not 
Overcharging Assureds; Many Recommendations Made 
For Changes That Will Reduce Present Hazardous 


Conditions 


Sweeping recommendations for the re- 
iuction of Boston’s fire losses are made 
ii a detailed report on “The Problem 
{ Fire Waste and Insurance Rates in 

1e City of Boston,” presented to May- 

- Malcolm E. Nichols last week by the 

fayor’s Committee on Fire Insurance 

ites. 

[he recommendations are based on a 

rvey conducted for the committee by 

iller McClintock, director of the Al- 
rt Russel Erskine Bureau in Harvard 
iversity. The survey analyzes in de- 

1 every aspect of the city’s fire prob- 

n, and is the result of seven months 

intensive study by a field engineer- 
staff under the direction of Horatio 
ud, field engineer of the National Fire 
tection Association, and chief engi- 
cr of the survey. The results are pre- 
ted in a 300-page report including over 
tables and charts which emphasize 
microscopic character of the survey. 

(he Mayor’s Committee on Fire Insur- 

‘ec Rates was appointed some time ago 

investigate the factors responsible for 

at Mayor Nichols declared to be un- 
asonably high insurance rates. 

Boston’s Premiums Not Excessive 

in general, the report finds that Bos- 

n’s insurance premiums are not ex- 
cossive as compared with other cities 
with equal fire losses. Boston’s premi- 
ums total approximately $9,000,000 a 

ar, which imposes a burden of approx- 

ately $50 a year on the average Bos- 
ion family. Yet the survey points out 
that Boston has had a higher per capita 
uie loss than any other large city in the 
commie 

Comparison with other large cities 
shows Buffalo next in per capita fire 
losses for the five year period taken by 
= survey. St. Louis ranks third, and 

New York fourth. Following New York 
are Pittsburgh, Detroit, Philadelphia, 
Baltimore, Cleveland and Los Angeles. 

Boston has nearly twice the annual fire 
loss of Baltimore, a city of about the 
same population, and about the same an- 
nual losses as Philadelphia and Detroit, 
cities more than twice her size. 

“It is quite possible to reduce the fire 
losses in Boston by one half,” the re- 
port states. “If losses were so reduced 
and the reduction sustained, a reduction 
in rates would reasonably follow.” 

The report discloses a marked reduc- 
tion in insured fire losses during the 
past two years under the improved pres- 
ent administration of the city fire de- 
partment, losses having been cut from 
the $5,000,000 a year average for the 
period 1923- 27 to $3,700,000 in 1927 and 
$3,500,000 in 1928 

“Insurance rates are not alone based 
on the loss experience of a single city 
but secondarily on that of the state and 
nation. Boston’s high loss ratio has been 
exceeded generally throughout the state. 
It is for this reason that projects for 
co-operation in fire waste reduction in 
soston’s surrounding territory and the 
tate are included in the report.” 

One Inequity Corrected 

The survey disclosed a_rate inequity 

twenty- -five cents in Hyde Park on 
the “short schedule,” which applies to 
numerous mercantile houses and apart- 
ment buildings. On this inequity being 
shown to the Boston Board of Fire In- 
surance Underwriters, the base rate was 
reluced to twenty cents, the figure ap- 
plying in the rest of the city. 

“he general conclusion of the report 
regard to insurance rates is that the 
uity of any individual insurance rate 
an open question, as there is tsually 

data available to prove inequity. 
mpetition between insurance compa- 
mics and with mutual, reciprocal and oth- 


ne 


an oe ene 


er cut rate companies, however, gen- 
erally produces a rate which is closely 
proportional to the hazard and there- 
fore relatively fair. 

Specific comment on rate revisions in- 
cludes the recommendation that the Bos- 
ton Board of Fire Underwriters obtain 
from their companies figures which show 
losses, premiums and amount of risk for 
all important classes of property for 
Boston and for the country at large in 
order more equitably to adjust rates on 
certain specific classes. The other rec- 
ommendation is that the minimum flat 
rates on dwellings and apartments be 
justified by experience data furnished the 
Boston Board by their companies. 


Factors Responsible for Losses 


Factors primarily responsible for the 
high fire loss, according to the report, 
include faulty building construction, lim- 
itations of personnel of the fire depart- 
ment, ineffectiveness of the State De- 
partment of Public Safety, and the neg- 
ligence of individual property owners. 

“Boston has already paid and may yet 
pay more dearly for the character of 
her buildings housing valuable stocks in 
the business portions of the city. Brick 
walled buildings with wooden interiors 
are essentially furnaces with the doors 
and windows potential draft openings. 
The report shows that most Boston 
dwellings have similar defects and indi- 
cates that the serious fires which have 
been occurring in apartment houses have 
been due to the spread of flames through 


unstopped interior walls and up unpro-. 


tected stairways and unenclosed vertical 
shafts.” 

The report makes a strong indictment 
of the Boston building code, stating that 
in its present form the code tends not 
only to discourage improved types of 
construction but to stimulate the erection 
of the types of buildings now respon- 
sible for the city’s bad fire record. 


Building Code Amendments 


It was specifically recommended that 
the code be revised with special atten- 
tion to the following major items: “Ar- 
rangement of the code in logical se- 
quence for the convenience of those gov- 
erned by it; reduction of the permissable 
height of frame and unprotected wood- 
interior dwellings; provision of an inter- 
mediate type of light fire-resistive con- 
struction for appropriate occupancies ; in- 
clusion of definite egress requirements 
for all types of buildings.” 

Severe criticism of conditions which 
permit political interference with the fire 
department, as well as criticism of its 
entrance requirements are found in the 
report. 

“Next to that of building construction 
the fire department is the most impor- 
tant factor in Boston’s fire loss record. 
The improved efficiency of the depart- 
ment in the past few years has been 
to a considerable extent responsible for 
the material reduction of 1927 and 1928 
losses. Similarly its deficiencies in oth- 
er years have helped to establish Bos- 
ton’s deplorable record.” 

Fire Prevention Defects 

Grave defects in fire prevention in- 
spection work were discovered by the 
survey’s investigation. One of the ma- 
jor recommendations in this respect in- 
cludes the addition of thirty inspectors 
to the present staff of the fire preven- 
tion division of the fire department, and 
that of the staff of fifty-four thus 
formed, forty-two be assigned to an “in- 
spection patrol” to inspect critically cer- 
tain specific areas which have had high 
fire losses. It is further recommended 
that these men inspect every building in 
the designated inspection areas not less 


TRAVELERS FIRE IN CANADA 





Will Enter Most of the Provinces; To 
Write Full Auto Covers With the | 
Travelers Indemnity 


The Travelers Fire has been admitted 
to the Dominion of Canada and has ap- 
plied for licenses in the Provinces of 
Ontario, Quebec and British Columbia. 
The license obtained on December 19, 
1929, was granted by the Dominion Su- 
perintendent of Insurance, but before the 
company can begin business operations, 
licenses must be received from the prov- 
inces in which it seeks to do business. 
When the provincial licenses have been 
granted, the company will write all 
classes incident to general fire insurance 
lines, including automobile fire, theft and 
inland marine. 

The Travelers has been licensed in 
Canada since July 1, 1865, two years after 
the company was chartered to do busi- 
ness by the state of Connecticut, while 
the Travelers Indemnity received its Do- 
minion permit on April 29, 1912. Both 
of the companies transact business in all 
Canadian provinces except Prince Ed- 
ward Isle 

The Travelers has long written a con- 
siderable volume of automobile liability 
business in Canada, and after the entry 
of the fire company, representatives in 
the provinces where licenses have been 
applied for will be able to write com- 
plete coverage of the combination poli- 


_ cies for automobile business. 





SMOKE & CINDER CLUB MEETS 
The Smoke & Cinder Club of Pitts- 


burgh, composed of fire insurance field 
men located ia that part of Pennsylvania, 
held its regular monthly meeting on 
Monday in Pittsburgh. President A. W. 
Van Iderstine presided and W. Warren 
Ellis, assistant to the general manager 
of the National Board of Fire Under- 
writers, was the principal speaker. He 
talked on public relations work. The 
spoon committee of the club, formed 
several years ago to present silver spoons 
to all the newly arrived sons and daugh- 
ters of members of the club, reported 
that only five such gifts were distributed 
last year compared with a total of twelve 
in 1928. 





STOCK LISTED ON N. Y. CURB 

Stock of the Empire Fire of New 
York has been listed on the New York 
Curb Market. The company has listed 
40,000 shares of a par value of $10 each. 
There are only two other insurance com- 
pany stocks at present traded in on the 
Curb. They are the Insurance Co. of 
North America and Insurance Securities 
Co., Inc., the latter being a holding com- 
pany. 


than once a month and preferably once 
every two weeks, and that the men be 
rotated from district to district. 

The report recommends changes in the 
arson law, and includes a statistical study 
which indicates that arson increases as 
business condition tend to become de- 
pressed. Defects in the arson laws, the 
report firids, make it exceedingly diffi- 
cult to secure convictions. 

In reference to state matters the re- 
port makes a strong recommendation 
“that a competent person be appointed 
state fire marshal, preferably a man with 
engineering or technical education and 
experience.” 

The survey staff, in obtaining the facts 
on which the committee has based its 
recommendations, has subjected the Bos- 
ton fire record and the entire Boston 
fire problem to_a microscopic analysis. 
The facts and figures are presented in 
a 300-page report with more than 150 
tables, charts and illustrations. Fire in- 
surance rating practices have been in- 
vestigated in detail, schedules used for 
rating thoroughly analyzed, and figures 
secured showing the total amounts col- 
lected by the insurance companies in 
premiums and the amounts paid back 
to policyholders for indemnity on fires. 
The average fire losses during the five 
year period 1923-1927 have accounted for 
about 54% of the premiums collected. 


\ 


PLAN BIG BLUE GOOSE PARTY 


New York Pond Dinner, Entertain- 
ment and Prize Contests in Newark 
on January 20 


The New York City Pond of the Blue 
Goose will stage a big dinner and party 
at the Newark Athletic Club on Mon- 
day evening, January 20, at 6.30 p. m. 
The announcement promises for those 
that attend “savory broth, rare roasts 
(with all the ‘trimmin’s’) and quaffable 
mocha.” <A brief entertainment will fol- 
low the dinner after which there will be 
billiards, bowling, card playing and 
other contests, with cash prizes. Tickets 
at $2.50 each are obtainable from the 
office of the wielder, George A. Watson, 
80 Maiden Lane, N. Y. C., or from Fred- 
erick Ackerman, Essex Building, New- 
ark, N. J. 








PAYS TRIBUTES TO AGENTS 

Two well-known local agents have 
been nominated to the hall of fame of 
the Standard Accident by the company’ s 
publication, the “Standard Cog.” These 
agents are Albert Dodge of Buffalo and 
A. L. Jenkins of Indiana. The citation 
of the former reads: “Because he is 
president of the New York State Asso- 
ciation of Local Agents, Inc., and chair- 
man of the board and president of State 
Association Service, Inc., a company 
owned by the New York Association and 
formed to finance premiums of assureds 
who desire to pay them on the install- 
ment plan; because he is vice-president 
of Armstrong-Roth-Cady, Inc., which 
firm is a member of the Standard’s Hun- 
dred Pointer’s Club.” Mr. Jenkins is 
cited “because he was re-elected presi- 
dent of the Indiana Association of In- 
surance Agents as a tribute to his en- 
thusiastic and constructive leadership; 
because he has been a loyal and produc- 
tive Standard agent for the last thirty 
years.’ 





R. F. BIMPSON IS PROMOTED 


Raymond F. Bimpson has been pro- 
moted to the position of general agent 
of the New Jersey department of the 
Commercial Union, having charge of 
New Jersey, Delaware, Maryland, West 
Virginia and the District of Columbia 
for all the companies in the Commer- 
cial Union group. He has been with 
the group for nearly twenty years, 
starting as a map clerk in the Texas 
department. He was transferred later 
from the Southern department to the 
New Jersey department and he became 
head of that department following the 
death more than a year ago of General 
Agent G. H. Miller. Until now he has 
held the title of assistant general agent. 





PROMINENT AGENCY EXPANDS 

Frank H. Brown, owner of the Brown 
& Martin agency, Louisville, Ky., also 
president of the Louisville Board of Fire 
Underwriters, has made plans for expan- 
sion of his agency in 1930, through em- 
ployment of two engineers, one a fire 
rating engineer, in the person of W. H. 
Williamson, formerly in Kentucky and 
Tennessee field service for the America 
Fore group, as special agent; and a 
safety engineer, not yet named, ‘who will 
inspect and work with the liability de- 
partment, which represents the Employ- 
ers’ Liability, as general and local agents. 





VIRGINIA AGENCIES MERGED 

The Maphis-Twyman Insurance Agen- 
cy of Charlottesville, Va., has merged 
with the City Mortgage & Insurance 
Agency of that city. Guy F. Via, who 
has been operating the Maphis-Twyman 
agency, will be manager of the com- 
bined agency. 





NEW BRANCH IN PARIS 
On January 1 the Norwich Union’s 
fire and accident business in France was 
put under the control of a branch office 
at No. 19 Rue St. Georges, Paris. Gerald 
C. Roberts has been made manager. 





CITIZENS ENTERS ILLINOIS 
The Citizens of New Jersey, recently 
formed running mate of the Hartford 

Fire, has been admitted to Illinois. 
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Central Bureau Report 
Shows Reduction In 
Free Insurance Evil 


OVER $450,000 IS COLLECTED 
Steady Reduction in the Number of Re- 
ports on Unpaid Earned Premiums 
as Pressure Is Applied 


How effectively the Central Bureau 
has operated to reduce the “free insur- 
ance” evil on fire and casualty lines is 
shown in the report on the Bureau’s op- 
erations for the last twelve months pre- 
sented Wednesday to the New York Fire 
Insurance Exchange by Herbert E. Max- 
son, chairman of the committee on the 
Central Bureau and vice-president of the 
\merica Fore Companies. The Bureau, 
the report shows conclusively, has been 
decidedly successful in reducing the out- 
standing unpaid fire and casualty earned 
premiums and in deterring brokers and 
assureds from attempting to secure in- 
surance protection for nothing. 

The Central Bureau is now entering 
upon its fourth year and is receiving re- 
ports from companies and agents on the 
following business: Fire, 
sprinkler, leakage, riot and civil commo- 
tion, tornado, automobile, and casualty 
lines. The only classes not included at 
present are fidelity and surety, accident 
and health and ocean and inland marine. 

The number of items and the amount 
of the unpaid earned premiums reported 
and tabulated during 1929 were as fol- 
lows: 


classes. of 


Amount of Unpaid 
Earned Premiums 
$429,885 


Number of Items 


94,077 
54,802 


Fire 
Casualty : 
Ae ae : : : 
\s it is impossible as yet to give a full 
year’s comparative statement for the cas- 
ualty companies, the following reductions 
for the last six months are shown for 
both the fire and casualty writers over 
the corresponding period of 1928: 
Amount of Unpaid 
Earned Premiums 
S7,113 


$111,351 


$1 299 299 


Number of Items 
Fire : . 1,768 
Casualty - 6,253 
Steady Reduction in Reports 

The report states that notwithstanding 
the entrance of many new companies in 
the field, the casualty companies espe- 
cially are now showing a steady decrease 
over the corresponding months of a year 
ago. Up to July 1 of last year the Bu- 
reau queried only items of $50 and over, 
but since that date it has been sending 
letters on every unpaid fire item of $10 
and over and on every unpaid casualty 
item of $25 and over appearing on the 
previous month’s reports. 

On the fifteenth day of each month a 
letter is sent to brokers on whose poli- 
cies premiums are owed calling attention 
to this indebtedness and asking certain 
questions with regard to the line. If a 
reply is not received a second letter is 
sent notifying the broker that in the 
event of failure to act he will be called 
to account by the New York State In- 
surance Department. 

“During 1929 five hundred and_ forty 
items were referred to the State Insur- 
ance Department,” the feport says, “be- 
cause of the wilful or careless neglect 
of the brokers to answer our letters, 
and in a number of instances brokers 
have been cited to appear before the 
Complaint Bureau of the State Insur- 
ance Denartment to explain transactions 
appearing in the Central Bureau 
ords.” 

The 


full co-operation of 


rec= 


report goes on to commend the 


Albert N. Butler, 


chief examiner of fire insurance com- 
panies, stating that he has shown un- 
usual interest in the Bureau’s affairs. 
Tribute is likewise paid to Manager Ben- 
jamin R. Mowry, who is in charge of the 
Bureau’s operations and who originated 
the reporting system resulting in such 
good control of the problem. 

Continuing, the report says: 

“The ruling of the Superintendent of 
Insurance requires that a reasonable ef- 
fort be made to collect all earned pre- 
miums on any policy, binder or instru- 
ment of insurance where liability has not 
been terminated on or before its incep- 
tion date, even though the same may 
have been in force but for a single day. 

Large Savings Shown 

“Reporting offices are expected to ad- 
vise us of payments made subsequent to 
the filing of reports, which they are 
urged to do in fairness to both brokers 
and assureds. The importance of this 
request can best be conceived when it 
is noted that to date we have received 
written advices of the payment of ap- 
proximately $450,000 of earned premiums 
from these old items ($67,000 from the 
fire companies and $383,000 from the 
casualty companies), and it must be 
borne in mind that probably most of the 
items were outstanding six months or 
more, and we are inclined to believe that 
these figures would have been consider- 
ably increased had all subsequent collec- 
tions been reported. 

“While the Bureau is in no sense a 
collection agency, collections have been 
vreatly improved as a result of its op- 
erations. Much more care is now being 
exercised by brokers and assureds in or- 
dering new policies and renewals, thus 
reducing the wasteful overhead caused 
by the issuance of ‘Not Wanted’ policies. 
Such policies are being more promptly 
returned for cancellation prior to the in- 
ception dates, which well might result in 
the saving of thousands of dollars an- 
nually in claims for losses. 

W. F. BRADSHAW KILLS SELF 

William F. Bradshaw, 51 years of age, 
vice-president of the Bradshaw & Weil 
\gency at Paducah, Ky., one of the larg- 
est agencies in western Kentucky, died 
at noon on Tuesday of knife wounds, 
self-intlicted the previous night in his 
office. He had been in a nervous con- 
dition for some weeks. In addition to 
being a local agent Mr. Bradshaw did a 
general agency business and was presi- 
dent of the First National Bank, the 
Mechanics Trust & Savings Bank and 
the First National Co.; head of the law 
firm of Bradshaw, MacDonald & Mce- 
Murray; vice-president of the Paducah 
Newspapers, Inc.; served as first presi- 
dent of the Dark Tobacco Growers’ As- 
sociation, and was a trustee of Vander- 
bilt University. He was also a director 
or executive-officer of a number of other 
business concerns and a member of many 
clubs. He is survived by his widow and 
a daughter. 


R. W. BAYLISS STATE AGENT 
The World Fire & Marine of Hart- 
ford has appointed R. W. Bayliss as 
state agent for Ohio. He is a native of 
Virginia and attended Marshall College 
at Huntington, W. Va. He began his 
insurance career with the Ohio Inspec- 
tion Bureau and four years later was 
made special agent in Ohio for the Penn- 
sylvania Fire. In 1924 he was appointed 
special in the same territory for the 
\etna Fire, from which position he has 
been promoted to state agent for the 
World, a subsidiary of the Aetna. He 
succeeds former State Agent A. E. Bu- 
lau, resigned. 


New Charter Approved 
By New York Board 


TERMS BROUGHT UP TO DATE 


To Merge Brooklyn Salvage Corps With 
Fire Patrol; Both Bills Go Be- 
fore Legislature 


The New York Board of Fire Un- 


derwriters at a special meeting held on 
Tuesday morning of this week approved 
the new charter and voted to back a 
bill to be introduced in the present ses- 
sion of the New York State Legislature 
to provide for the merging of the Fire 
Insurance Salvage Corps of Brooklyn 
with the fire patrol of the New York 
Board of Fire Underwriters. The two 
organizations now have the same offices 
at 85 John street, but have operated un- 
der separate charters. The Brooklyn 
Salvage Corps was formed in Brooklyn 
when that borough was a separate city 
with its own municipal government. 

The new charter of the New York 
Board, which also will have to be ap- 
proved by the state legislature, provides 
for several changes from the present 
charter. Concerning territorial jurisdic- 
tion, the bill provides that it shall be 
co-extensive with the boundaries of New 
York City, as now or hereafter exist- 
ing. The board, however, by a _ two- 
thirds vote of the members present at 
a regular meeting or at a special meet- 
ing may adopt a resolution extending 
such territorial jurisdiction, except as 
to the fire patrol, to additional territory 
within New York state or within a state 
adioining New York state. 

With regard to membership, the new 
charter provides that after the act takes 
effect, “only an incorporated insurance 
company or an insurance association in- 
suring property located within the juris- 
diction of the board against risks or 
hazards specified in section 110 of the 
insurance law, duly authorized to trans- 
act business in New York state and hav- 
ing an office or agency within New York 
City, shall be eligible for membership 
in the board.” 

This section also provides that “every 
such member corporation or association 
shall designate an officer or agent to 
repreent it. It shall also designate an 
officer or agent as an alternate to act 
as its representative in the absence or 
inability of its representative.” Every 
such designation must be in writing and 
the board may reject it. 

Additional Membership Provisions 

Continuing, the membership section 
provides that: 

“Tf, at the time this act takes effect, 
one or more officers or agents of a com- 
pany or association eligible for member- 
ship in the New York Board of Fire 
Underwriters are members therof, such 
company or association shall be deemed 
a member of the New York Board of 
Fire Underwriters without any further 
act on its part, and such officers or 
agents shall continue to act as members 
of such board until the first annual elec- 
tion; but prior to such election such 
company or association shall duly desig- 
nate a representative and an alternate 
to act for it at such election and there- 
after in the transaction of the business 
and affairs of the board.” 

With respect to the board of directors, 
the board is to consist of the chairmen 
of the several standing committees and 
of such number of additional members, 
if any, as shall be prescribed by the by- 
laws of the corporation. 

Several sections are devoted to the 


—. 


fire patrol, its powers and duties and ex. 
penses. The board is to be given the 
power to extend to the jurisdiction of the 
fire patrol to such additional parts of 
New York City, except Brooklyn, as may 
be voted. 

The Fire Insurance Salvage Corps of 
Brooklyn was first established in 1895, 
and has functioned satisfactorily ever 
since. However, as Brooklyn is now a 
part of Greater New York City and has 
been so for many years, the New York 
Board considers it best in the interests 
of efficiency and economy to merge the 
Corps with the New York Board and 


.to transfer the real and personal prop- 


erty to the board. The Brooklyn Sal- 
vage Corps will continue to function as 
heretofore but will be a constituent part 
of the fire patrol. 

The Board charter, many years old, 
was considered obsolete and failed to 
provide for expansion of service and fa- 
cilities demanded through the growth of 
New York City and the work of the 
New York Board. At the present time 
membership in the Board is personal and 
an agent representing more than one 
company has only one vote on any ques- 
tion although there might not be unanim- 
ity of opinion among the companies in 
his office. Under the new charter this 
is changed so that each company has a 
vote even though one person casts each 
of these votes. 





DERANGED, COMMITS SUICIDE 

Henry Gilbert Foard, secretary of the 
Home in the southern department, was 
found dead in his office in the home 
office of the Home in New York at noon 
on Wednesday with a revolver in his 
hand. He was shot through the head, 
The deed was committed while Mr. 
Foard was temporarily deranged. He 
was born on October 12, 1885, at Wil- 
mington, N. C., and after graduating 
from Trinity College, Durham, N. C., be- 
gan his insurance career with the Caro- 
lina of Wilmington, which company later 
became a member of the Home group. 
Mr. Foard was a special agent of the 
Carolina for a number of years and went 
with the Home in 1913 as assistant to 
the company’s general agent at Char- 
lotte, N. C. He became an assistant sec- 
a in 1921 and secretary two years 
ater. 





SPECIAL AGENTS’ DINNER 
_ “Mutual Competition” will he the sub- 
ject of an address which H. P. Smith, 
manager of the Factory Insurance Asso- 
ciation, will ‘make before the New Jersey 
Special Agents’ Association at its month- 
ly dinner-meeting to be held next Mon- 
day evening in the Elks’ Club House, 
Newark. Previous to the dinner-meet- 
ing the executive committee will meet. 





CHICAGO BOARD PROTESTS 

The Chicago Board of Fire Underwrit- 
ers has sent a protest to the municipal 
government there against the large re- 
duction made in the personnel of the 
fire department in an effort on the part 
of the city to economize on expenses. 


U. S. FIRE LOSS IN 1929 
Fire losses in the United States, as 
compiled by the National Board of Fire 
Underwriters, in 1929 amounted to 
$422,215,128. These figures cover fire and 
lightning losses only. 





PEOPLES NATIONAL DIVIDEND 

The Peoples National Fire of the Na- 
tional Liberty group on Monday declared 
an extra dividend of 50 cents a share, 
plus the regular semi-annual dividend of 
25 cents. 





GUARDIAN LIFE 





Established 1860 Under the Laws of the State of New York 





17-23 John Street, 
CORtlandt 8300 


New York 
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ORGANIZATION 
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Grand Jury Witness 
Is Liable to Arrest 
For False Testimony 


OPINION OF FEDERAL JUDGE 





Question of Law Settled in Case Involv- 
ing Charges to Defraud Fire 
Insurance Companies 





\ person perjuring himself before a 
Federal Grand Jury may be punished for 
criminal contempt of court, Judge God- 
dard of the United States District Court 
for the Southern Division of New York 
ruled last week in an opinion given on 
4 motion of Assistant United States At- 
torney Thomas J. Curran to show cause 
why one Jacob Dachis should not be held 
in contempt for failing to answer truth- 
fully certain questions put to him while 
he «as a witness before a Federal Grand 
Jury. Dachis is one of a number of de- 
fend ants under indictment for alleged at- 
tent to use the United States mail to 
defiaud several fire insurance companies 
in © nnection with a fur loss occurring 
last [uly on West Twenty-seventh street 
in New York City. } 

This opinion of Judge Goddard decided 
the uestion of law and toward the end 
of this month there will be a hearing on 
the facts of the charge of contempt of 
cour! against Dachis. Another defend- 
ant in this case, Louis Klein, bookkeeper 
for Dachis, has already been charged 
with perjury in connection with alleged 
fals: testimony before the Grand Jury 
and appeared in court this week to enter 
a plea. 

Heretofore it has not been the prac- 
tice to hold witnesses before the Federal 
Grand Jury strictly to account for the 
veracity of their statements and those 
investigating insurance and other cases 
have been seriously handicapped as a 
consequence. Assistant U. S. Attorney 
Curran believed that the Federal Court 
had jurisdiction over such matters and 
could take action on a charge of perjury, 
so a motion was made before Judge God- 
dard to decide the point of law. David 
P. Siegel appeared as counsel for Dachis. 
Co-operating in the preparation of the 
Government’s case are former Senator 
Abraham Kaplan and former Deputy At- 
torney General Samuel A. Berger, now 
acting as counsel for the loss committee 
of the New York Board of Fire Under- 
writers. 

Extracts From Goddard Opinion 

Following is the opinion of District 
Judge Goddard practically in its entirety : 

“This matter comes before the court 
on two orders to show cause; one initi- 
ated by the United States attorney of 
this district requiring Dachis to show 
cause why he should not be punished for 
criminal contempt because of his alleged 
perjury before the Grand Jury in his at- 
tempt to obstruct the due course of jus- 
tice; the other requiring the United 
States attorney to show cause why the 
original order to show cause should not 
be dismissed on the ground that the 
court had no jurisdiction to entertain 
the proceeding and that the affidavits 
upon which it was based did not set 
forth facts constituting a contempt of 
court. Z 
“In the affidavits in support of the 
original order to show cause it is set 
forth that in the course of an investiga- 
tion conducted by the October, 1929, 
Federal Grand Jury for the Southern 
District of New York, it became mate- 
rial for it to locate and have produced 
before it certain books on account. of 
Herman Hide & Fur Co. Inc., with 
vouchers covering the period from Jan- 
uary 1, 1929, to May, 1929; that Dachis 
when examined as a witness before the 
Grand Jury in its efforts to locate and 
obtain them, testified that the said books 
and vouchers were then in Winnipeg, 
Canada, having been taken there by an 
othcer of the Herman Hide & Fur Co., 
Inc, and that therefore he, Dachis, did 
hot have possession of the books and 
could not produce them as directed to 
by the foreman of the Grand Jury as 
they were then in Canada, nor comply 
With a subpoena duces tecum which had 





been served upon him. This testimony 
was repeated on two subsequent days 
when he was again called before the 
same grand jury, while the truth was 
that the said books were not in Canada 
but were in this district as Dachis well 
knew, and were then in his possession 
or under his control. This October 
Grand Jury before whom he appeared as 
a witness has been finally discharged. 

“Section 268 of the Judicial Code reads 
as follows: 

“Sec. 385,-Administration of Oaths; 
contempts. The said court shall have 
power to impose and administer all nec- 
essary oaths, and to punish by fine or 
imprisonment, at the discretion of the 
court, contempts of their authority. Such 
power to punish contempts shall not be 
construed to extend to any cases except 
the misbehavior of any person in their 
presence, or so near thereto as to ob- 
struct th administration of justice, the 
misbehavior of any of the officers of said 
courts in their official transactions, and 
the disobedience or resistance, by any 
such officers, or by any party, juror, wit- 
ness or other person or to any lawful 
writ, process, order, rule, decree, or 
command of the said courts.’ 

“If the facts alleged in the affidavits 
of the United States Attorney are sus- 
tained, it seems to be beyond question 
that Dachis’ act constituted a direct con- 
tempt of court for which he may be 
punished and should be punished for 
here was a deliberate effort to obstruct 
the due course of justice by circumvent- 
ing the Grand Jury in its effort to lo- 
cate and examine the books and records 
material to its investigation. 

Power of Court to Punish 

“That the court has the inherent pow- 
er to punish one who disregards and 
flaunts its orders and authority is settled. 
For without such power it could. not ad- 
minister public justice. 

“Although defendant may also be lia- 
ble for perjury that does not prevent his 
act from being treated as a criminal 
contempt. 

“The Grand Jury is an appendage of 
the court and proceedings before it are 
regarded as being in the presence of the 
court. Contempts occurring there are 
treated as taking place in the presence 
of court and are included in the class 
referred to as ‘direct’ contempts. 

“A direct contempt or one committed 
in the presence of a court may be dis- 


posed of in a summary proceeding and‘ 


a defendant is not, as contended by 
counsel for defendant, entitled to a trial 
by jury. 

May Be Sentenced to Jail 

“Tf it is found that the respondent has 
been guilty of contempt he may be sen- 
tenced to jail for a definite term—not 
for the purpose of coercing him to pro- 
duce anything before the Grand Jury 
or to disclose to it the whereabouts of 
the books. The October Grand Jury, 
which was conducting the investigation 
has passed out of existence so any idea 
of compelling him to do anything, insofar 
as that Grand Jury is concerned is now 
out of the question. The object of this 
contempt proceeding is to punish him 
for his alleged efforts to prevent the 
Grand Jury from securing the informa- 
tion and records as an aid to its inves- 
tigation. In other words—for obstruct- 
ing the due course of justice. 

“Where a witness is in contempt for 
failure to produce books before the 
Grand Jury or for refusing to perform 
a dutv to it, he may be imprisoned in 
an effort to coerce him to comply with 
the order of the court. However, in such 
a proceeding he may not be committed 
bevond the time when the Grand Jury 
is finallv discharged for then it becomes 
imnossible for him to comnly with its 
orders. But the expiration of the Grand 
Tury does not purge him of his con- 
tempt and he may then be committed for 
a definite term as a punishment. 

“This is a criminal contempt as dis- 
tinguished from a civil one and burden 
is upon the United States Attorney to 
nrove bevond a reasonable doubt that 
the defendant is guilty of the contempt 
charged against him. For the reasons 


set forth above. the defendant’s order 
to show cause is dismissed.” 


MAY FORM AGENTS’ ASS’N 





Several Leading New York Fire Agents 
on Committee to Consider Question 
of a New York Local Board 

A number of fire insurance agents in 
New York City met on Monday to con- 
sider the question of forming an agents’ 
association, this being the only major 
city in the country now without such a 
local organization. The following com- 
mittee of five prominent fire agents was 
appointed to consider the advisability of 
forming an association here for the pro- 
tection of fire agents’ interests: James 
J. Hoey, Hoey & Ellison; Willard S. 
Brown, Willard S. Brown & Co.; E. 
Stanley Jarvis, Howie, Jarvis & Wright; 
Warren F. Goodwin, Hall & Henshaw, 
and William Ziegler, Russell & Ziegler. 





DEATH OF J. A. O’BRIEN 
_ Joseph A. O’Brien, fire insurance ad- 
juster and for more than twenty years 
manager of the offices of Mather & Co., 
in Philadelphia, died recently. He was 
sixty-four years old. 





MOVE BALTIMORE OFFICES 


The field men in Baltimore of the 
America Fore companies have moved 
their headquarters to the Baltimore 
Trust Building. 
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Commercial Union Opens Splendid 


Home Office Structure In London 





New Building Erected in Cornhill Replaces One Which 
Collapsed in 1927; Striking Addition To 
Architecture of the City 


London, Eng., December 20.—An im- 
portant day in the annals of the Com- 
mercial Union was December 16 because 
on that day the company reopened its 
premises in Cornhill. The company ad- 
vertised in local papers: 

“In August, 1927, London, and in fact 
the whole country, was startled by the 
news of the collapse of the Commercial 
Union Assurance Campany’s building 
in Cornhill. But collapse has only been 
the prelude to more splendid and more 
enduring construction, and the public 
mind will be even more impressed by 
the massive new structure which in so 
short a time has been erected in place 
of the old.” 


The new offices of the Commercial 
Union are a striking addition to the 
architecture of the City of London. 

Took a Year to Build 
The contract for the building was 


signed on November 18, 1928, and it is 
a noteworthy achievement on the part 
of the architects and contractors that 
the new building was completed ready 
for occupation exactly one year from 
that date. The new building is the em- 
bodiment of the craftsmanship and 
products of the British Empire. 

The removal of the various depart- 
ments from the temporary offices at Ade- 
laide House was completed on time and 
all business is now being transacted at 
the old address, save the marine depart- 
ment which is housed in a building in 
Lime street, adjacent to Lloyds. 

The London papers have been giving 
considerable publicity to the new build- 
ing and in some cases touched on the 
company’s history; thus, the “Evening 
Standard” says: “The foundation of the 
Commercial Union in 1861 was the di- 
rect outcome of the disastrous Pooley 
street fire. Following that historic con- 


flagration, existing fire offices trebled 
their rates for mercantile risks. The 
Lord Mayor of London presided over 


an influential meeting of city men at the 


Mansion House to consider means of 
checking panic rates, and as a result the 
Commercial Union was formed. Sir 


Henry Peek, a prominent tea merchant, 
and subsequent Member of Parliament 
was the first chairman. His firm, Peek 
Bros. & Company, has since been merged 
into the present day concern of Peek 
Bros. & Winch, of Love Lane, East- 
cheap. In its early days the Commer- 
cial Union had temporary accommodation 
in rooms over a tea firm’s premises in 
Gracechurch street and corner of Lom- 
bard Court, thé site of which is now oc- 
cupied by the British Overseas Bank. 
The company was not very long before 
“it removed to Cornhill, taking up its 
quarters at the corner of Pope’s Head 
Alley. Eventually, when the company’s 
dimensions assumed greater proportions, 
a further removal was made a little fur- 
ther along the street, adjacent to 
Change Alley, where the present build- 
ing has just been reared on the site of 
the old one next to the new Lloyds 
Jank head office.” 
What London “Times” Said 

The “Times” says: “Opportunity has 
been taken of the removal to carry out 
an important development in the internal 
economy of the company. The ground 
floor of the new building is to be occu- 
pied by a city branch, which is to be 
responsible for the administration of the 
company’s business in what has hitherto 
been known as the head office area. In 
addition to serving the agents of the 
company who have hitherto communi- 


cated with the several departments at 
the head office, the city branch is to be 
the center of control of the various local 
offices in London and the suburbs. 


The 


arrangement is in accordance with the 

world-wide character of the business and 

will leave the headquarters staff free to 

deal with the organization as a whole.” 
Praises Building 

The architectural correspondent of the 
“Observer” remarks: 

“The very heart of the city of London 
is being changed, and soon even those 
who do not notice buildings will find that 
they must change their cherished picture 
of the bank and its vicinity. So does 
architecture provide the machinery for 
civilized life and set the stage anew for 
us to change our action with our setting. 

“The Old Lady of Threadneedle 
Street, assisted by Sir Herbert Baker, is 
already rising up a little fussily, with her 
ancient petticoat still about her feet. Op- 
posite, the great new Midland Bank has 
worked its way round the back from 
Poultry to Princes street, and looks down 
on the bank with all that cheerful incon- 
sequence that Sir Edwin Luytens can im- 
part. On the corner opposite the Man- 
sion House another great bank is rising 
up, this one—the National Provincial— 
under the direction of Sir Edwin Cooper. 

“Yet the Mansion House still remains 
where it did (although there has been 
talk of remodeling), and the Royal Ex- 
change still provides a Corinthian portico 
to the face of things. But close beside 
it, at the corner of Cornhill, another 
great temple of banking has appeared— 
that of Lloyds—to the design of Sir John 
Burnet and Partners; and next door to 
this, and only just finished, is a great in- 
surance office—the Commercial Union 
Assurance Co.—to the designs of Sir 
Aston Webb & Son. 

“These are great names to conjure 
with. In the architectural firmament the 
stars have gathered together in one place. 
If the luminosity of the heavens is not 
especially discernible in that place it will 
be most unfortunate. 

“The Commercial Assurance is an ele- 
gant building, designed in the easy-go- 
ing style of architecture; where there is 
a good deal of charm and not too much 
consistency. The style is the architect’s 
own. special blend of classic, and he can 
give us all sorts of flavors. There is a 
taste of free and easy Greek in the ex- 
terior, and a full measure of Imperial 
Rome in the entrance hall, a delightful 
savour of refined Queen Anne in some of 
the interiors, and a hint of the Arts and 
Crafts movement in a stained-glass win- 
dow and the sculptured aprons to the 
external windows. The result is very 
pleasant, and is so fresh and titivating 
to the senses. 

“One should note especially the main 
external doors of bronze and the sculp- 
tural work on the front of the building. 
The inner and outer doors at the en- 
trance are nearly twenty-two feet high. 
They have small sculptured panels, which 
tell the story of the labors of Hercules 
in a modern way. 

“The sculpture under the windows at 
the different floor levels is appropriate 
to the different departments which will 
occupy the floors. Thus, marine insur- 
ance is symbolized by the fury of the 
storm; fire insurance by devastation and 
rebirth by fire; and life insurance by the 
menacing uncertainties of life. 

“This sculpture is the work of Walter 
and Donald Gilbert, in co-operation with 
H. H. Martyn & Co. 

“There is one especially novel feature 
in the external design of the building; 
and that is the carved stone holders at 
the first floor level, which contain the 
lamps for flood-lighting the building. 
This must be the first time in England 
that the modern flood-lamps have been 
wholeheartedly accepted and turned to 
architectural account.” 





SEEK QUALIFICATION LAW 





Local Agents in Kentucky Confer With 
Commissioner Allin on Chances 
of Such Legislation 


Proposed legislation to require certain 
qualifications of fire insurance agents in 
Kentucky was discussed at a conference 
last week at Frankfort, Ky., between 
Commissioner Bush Allin, State Auditor 
Coleman and several insurance men. Al- 
though no definite decision was reached 
a tentative draft of the proposed meas- 
sure was made and considered. 

The bill would require persons apply- 
ing for an agent’s license to pass an ex- 
amination tending to test the applicant’s 
knowledge of the fire insurance business, 
the policies used in Kentucky, etc. The 
insurance commissioner, his deputy or 
any other person designated by the com- 
missioner would be authorized to conduct 
the examinations. 

If such legislation is approved and put 
into effect, it would not effect agents 
now doing business in the state, it was 
pointed out, but would affect only those 
persons who would apply for agents’ li- 
censes after the law goes into force. 

In addition to Mr. Coleman and Mr. 
Allin, Deputy Insurance Commissioner 
Arch Pulliam and Actuary William Ta- 
tem represented the state at the confer- 
ence. The insurance men who partici- 


pated in the discussion were Leo Thie-. 


man, Louisville; J. E. Manich, Hender- 
son; Levi Shaw, Mayfield; Joe Guase- 
phol, Covington; Senator W. A. Perry, 
Louisville; Judge Henry Wilson, Irvine; 
W. A. Peisert, Louisville; Sam Mox- 
leym, Shelbyville; Thomas Woodruff, 
Lexington; Samuel Walton, Lexington, 
and Norman I. Taylor, Burnside. 





ALBERT J. BROMLEY DIES 


Albert J. Bromley, treasurer of the 
agency corporation of Cantwell & Brom- 
ley, Inc., of Utica, N. Y., died last week 
following a long illness. He was sixty- 
one years old and a native of England. 
He was formerly county clerk of Oneida 
County and after retiring from that of- 
fice he and John A. Cantwell in 1910 
bought the Brown & Hopson Agency. 
Mr. Bromley was active in Utica musical 
circles, being a well known singer, and 
was also a prominent Mason. He is sur- 
vived by his widow and daughter. 





SCOUT TALKS TO FIELD MEN 


Billy Banta, fifteen year old son of 
George A. Banta, Virginia special agent 
of the New York Underwriters’, was one 
of the Eagle scouts from Richmond who 
attended the International Boy Scouts’ 
Jamboree held at Birkenhead, England. 
At a weekly luncheon of the Vir- 
ginia field men he appeared before them, 
relating some of the interesting experi- 
ences of his trip. 





NEW JERSEY FIELD CHANGE 


Wilfred H. Chant has resigned as 
special agent in northern New Jersey for 
the Insurance Co. of the State of Penn- 
sylvania. The Newark office is now lo- 
cated in Room 528, Essex Building, New- 
ark, and is in charge of Assistant Secre- 
tary Walter C. Perry. 





UNDERWRITERS’ ASS’N TO MEET 

The Underwriters’ Association of New 
York state will hold its annual meeting 
at the Onondaga Hotel in Syracuse at 
9 a. m. next Tuesday, January 14. The 
executive committee will meet on Mon- 
day, January 13, at 2.30 p. m. 





BROKER’S LICENSE SUSPENDED 


Insurance Superintendent Albert Con- 
way has suspended the broker’s license 
of Jacob Crausman, 344 East 149th street, 
Bronx, New York City, for a period of 
four months. Crausman was charged 
with giving worthless checks in pay- 
ments of premiums. 





NATIONAL LIBERTY DIVIDEND 

The National Liberty has declared an 
extra dividend of 50 cents a share and 
the regular semi-annual dividend of 25 
cents. 


—= 


FOREST FIRE LOSSES CUT 





1929 Results in New Hampshire Show 
63% Reduction in Spite of Drouth 
and Large Number of Fires 
_ Although the forest fire season of 1929 
in New Hampshire was marked by a 
drouth that began in May and lasted, 
with only a few breaks, until the end of 
the year, it was announced last week by 
E. J. Couture of the State Forestry De- 
partment that the area burned in forest 
fires was 63% below the average for the 
last ten years. New Hampshire had 525 
forest fires, burning about 2,200 acres of 
woodland, and the total loss was esti- 
mated at less than $15,000. However, 
the cost of fighting these fires was higher 

than usual, being about $8,000. 

The only reason advanced for the rela- 
tively small number of fires last year is 
that people in New Hampshire realized 
the dangers and were careful to control 
the ordinary causes of such fires. The 
reduction in damage done was accom- 
plished in spite of the fact that 90% of 
the ten year average number of fires oc- 
curred in 1929, 





LOGUE BROS. CALENDAR 

Harry C. Fry, Jr., president of Logue 
Bros. & Co, Inc. general insurance 
agency, again sends out a business cal- 
endar on which is pictured an airgraph 
of Pittsburgh’s Golden Triangle. Each 
year he has a different view. This year 
he has had his photographer run up 
along the Alleghany River and the shot 
pictures Pittsburgh’s downtown section 
beginning at Union Station and shows 
the entire point below Grant Street on 
which is situated the famous Alleghany 
County court house, an architectural 
landmark, and across the Monongahela 
River to the south side where the now 
very much used traffic artery from the 
Liberty Bridge constructed up the face 
of Mount Washington is shown. It is 
a splendid picture which will be treas- 
ured by those receiving the Logue Bros. 
calendar. This firm was established in 
1886 and in addition to Harry C. Fry, Jr, 
its officers are W. H. Kensinger, secre- 
tary, and J. A. Hetrick, treasurer. 


COMPLETE SCHOOL SURVEY 

The Oklahoma Inspection Bureau has 
completed a survey of conditions relat- 
ing to life and fire hazards of the Okla- 
homa City public schools under the di- 
rect supervision of C. T. Ingalls, man- 
ager. This survey was made upon re- 
quest of the school board after the 
members kad reviewed a similar report 
made in 1929 on Tulsa public schools. 
The completed report is in one volume, 
comprising about one hundred pages and 
contains maps of the fifty-two school 
buildings. 








NEW DIRECTOR ELECTED | 

M. L. Jacobs has béen elected a di- 

rector of the Peoples National, succeed- 

ing H. B. Nickerson, resigned, and a di- 

rector of the Baltimore-American, suc- 
ceeding R. B. Alderoftt, resigned. 





BALT-AMERICAN DIVIDENDS 

The Baltimore American has declared, 
an extra dividend of 60 cents a share 
and the regular semi-annual dividend of 
30 cents. 





Missouri Rate Rise 
(Continued from Page 20) 


would exceed the premiums earned by 
$23,295,381, the companies claim. 

The Missouri Insurance Department 
will not accept the losses incurred an 
premiums earned basis of determining 
whether the companies have made 4 
profit, but will adhere to the Hyde for- 
mula of losses actually paid and premt- 
ums collected as the real factors in de- 
ciding the question of profits. The big 
difference between these viewpoints was 
apparent in the 10% rate cases. The 
companies on their basis of calculation 
contended they lost $7,010,200 in Mis- 
souri for the period of 1917-1921, but 
former Superintendent Hyde’s formula 
claimed a profit of $18,018,075 and his 
views were sustained by the courts. 
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German Reinsurance 
Results For 1928 


PREMIUM INCOME INCREASED 





Reinsurers Made Small Profits on Sev- 
eral Lines Which Brought Losses 
te Direct Writers 





income of the German re- 
insurance companies increased from 
547,000,000 marks in 1927 to 631,000,000 
\lk. or over $150,000,00 in 1928 as shown 

a compilation made by Keiser-Dohna 
in the “Deutsche Versicherungs Presse.” 
The underwriting loss has increased 
from about 1,000,000 marks to about two 
millions. It still amounts to less than 
1/3%. Direct business of German com- 
panies showed an underwriting profit of 
thout 27,600,000 marks, a decrease of 
thout 10,000,000 against the preceding 
vear which clearly reflects the unfavor- 
able economic conditions of the country 
during 1928. 

The following lines of reinsurance 
showed a profit in 1928: fire, burglary, 
waterpipe, live stock, credit and life in- 
surance. Also automobile insurance was 

profitable line for reinsurers. Acci- 
dent, liability, marine and hail insurance 
brought a loss. 

\Marine again showed the most un- 
favorable results with an underwriting 
f 2,400,000 marks, or twice the loss 
f the preceding year, which was un- 
expected as direct marine business in 
(;ermany made a little better showing 
a ng 1928 than for the preceding year. 
ee Pies and liability were bad for 
th direct writing companies and rein- 
underwriting loss increased 
from 640,000 marks to over 1,000,000 
marks for the reinsurers and the direct 
writing companies lost almost 2,000,000 

1928 whereas they made a profit of 
627,000 marks in 1927. 
Fire Reinsurance Results : 

Fire reinsurance showed a profit of 
only 1,200,000 on 172,000,000 of premiums 
2,400,000 underwriting profit 

147,00,000 in 1927. This result is not 
surprising in view of the general bad 
figures rol 1928. Direct writing compa- 
nics also showed a profit of only one-half 
the 1927 figures. 

\s already mentioned 
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lision and fire insurance was profitable 
for reinsurers whereas direct under- 
ers showed a loss. In 1927 this situa- 
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NEW INSURANCE PEER 
Sir Thomas Allen Is Chairman of Co- 
operative Insurance Society 
of New Zealand 
Among the new peers to be created 
ry the "British Labor Government in the 
New Year is Sir 


Thomas Allen, vice- 
chairman of the Co-operative Wholesale 
Society, and chairman of the Co-opera- 


tive Insurance Society. Sir Thomas is 

also chairman of the New Zealand Prod- 
Association. He has had a brilliant 

areer in the co-operative movement. 


EUGENE F. HEBERT DIES 


Fugene F. Hebert, head of the marine 
surance dc partme nt of the Providence 
Washington, died in the Hope Street 
Hospital in Providence, R. I, on New 
Year's Day follown an operation for 
ipper d tis which was performed on 
[) ber 27. He was forty-one years 
{1 had been with the company 

Sit his graduation from La Salle Acad- 
v, Providence He was a brother of 
United States Senator Felix Hebert of 
Island He leaves a wife, a son 

F Funeral services were 
afternoon at St. Tames’ 
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OPENS INLAND MARINE DEP’T 





Great American to Expand Along This 
Line; J. J. Barghusen, Formerly With 
W. H. McGee & Co., in Charge 
The Great American has opened its 
own inland marine department at the 
home office at 1 Liberty street with J. 
J. Barghusen in charge. He was former- 
ly head of the inland marine department 
of Wm. H. McGee & Co., which under- 
writing office has to date handled all the 
ocean and inland marine lines of the 

Great American. 


Mr. Barghusen, who left Wm. H. Mc- 
Gee & Co. at the close of 1929 to go 
with the Great American, was with the 
first named office for seventeen years. 
He organized the inland marine depart- 
ment there, this being one of the first 
of its kind in the business. At the out- 
set only the fundamental inland marine 
risks, such as transportation lines on 
railroads and inland waterways, tourist 
floaters and trip transit risks were ac- 
cepted. As Mr. Barghusen gradually en- 
larged his department and other offices 
also expanded their inland marine writ- 
ings additional types of coverage were 
put out in response to a public demand 
for them. With his fine background of 
experience and his broad knowledge of 
the business, Mr. Barghusen should de- 
velop a department with the Great Am- 
erican offering fine facilities to agents 
and_ brokers. 





H. A. THOMSON PROMOTED 


H. A. Thomson has been appointed 
special agent of the Caledonian, Cale- 
donian-American and the Nethe at in 
the Middle-Department territory, suc- 
ceeding A. L. Stuart who has retired. 
Mr. Thomson became an examiner for 
the Caledonian seven years ago. 


CAR LOCATION A WARRANTY 


Holding that the st: itement in an ap- 
plication for automobile insurance as to 
where the car is “usually kept” is a war- 
ranty. which the evidence showed had 
been breached, the New Jersey Supreme 
Court has reversed the judgment of the 
lower court in favor of the assured in 
the case of Gerardo Sica, plaintiff, against 
the Home and the Industrial Acceptance 
Corporation. The case came before the 
Supreme Court on the defendants’ rule 
to show cause why the judgment of the 
lower court should not be set aside. 


PHOENIX MANAGER RETIRES 

k. F. Kelly, foreign fire manager of 
the Phoenix Assurance of London at the 
head office at London, retired on De- 
cember 31. He had been in insurance 
for forty-six years and with the Phoenix 
for the last twenty-six years. 








USED CAR PROBLEM GROWING 





America Fore Companies Urge Agents 
to Hold Down on Values and to 
Stress Actual Value Policies 


The used car problem is becoming in- 
creasingly more difficult for automobile 
underwriters according to the “Auto- 
Graph” of the automobile and inland 
marine departments of the America Fore 
Companies. This monthly bulletin states 
that whether the stock market has am- 
ply discounted anticipated slowing down 
in business, or whether business can be 
expected to slow down as a result of the 
stock market slump, a cold analysis of 
the existing conditions in the automo- 
bile industry indicates that the first six 
months of 1930 can not be expected to 
show as good results for manufacturers 
or dealers as the corresponding period 
in 1929. 

“Perhaps we are approaching the oft- 
discussed saturation point,” says the bul- 
letin, “but in any event, during the 
year 1929 the used car problem has taken 
on increased importance, and insurance 
underwriters are as much interested as 
the automobile makers in seeing the sit- 
uation satisfactorily handled. Dealers 
have been compelled to increase their 
stocks of used cars, sometimes at ex- 
cessive trade-in allowances, to keep their 
new cars moving, and the resale value 
of these trade-ins has been tending 
downward for the past twelve months: 

“As a result, we must watch our deal- 
ers’ risks more closely and be sure they 
are financially sound and pursuing a safe 
and sane policy on trade-ins and used 
car sales, if we are to avoid moral haz- 
ard losses. The same close scrutiny 
must be directed at individual used cars 
and the values must be held down to 
what these cars are actually worth (dis- 
regarding any excessive trade-in valua- 
tions which may have been offered) on 
a reasonable basis. This provides a 
splendid opportunity for using actual 
value policies, since this form eliminates 
arguments with the assured as to the 
amount of insurance to be written, and 
removes to a considerable extent the 
possible temptation for a moral hazard 
loss if things go bad with the car owner.” 





DEATH CLAIMS COME FIRST 





Admiralty Lawyers Contend Property 
Claims Must Await Decisions in 
Cases Over Loss of Life 
Claims of $70,000 and $50,000 respec- 
tively for death of the captain and a 
wheelsman of the steamer “Senator,” 
which sank in Lake Michigan two 
months ago, have been filed at Buffalo 
bv dependents of the two men, George 
Kinch and Herbert Giroux. It is claimed 
by admiralty lawyers that the actions 
take precedence over any other settle- 
ment in the sinking of the “Senator.” 
and the damage to the ship with which 
it collided. For this reason trial of the 
case is being awaited with interest as 
this is a point which has not been set- 
tled in such mishaps, according to Buf- 

falo marine underwriters. 





APPLETON & COX, Inc. 


8 South William Street, New York 





AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $6,871,180.46 
Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $10,841,544.57 
Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,388,613.59 
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MARINE CLAUSES REVISED 





To Make Intent More Understandable 
London Institute Has Revised the 
Location Clauses 
To make the wording of marine under- 
writing clauses, where needed, clearer, 
new location clauses for open covers and 
open policies have been approved by the 
technical and clauses committee of the 
Institute of London Underwriters and 
have come into effect as from January ], 
The revised wording of the clause for 

open covers is as follows: 

“In case of loss and/or damage before 
shipment to the insured interest in any 
one locality the underwriter, notwith- 
standing anything to the contrary con- 
tained in this contract, shall not b: li- 
able in respect of any one acciden: or 
series of accidents arising out of the 
same event for more than his propo: tion 
of an amount up to, but not excee ing, 
the sum of £——. The conveyanc«: of 
the insured interest upon interior weter- 
ways or by land transit shall not be 
deemed to be shipment within the mvan- 
ing of this clause.” 

The principal change in the worling 
seems to be the elaboration of the phrase 
“of any one accident,” which is use in 
the present clause. The clause is de- 
signed to meet the possibility of an ac- 
cumulation of goods in any one centre, 
which in the past has had the effect of 
increasing considerably the liabilities of 
underwriters above the amounts on which 
they had calculated. Minor alterations 
include the substitution of the word “in- 
terest” for “goods” and of “conveyance” 
for “movement.” Similar alterations 
have been made in the corresponding 
clause applicable to floating policies. 





GERMAN COMPANIES SOLD 





Reported That Globe Underwriters Of 
New York Has Secured Control Of 
Germania Group Of Stettin 
The Globe Underwriters Exchange, 
Inc., of New York, a company holding 
large blocks of stock of various Ameri- 
can and foreign insurance companies, is 
reported to have purchased control of 
the Germania group of companies of 
Germany. This group consists of the 
Germania (Fire), the Germania General 
Life and the Germania Accident & Third 
Party of Stettin. Jacob Michael of Ger- 
inany is said to have sold the stock of 
these companies to the Globe Underwrit- 
ers through the American banking house 
of Paine, Webber & Co. He also par- 
ticipated in the deal last year whereby 
control of the Iduna companies of Ger- 
many passed to the Globe Underwriters. 
The three companies of the Germania 
of Stettin group showed an increase in 
premium income from 23,500,000 to 
26,600,000 marks in 1928. Capital statu- 
tory and open reserves are shown with 
91,000,000 marks in the 1928 balance 
sheets. The Germania Life has at pres- 
ent about $100,000,000 insurance in force. 
All the companies showed a profit in 

1928. 

Dividends for 1930 will be 25% for 
policyholders with medical examination 
and 24% for insureds which have not 
been examined. Shareholders of the 
Germania of 1922 and of the Germania 
Accident & Liability Ins. Co. got 14% 
for 1928 as against 12% for 1927. Divi- 
dend for stockholders of the Germania 
General was also increased from 5% to 
6%. 





RECIPROCALS ASK INJUNCTION 


The suit of the Automobile Underwrit- 
ers, Inc., attorneys in fact for the State 
Automobile Insurance Association, Indi- 
anapolis, for an injunction to prevent en- 
forcement of an order against reciprocal 
insurance companies writing so-called 
non-assessable policies, is a step nearer 
a ruling in Superior Court No. 2 in In- 
dianapolis. The court has ordered attor- 
neys to file briefs. Oral arguments were 
heard a week before. Attorneys from 
the state attorney general's office ap- 
peared for the insurance commissionet 
at the oral hearing. 








dable 
h 


e 


nder- 
carer, 
S and 
y the 
f the 
; and 
ary |, 

for 


ye fore 
1 any 
with- 

con- 
be ]i- 
nt or 
f the 
or tion 
ecing, 
ice of 
ve ter- 
ot be 
mcan- 


or ling 
nh rase 
sel in 
is de- 
an ac- 
‘entre, 
ect of 
ties of 
which 
rations 
rd “‘in- 
yance” 
rations 
onding 
es. 


LD 


ers Of 
ol OF 


change, 
holding 
Ameri- 
nies, is 
trol of 
ries of 
of the 
General 
& Third 
of Ger- 
tock of 
lerwrit- 
g house 
so par- 
vhereby 
of Ger- 
‘writers. 
ermania 
rease in 
000 — to 
1 statu- 
wn with 
balance 
at pres- 
in force. 
yrofit in 


25% for 
nination 
ave not 
of the 
fermania 
rot 14% 
7. Divi- 
rermania 


n 5% 


CTION 
derwrit- 
he State 
yn, Indi- 
vent en- 
eciprocal 
so-calle 
y nearer 
2 in In- 
ed attor- 
nts were 
ys from 
ffice ap- 
nissionet 





January 10, 1930 









7 Carualtyvo 







Ff 
THE EASTERN 
UNDERWRITER 





Page 35 




















CASUALTY AND SURETY 








Wade Fetzer to Head 
Fidelity & Casualty 


ERNEST STURM BOARD CHAIRM’N 





New Leader Will Continue as President 
of W. A. Alexander & Co., Chicago; 
Assumes Office January 15 





\Vade Fetzer, president of W. A. Al- 
exinder & Co., of Chicago and one of 
th uitstanding general agents in the 
Unicd States, is to become the president 
of che Fidelity & Casualty, the company 
his irm has represented for many years, 
on ‘anuary 15 when the board of direc- 
tor. of the F. & C. holds its regular 
meting. Mr. Fetzer steps into the po- 





WADE FETZER 


sition which has been filled so creditably 
ince 1910 by retiring President Robert 
J. Hillas. 

In assuming the F. & C. presidency 
Mr. Fetzer will continue as head of W. 
\. Alexander & Co. 

The news of Mr. Fetzer’s advancement 
became known on Tuesday following a 
special meeting of the Fidelity & Cas- 
ualty directorate. Up until that time the 
successor to Mr. Hillas had been a topic 
ot considerable conversation in insurance 
circles, but there had been absolutely 
no divulgence as to the new F. & C. 
leader. At the same meeting Ernest 
Sturm, now chairman of the finance 
committee and chairman of the boards 
of the America Fore group, of which the 
Fidelity & Casualty * a member, was 
announced as chairman of the board of 
the company. 

\t the annual meeting of stockholders 
held prior to this special meeting Mr. 
Fetzer was elected a director and all the 
retiring directors were re-elected. Other 
officers of the company will continue as 
at present. And as has been previously 
announced Mr. Hillas will continue as a 
director. 

Selection a Popular One 

reaction to the news this week 
was especially favorable inasmuch as Mr. 
Fetzer is one of the most prominent per- 
sonalities in the insurance field and is 


very popular throughout the Fidelity & 
Casualty field and home office organiza- 
tions. He has been one of the largest 
producers of business for the company 
for many years and is particularly rec- 
ognized for his ability in organizing in- 
surance selling forces. 

Mr. Fetzer began as a clerk in the 
cashier’s cage of W. A. Alexander & Co. 
thirty-three years ago and he has ex- 
panded one job from the very bottom 
of the organization to the top, the presi- 
dency having come to him in 1927, Dur- 
ing this period he occupied many office 
and field positions and built up one of 
the country’s largest insurance agencies, 
his personal business at the same time 
becoming one of the most extensive in 
the United States. Being one of the 
Inrgest producers of business for the Fi- 
Jelitv & Casualty, he has become per- 
sonally well known to all executives of 
that organization. 

The Fidelity & Casualty Company was 
the first to be represented by W. A. 
Alexander & Co., beginning in 1886. In 
more recent years the agency has ex- 
panded its operations and is now repre- 
senting a group of foremost fire com- 
panies including the Fidelity-Phenix. 
And as life insurance general agents for 
the Penn Mutual Life, Alexander & Co. 
stand fifth among the general agencies 
of that company in production. 

Founder of Agents’ Ass’n 


In 1913 Mr. Fetzer founded and _ be- 
cme first president of the National As- 
sociation of Casualty & Surety Agents, 
served as vice-president in 1924, and has 
since continued as a member of its ex- 
ecutive committee. He was the first 
nresident of the Insurance Federation of 
Amer‘ca and is now serving as a vice- 
nresident. He was also president of the 
Casualty Information Clearing House in 
1927 and 1928 up until the time of its dis- 
bandment last year. 


He was married on June 11, 1901, to 
Miss Margaret Spilman of Ottumwa, 
lowa, and has four children and four 


grandchildren. His two sons, John and 
Wade, Jr., and son-in-law, John H. Sher- 
man, are associated with him in W. A. 
Alexander & Co. 

He has made his home in Hinsdale, 
Illinois, for the past twenty-seven years, 
where he has been conspicuously active 
and honored in all civic and religious 
community affairs. Mr. Fetzer is a mem- 
ber of the Chicago Club, the Chicago 
Athletic Association, the Union League, 
the Mid-day, the Hamilton, the Hinsdale, 
and the Hinsdale Golf clubs, and is a 
trustee of Union Church of Hinsdale and 
of Beloit College. 

This announcement by the America 
Fore group will be recognized by the in- 
surance fraternity as an important step 
in its determination to place its casualty 
associate in the front ranks of the cas- 
ualty and surety field. 





KENNY AGENCY APPOINTMENT 

The Kenny Agency, 80 Maiden Lane, 
N. Y., has been appointed agents for the 
National Casualty, running mate of the 
National Fire of Hartford, for liability 
and compensation lines. This agency 
also represents the National Fire for 
auto fire and theft. And as representa- 
tives of the Fidelity & Deposit for bur- 
glary it is one of the largest agencies 
for this line in the country. 
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Metropolitan Changes 
In Consolidated Ind. 


ie 


HAYUM SUCCESSOR TO DANAHY 





J.C. Murphy, Well Known Forgery Pro- 
ducer, Joins Company in Charge of 
Greater New York Production 





Two important appointments were 
made this week by the Consolidated In- 
demnity & Insurance Co. in connection 
with its metropolitan department at 122 
William street, New York. J. Calvert 


Murphy, one of the most successful forg 
ery bond producers in the business, has 
organization as me tropolitan 


New 


joined the 
manager of the company’s Greater 





J. C. MURPHY 


York business in direct charge of pro- 
duction of casualty and surety lines. And 
as the successor to Frank J. Danahy, 
resigned, Arthur H. Hayum, up until 
this time in charge of the home office 
fidelity bond department, has been pro- 
moted to be resident vice-president and 
general manager of the metropolitan of- 
fice. 
Their Respective Careers 

Mr. Murphy started his insurance ca- 
reer four years ago as a representative 
of the forgery bond department of one 
of the large companies. He specialized 


in the sale of forgery, blanket and fidel- 
ly coverages in co-operation with brok- 
ers and agents and within a surprisingly 


short time he established himself as one 


of the foremost individual producers of 
forgery business in the country. For 
three years he earned the honorary po- 
sition as president of the Honor Club 
in his organization, at the same time in- 
creasing, improving and broadening his 
service to brokers by developing a_siz- 


able volume of business in general lines. 
His slant on selling is that insurance 
should be merchandised through con 
structive creative co-operation with brok- 
ers rather than by “premium snatching 

Mr. Hayum joined the Connie 
Indemnity in March, having previously 
been assistant general solicitor of the 
National Surety. His first connection 
with that company was in 1922 in its 
fidelity claim department. He was later 
promoted to superintendent of this de- 
partment, having complete charge of the 
fidelity field claim offices as well as the 
home office fidelity claim work. In 1928 
Mr. Hayum was advanced to assistant 
general solicitor and last year was put 
in charge of all home office and_ field 
claim offices for the adjustment of fidel 
itv, blanket bond, forgery, fraud and 
automobile conversion claims. 

\ graduate of Harvard and the Co- 
lumbia Law School, Mr. Hayum’s initial 
after 


experience serving with the army 
in France was with the law firm of Me- 
‘Kinstry, Taylor & Patterson, New York 


City. 
TRAVELERS AHEAD FOR 1929 


Net Casualty Volume Was $72,987,000 as 
Compared With $71,577,372 

in 1928 

and Travelers Indem- 
nity produced in 1929 for all casualty 
lines a total net volume of $72,987,000 
as compared with the net premium vol- 
ume of $71,577,372 in 1928. The produc- 
tion by lines is as follows: 

\ccident and health, $14,563,000; lia- 
bility, $6,450,000; automobile casualty, 
$26,234,000; compensation, $21,121,000; 
burglary, $2,479,000; boiler, $901,000; ma- 
chinery, fly wheel and miscellaneous, 
$492,000, and plate glass, $717,000. 


The Travelers 


APPOINT JONES & WHITLOCK 
Jones & Whitlock, Inc., has been ap- 
pointed borough agents of the Consoli- 


dated Indemnity, resigning its Maryland 


Casualty connection. This agency, one 
of the oldest in the country, had been 
in business ninety years on January 1 
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Casualty Developments Of 1929 In Review 


G. F. Michelbacher Looks Upon the Past Year As Being Full of Action 
But of the Kind Usually Found in A Treadmill; Pioneering Days 
Over; Era of Consolidation and Monotonous Progress at Hand; 

Rate of Volume Not Maintained; Merit Rating Scored 





One of the most interesting of annual reviews has been the one prepared each 


year by G. F. 


lowing article of this nature 


Michelbacher, vice-president, Great 


American Indemnity. 


In the fol- 


Mr. Michelbacher takes the significant viewpoint that 


while there was flenty of action last year in the casualty business it was of the 


treadmill variety. 


It is his observation that the wild scramble for volume in 1929 has 


led to some demoralization of rates and commissions and to the formulation of various 


illogical and dangerous plans for reducing fancied sales resistance. 
“It looks like tough going but we will make the grade.” 


SAYS: 


in full: 


Nineteen twenty-nine witnessed many 
interesting and exciting occurrences in 
the business of casualty insurance; but 
when the achievements of the year are 
evaluated and a balance sheet prepared, 
it is doubtful whether the analyst will 
be able to say that the business ad- 
vanced by one of the great forward 
strides which once marked its annual 
progress. There was plenty of action; 
but, to a large extent, it was the kind 
of action which is found in a treadmill. 
It almost seemed as if the executives, 
confronted with an extraordinary varie- 
ty of perplexing rating problems, an un- 
paralleled intensity of competitive activ- 
ity, a veritable flood of legislation and 
unprecedented demands from supervis- 
ing officials, were marking time and mar- 
shalling their forces so that they might 
be adequately prepared to meet the 
great inevitable issues of 1930 and sub- 
sequent years. 

The business has lost none of. its vi- 
tality; it seems merely to have reached 
a stage in its career where growth and 
substantial achievement will not come as 
a matter of course but must be won by 
unremitting effort and the persistent ex- 
creise of perfect administrative ability 
and intelligence. The pioneering days 
are over, and the days of consolidation, 
elaboration, standardization and monot- 
onous progress are at hand! 

In the field of co-operative organiza- 
tions the carriers are in a stronger po- 
sition than they were a year ago al- 
though considerable improvement is still 
possible. 


Reorganization of National Bureau 


Early in 1929 the National Bureau of 
Casualty & Surety Underwriters was 
fundamentally reorganized. The organ- 


ization, as now constituted, concentrates 
its attention upon problems of actuarial 
science, statistics, underwriting, rating 
and prevention. Greater distinction is 
made between members and non-mem- 
bers; membership now commits a car- 
rier to affiliation with all the depart- 
ments of the organization whereas for- 
merly a carrier might affiliate with one 
or more departments to the exclusion 
of others; members may not accept re- 
insurance from non-members in any of 
the lines under the jurisdiction of the 


National Bureau; non-members may 
not, as was formerly the case, obtain 
manuals, service and supplies at sub- 


stantially the same cost as members, thus 
permitting them to escape the fixed, 
overhead expenses of the National Bu- 
reau. while avoiding the obligations of 
members to file experience and to ob- 
serve the rules and rates of the organ- 
ization; the equity rating plan is to be 
utilized for the purpose of providing 
greater flexibility in rating procedure so 
that members may be protected against 
the raids of non-members upon pre- 
ferred classes of business where the nor- 


As to 1930 he 
His comments follow 


mal rating system may not produce rates 
which accurately reflect the hazards of 
individual risks. 

Other innovations, such as extension of 
the number and scope of departments, 
strengthening of the provisions with re- 
gard to violations, recognition of the dif- 
ficulties of prospective members in 
meeting the requirement of full adher- 
ence to National Bureau rules and prac- 
tices at the outset, insistence upon or- 
derly consideration of grievances of 
members which indicate an intention to 
resign, closer affiliation between the Na- 
tional Bureau and the Conference on Ac- 
quisition & Field Supervision Cost for 
casualty insurance and graduation of 
ni strength by size of premium vol- 


ume, have made the organization far 
more coherent, effective and efficient 
than formerly. As a result several im- 


portant carriers which were forced’ to 
resign because of dissatisfaction with the 
rules and activities of the previous or- 
ganization, are now back in the fold, 
thus adding materially to the prestige of 
“conference” standing. 

Among the few powerful carriers still 
remaining in the ranks of non-members 
are several foreign carriers which by 
every rule of international co-operation 
and courtesy should not be permitted by 
our state supervising authorities thus to 
disturb the orderly conduct of Casualty 
a business in this country. All 
that the National Bureau needs at pres- 
ent to make it a thoroughly useful, ag- 
gressive, forward- looking, business-like 
organization is a general manager—a de- 
ficiency which is soon to be rectified. 

Bureau Consolidations 

The Association of Casualty & Surety 
Executives, also, has progressed. Dur- 
ing the year it absorbed the functions of 
the Casualty Information Clearing 
House, the Workmen’s Compensation 
Publicity Bureau and the Committee of 
Nine, thus eliminating several organiza- 
tions and, to this extent, consolidating 
the forces of the carriers which deal with 
the public relations problems. In addi- 
tion, the official staff of the Association 
was materially strengthened. It stands 
today thoroughly equipped for efficient 
performance in its field. But some fur- 
ther reorganization and consolidation 
are required before the Association may 
take its rightful place as the single or- 
ganization whose functions it will be to 
provide for executives facts concerning 

various phases of legislation, taxation, 
publicity and regulation, and to promote 
intelligent action on the basis of these 
facts designed to protect the interests 
of casualty insurance carriers as well as 
to educate the public in the nature, ad- 
vantages and needs of the business. 

Lack of Progress in Acquisition Cost 

Regulation 

The rem: 1ining great organization of 
the casualty insurance business—the 
Conference on Acquisition & Field Su- 





pervision Cost for Casualty Insurance— 
is still functioning. But here, if any- 
thing, movement has been backward 
rather than forward. The most difficult 
element of the insurance business to reg- 
ulate is the cost of production; and the 
success of the Conference in achieving 
even a measure of stabilization was quite 
remarkable. But during 1929 the avid 
pursuit of business by an enlarged num- 
ber of carriers produced an intensity of 
competitive activity which undermined, 
in some important respects, the founda- 
tion principles upon which the rules of 
the Conference were originally con- 
structed. 

The regulation of production cost 
seems to travel through various phases 
of a cycle. Utter demoralization, or 
something close to it, produces condi- 
tions so uncomfortable and unprofitable 
to the carriers that even the most skep- 
tically minded executive is forced to 
adopt a reasonable attitude toward reg- 
ulation. The demand for co-operation 
arising from this cause leads to meet- 
ings, much conversation, plenty of com- 
promises, and the final adoption of rules. 
Then the procession moves forward with 
bands playing and flags flying, and 
everything is serene for a time. But old 
man competition (that ugly, avaricious 
relative of free, honorable competition) 
is not licked; he is merely chased into 
the not-too-far-distant mountains where 
he bides his time, knowing full well that 
before the procession reaches his strong- 
hold there will be mutiny in the ranks 
producing a fair number of deserters who 
will join with him in a renewed attack 
upon the powers of regulation. 

The process of disorganization is never 
dramatic in its suddenness or intensity ; 
it is more or less insidious. But grad- 
ually it creates conditions threatening 
the continued enforcement of the rules 
and precipitating a revival of interest in 
correct practices—the foundation-stone 
upon which a new cycle begins its ex- 
citing career. The phases of the cycle 
may be varied somewhat in length and 
arrangement, provided state supervision 
authorities take an interest in the situa- 
tion and bring pressure to bear upon the 

carriers either to enact rules, or to main- 
tain rules already adopted and presum- 
ably effective. But fundamentally the 
battle is a continuous one; it is never 
permanently ended! 

At present the Conference has reached 
the point where radical steps must be 

taken either inside or outside the organ- 
ization to preserve the rules which were 
so successful five years ago in bringing 
some semblance of order into a badly 
disorganized competitive situation. 


State Regulation of Rates in 1929 


So far as regulation was concerned, 
the tendency during 1929 was not so 
much the enactment of legislation con- 
ferring new powers upon state officials 
as it was the greater use of general and 
specific powers previously vested in state 
authorities. This was particularly ‘true 
as regards approval of rates, a matter of 
vital concern to the carriers. 

One state authority, loudly proclaim- 
ing his desire to allow the carriers a 
slight margin of underwriting profit, in- 
serted a specific loading in the rates for 
this item but immediately nullified the 
effect of this loading by reducing both 
pure premium and expense elements to 


such an unwarranted extent that the 
gross rates will probably be inadequa::— 
an ironical gesture! Another called \ip- 
on the carriers for considerable infor: 1a- 
tion concerning investment earnings, ind 
intimated that earnings from this soirce 
would be considered in fixing the ‘ate 
level for workmen’s compensation in- 
surance—a line which has been dem n- 
strably unprofitable for many years, ind 
one for which rates do not contain .ny 
profit loading so that whatever me: zre 
chances for profit exist are confine: to 
the earnings which the carriers may ob- 
tain from the investment of a portion of 
the unearned premium reserve. Still an- 
other, upon receiving from different 
groups of carriers two sets of rates «al- 
culated by divergent methods, threatened 
to select and promulgate the lowest in- 
dividual rates produced by the two rat- 
ing plans, thus discarding entirely the 
fundamental principles underlying the 
two filings, and producing rates which 
would please the public but lack ade- 
quacy as well as the justification of hay- 
ing been developed from a-definite sta- 
tistical basis by a logical and defensible 
formula. And several others, stubbornly 
standing upon their authority, rejected 
rates without advancing any good rea- 
sons at all. All of which would indicate 
that there is plenty of trouble ahead for 
the co-operative organizations whose 
functions are the establishment and ad- 
ministration of rates and the justifica- 
tion of rates to state authorities. 


=) 


Little Progress in Casualty Rate Making 
In general little progress was made 
during the. year in the advancement of 
scientific methods of rate determination 
To mention the favorable developments 
first: 

In workmen’s compensation insurance, 
the National Council on Compensation 
Insurance, as a result of its study of ex- 
periences of risks by size, devised a 
method of bringing the manual and col- 
lectible rates more nearly into agree- 
ment. Heretofore merit rating has cre- 
ated quite a gap between average man- 
ual rates promulgated by the National 
Council and rates actually collected by 
the carriers, with the result that the car- 
riers have failed to obtain the full ben- 
efit of the rate-making process. The 
new adjustment will insure the collec- 
tion of rates more nearly approximating 
those which rate makers establish, and 
will eliminate, at least in a measure, the 
possibility of underwriting loss in this 
deceptive line of insurance. 

In plate glass insurance the rating sit- 
uation was improved by the reorganiza- 
tion of the National Bureau, which 
brought all the important stock insur- 
ance carriers into a single organization. 
Following the establishment of this new 
machinery much constructive work was 
done in improving the plan for record- 
ing experience, in broadening and sim- 
plifying the policy contract, and in re- 
vising the entire rating structure so that 
it is now not only less cumbersome and 
complicated than previcusly but also 
more scientifically adapted to the re- 
quirements of stock insurance carriers. 

In miscellaneous public liability insut- 
ance the formulation of a plan of ex- 
perience rating was a step in the right 
direction since the crying need of the 
day is for a rating plan which offers de- 
fensible rates, not in the aggregate for 
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a state or an industry, but specifically 
for each individual risk. 
Unhealthy Effects of Merit Rating Plan 

The undesirable development is found 
in the field of automobile insurance 
where the forced adoption of a merit 
rating plan for individual private pass- 
enger carrying automobiles constitutes a 
crime against scientific rate determina- 
tion which the carriers will find it diffi- 
cult ever to live down. It may seem 
strange to the layman that two deter- 
mined carriers, standing practically alone 
in their belief in a particular rating plan, 
can force a rating organization commit- 
ted to scientific rating methods like the 
National Bureau to adopt the plan. The 
answer iS ‘competition. Once a single 
important carrier announces its intention 
to of:er credits or-rate reductions which 
have the effect of attracting the best 
risks, other carriers are forced, in self- 
defense, either to adopt a similar plan or 
to arrange in some other way to protect 
their business. This is the reason why 
the present merit rating plan for private 
passcnger carrying automobiles is in ef- 
fect today in spite of a conviction on the 
part of practically every technician that 
it is fundamentally unsound. 

But the adoption of this plan has cre- 
ated other adverse conditions; it has ma- 
terially interfered with the orderly de- 
velopment of automobile rates. During 
the ereater part of 1929 the governing 
committee of the automobile department 
of the National Bureau simply marked 
time, and the scientific establishment of 
rates was temporarily halted. Lately the 
committee has renewed its activities but 
the unsettlement of mind produced by 
the controversy over the merit rating 
plan has created a barrier to that free- 
dom of technical discussion which is so 
necessary to the attainment of the best 
resulis in rate making. The question, 
“Where do we go from here?” remains 
to be answered in 1930. 

Reactions to Stock Market Debacle 

What of the stock market debacle? 
There are many ways in which the car- 
riers may be affected. 

First is the question as to possible 
losses in assets. Obviously the crash was 
a serious matter for carriers whose ex- 
ecutives were using insurance funds for 
speculative purposes, and for promoters 
who were seeking to mulct the public by 
offering insurance stocks for sale at ex- 
travagant prices. But the conservatively 
managed carriers were not as hard hit 
as many believe. It is predicted that the 
December 31st, 1929, statements of these 
carriers will show but a slight shrinkage 
of investment values as compared with 
statements of a year ago. That these 
carriers lost is not denied; but their 
losses were largely in the nature of paper 
profits built up by the abnormal expan- 
sion of values which took place during 
the earlier part of 1929, 

Some years ago the question of main- 
taining voluntary contingent reserves 
against a radical depression in invest- 
ment values was agitated. The recent 
developments in the stock market indi- 
cate the essential soundness of such a 
policy. For if the investments of the 
carriers on December 31st, 1928, had 
been valued on the basis of the market 
prices prevailing approximately nine 
months later, the surpluses of practically 
all carriers would have been radically af- 
fected. Luckily, the peak of inflation 
was reached in mid-year, and opportun- 
ity for some recovery was granted be- 
lore it became necessary to close the 
books and to establish final values for 
the annual statement. 


Another Angle to Market Crash 


But there is another angle to this 
problem: the stock market situation was, 
to some extent, symptomatic of a general 
business recession which continues and 
will react upon casualty insurance in 
Many ways. A slowing up of industry 
means decreased payrolls, which in turn 
means reduced premium income for cas- 
ualty insurance coverages which utilize 
Payroll as a basis for premium computa- 
tion. Retrenchment in industry may 
mean lessened interest and smaller ex- 
penditures for prevention; but it may 
also mean a sifting out of the less effi- 


cient (and consequently less careful) 
employes which will be reflected in the 
accident record. Diminished production 
usually means a slowing up of industry 
which experience demonstrates means 
lower accident frequency. On the other 
hand, the temporary difficulty of finding 
another place in industry produces an 
added incentive to malinger on the part 
of employes who have been removed 
from their employment as a result of in- 
dustrial injury. Small profits, or no 
profits at all, breed moral hazards in 
such lines as burglary and personal ac- 
cident and health insurance. Wide- 
spread unemployment may create a 
crime wave. A financial stringency may 
greatly enhance the opportunities for fa- 
vorable liability claim settlements; it 
may also interfere with the sale of cov- 
erages which are not compulsory by law 
or by practical business necessity. Who 
can foretell the net effect upon the en- 
tire business of these and many other 
tendencies which apparently will make 
themselves felt during 1930? 


Receptive to Financial Responsibility 


ws 

During 1929 the legislatures of forty- 
six of the forty-eight states were in ses- 
sion; the usual avalanche of legislation 
threatened to engulf the business. For- 
tunately, however, little inimical legisla- 
tion was enacted. 

One subject which received universal 
attention was the problem of protecting 
the public against irresponsible automo- 
bile operators. A total of one hundred 
and forty-three bills dealing with various 
phases of this general subject were pre- 
sented. These bills proposed to solve 
the problem by substituting the principle 
of compensation for that of negligence 
in the treatment of automobile injuries, 
by applying the principles of the Massa- 
chusetts scheme of compulsory automo- 
bile liability insurance and by many vari- 
ations of the financial responsibility plan 
which has been employed so successfully 
in Connecticut, New Hampshire, Maine, 
Vermont, Rhode Island and Minnesota. 
It is significant that neither the com- 
pensation nor the Massachusetts plan 
received appreciable support. The pass- 
age of time has helped the cause of sane 
legislation because it has enabled legis- 
lators to give serious study to the prob- 
lem and, with greater knowledge of the 
subject, to withstand a misinformed but 
nevertheless insistent public demand for 
various ill-advised schemes for dealing 
with the situation. 

As a result of 1929 legislative action, 
financial responsibility laws were enact- 
ed in some form or another in the states 
of California, Iowa, New Jersey, New 
York, Wisconsin and North Dakota. Ap- 
parently this plan is to be the American 
solution of a problem which will some 
day trouble every country where the au- 
tomobile is used extensively. Because il 
encourages careful driving and accident 
prevention, and avoids compulsion ex- 
cept with respect to certain owners and 
operators who have violated traffic reg- 
ulations or have failed to respond to 
judgments handed down against them by 
the courts, this plan is generally ‘accept- 
able to the public. Because it minimizes 
the danger of monopolistic state insur- 
ance and stimulates interest in insurance 
protection on the part of many automo- 
bile owners and operators who have 
heretofore remained uninsured, it is wel- 
comed by insurance carriers. Many new 
insurance problems remain to be solved, 
but in all that has been done so far 
casualty insurance carriers have been 
able to co-operate with legislatures and 
investigators and have demonstrated a 
willingness to make radical changes in 
procedure to help the good work along. 
The situation grows increasingly more 
encouraging every year. 

Rate of Premium Increase Lags 

The volume of premiums for casualty 
insurance increased during 1929. The to- 
tal increase, however, will be found to 
be smaller in amount than in recent 
years; and the distribution of the total 
volume over a far greater number of 
carriers has made it more difficult than 
ever for the older carriers to show the 
substantial annual increases to_ which 
they have become accustomed. Particu- 





larly important in this redistribution of 
volume are the newer carriers organized 
in the period since 1913. These car- 
riers have made material inroads into 
the business of their more firmly estab- 
lished competitors. The story is told of 
a young member of an extremely large 
family who grew to manhood before dis- 
covering that there were other edible 
portions of a turkey besides the neck. 
Young casualty insurance carriers, al- 
though members of a large and con- 
stantly growing family, have never oc- 
cupied this position at the feast of pre- 
miums. They have always taken their 
fair share, and it would appear that if 
any class of carriers is to be favored 
with the “neck,” it will be those carriers 
whose methods of operation do not per- 
mit them to maintain the pace required 
by the strenuous race for business. 

This wild scramble for business has 
led to some demoralization of rates and 
commissions, and to the formulation of 
various illogical and dangerous plans for 
reducing fancied sales resistance. The 
result has been a gradual whittling away 
of the small margin of underwriting 
profit which was earned in some, but 
not all, of the previous years. It is 
doubtful, in fact, whether the 1929 ex- 
perience, when it is compiled, will show 
an aggregate underwriting profit. If it 
does the executives may count them- 
selves most fortunate to have won a 
slight modicum of profit in the face of 
such substantial odds. 

* * « 

Nineteen thirty? Well, boys, it looks 
like mighty tough going, but my dope is 
that we will make the grade. We al- 
ways have, somehow, and a few new ob- 
stacles in the pathway of progress will 
make the game just that much more in- 
teresting! 





FRANK J. DANAHY RESIGNS 





Has Been Resident Vice-President of 
Consolidated Indemnity in Charge of 
N. Y. Office Since Its Opening 
Frank J. Danahy, resident vice-presi- 
dent and general manager of the Con- 
solidated Indemnity’s metropolitan 
branch office at 122 William street, New 
York, has resigned this post effective 
January 4. Mr. Danahy’s future plans 

are as yet unannounced. 

He started his business career with 
the National Surety as an office boy. 
There he was successively assistant man- 
ager of the business development depart- 
ment, assistant manager of the contract 
department and manager of the contract 
underwriting department. In January, 
1926, he was appointed assistant vice- 
president in charge of the home office 
contract department from which position 
he resigned in May, 1927, to organize 
the fidelity and surety department of 
Hoey & Ellison, underwriters and gen- 
eral agents. He left this post last sum- 
mer to accept the appointment as general 
manager of the Consolidated’s metro- 
politan office. 





J. H. CLARK WINS PROMOTION 





Great American Indemnity Appoints 
Him Production Superintendent for 
Metropolitan Area 

As part of its 1930 expansion program 
in the New York metropolitan area, the 
Great American Indemnity has promoted 
James H. Clark to the post of superin- 
tendent of production. Mr. Clark has 
been with the company since 1927. It 
will be his responsibility to formulate 
and supervise the operation of plans for 
development of business throughout the 
metropolitan area. 

Mr. Clark made his start in the busi- 
ness with the Travelers and subsequent- 
ly he was associated with the Gauvin 
agency and Hooper & McDaniel. His 
career covers about fifteen years during 
which time he has built up many strong 
contacts among brokers and agents here. 





NEW CREDIT COMPANY 
The Retailers’ Mutual Credit Insurance 
Co. has been organized in Illinois with 
headquarters in Chicago. 


Equitable C. & S. Put 
On 1,100 Agents in 1929 


MADE BIG GAIN IN NET VOLUME 





Production Was $4,500,000, a Gain of 
$1,250,000 Over 1928; Four Com- 
panies Acquired 





Under the leadership of John L. Mee 
the Equitable Casualty & Surety experi- 
enced during 1929 the most successful 
year in its history. The net premium 
volume of $4,500,000 far exceeded the 
goal set at the beginning of the year and 
shows an increase of $1,250,000 over the 
1928 figure. The company is now en- 
tered in thirty-two states and the Dis- 
trict of Columbia and its business last 
year was well distributed in these states 
so as to avoid too much concentration 
at any one point. 

From an agency standpoint the most 
interesting development of the year was 
that 1,100 agency appointments were 
made by the Equitable Casualty last 
year, largely due to the efforts of Mr. 
Mee and Howard T. Osborn, agency 
vice-president. These appointments were 
all made since the first of April and were 
spread out over the thirty-two states in 
which the company is doing business. 

The largest increase in premium writ- 
ings was in fidelity and surety lines, a 
class of business which the Equitable 
Casualty made an intensified drive for 
during the year. The loss ratio in these 
lines was low. 

The year marked the acquisition of 
four companies by the Equitable as a 
result of the personal negotiations of 
Harold Spielberg, chairman of the board. 
These companies were the Reliance Cas- 
ualty of Newark, the Capital City Surety, 
New York, and the Mayfiower Fidelity 
& Casualty and the Mayflower Fire & 
Marine, both of Newark. It may be 
said that the full effect of these acqui- 
sitions will not be apparent until about 
the middle of the year. 





P. S. PARRIS MADE NEWARK MGR. 





Transferred From Detroit by Fidelity & 
Deposit; Buffalo and Omaha 
Appointments 

Paul S. Parris is the new branch of- 
fice manager of the Fidelity & Deposit 
in Newark, N. J., succeeding George H. 
Brush, resigned. Mr. Parris comes from 
Detroit, where he has been F. & D. man- 
ager for the past two and one-half years. 
He entered the business ten years ago 
in the service of the Fidelity & Deposit 
and has spent his entire business career 
with this company. Before his Detroit 
assignment he was branch manager of 
the company at Buffalo for four years. 

Other Fidelity & Deposit promotions 
include the appointment of Baxter C. 
Brown, formerly manager of the Buffalo 
branch, to the managership of the Oma- 
ha branch, succeeding Fred Robertson, 
resigned. And W. L. Lowe, formerly 
assistant manager at Buffalo, has been 
promoted to be manager of that branch. 





F. C. BANNISTER’S NEW POST 


F. C. Bannister has joined the promo- 
tion department of the Massachusetts 
Bonding in New York City, where he 
will be assistant to John A. Cochrane, 
promotion manager of the company. Mr. 
Bannister has been with the Nation- 
al Surety for the past nine years, the 
past four of which he has spent in the 
hiring and training of producers through- 
out the country. 





UNEMPLOYMENT BILL FILED 

A bill to provide for a system of un- 
employment insurance in Massachusetts 
has been filed in the state legislature by 
the Rev. R. D. Sawyer, representative 
from Ware. The bill calls for a max- 
imum payment of $2 a day; payments 
would be limited to a maximum of thir- 
teen weeks of unemployment in a single 
year. 
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Grand Central Surety 
Starts In Business 


GETS NEW YORK STATE LICENSE 





Prof. L. J. Thompson, N. Y. U., Presi- 
dent; H. Robert Burney, Executive 
V.-P.; Has $250,000 Capital 





The Grand Central Surety Co. has re- 
ceived its license to transact a fidelity 
and surety business in this state from 


the New York insurance department and 
formally commenced active operations on 
Monday. The company has its home of- 
fices at 123 William street, occupying the 
former quarters of the New York Board 
of Fire Underwriters. The company is a 
newly organized joint stock corporation. 

Prof. Lester J. Thompson of New York 
University is president of the Grand 
Central Surety and will take an active 
part in its operations. The executive 
vice-president and general manager is 
H. Robert Burney, who has seen recent 
service with both the National Surety 
and the Equitable Casualty & Surety. 
His career in the business dates back to 
the days of the Southwestern Surety. 

In his report of examination Superin- 
tendent of Insurance Conway says: 

“The capital stock of the Grand Cen- 
tral Surety is $250,000, divided into 25,000 
shares of stock of par value $10 each; 
all stock has been subscribed for and 
duly paid in in cash at the rate of $16 
a share amounting to $400,000, of which 
$24,725 has been disbursed for organiza- 
tion expenses; the balance of $375,275 is 
on deposit in the Lawyers Trust Co., as 
shown by certificate of deposit. 

“This constitutes a paid-in capital of 
$250,000 and paid-in surplus of $125,275, 
now possessed by said corporation as re- 
quired by the New York insurance laws. 
The capital and surplus were paid in 
by various persons and corporations.” 





B. D. FLYNN’S PROMOTION 





Placed in Entire Charge of Actuarial 
Work of Three Travelers Compa- 
nies; Noted as a Writer 
The promotion of Benedict D. Flynn, 
secretary of the Travelers, this week to 
the post of secretary and actuary with 


immediate supervision of all actuarial 
work in the parent company, the Trav- 
elers Indemnity and the Travelers Fire, 


was well received by his many friends 
in casualty circles. Mr. Flynn is known 
for his pioneering work in the mathe- 
matics of the various casualty lines and 
his writings on actuarial problems in the 
liability and compensation fields. He is 
a past president of the Casualty Actua- 
rial Society. 

Mr. Flynn joined the Travelers in 1902 
and within five years was elected an as- 
sistant actuary. In 1911 he was made 
actuary of the casualty departments and 

1913 assistant secretary. In that po- 
sition and as secretary Mr. Flynn has 
ontinued to have direct supervision of 


all actuarial work in connection with 
casualty and fire lines. His activities 
l » insurance lines will be found 


along life 
1 the life insurance section of this issue. 
D. V. S. GARNSEY REENGAGED 
Back With London & Lancashire In- 
demnity As Accident and Plate 
Glass Specialist 
DeForest V. S. Garnsey, who resigned 
from the London & Lancashire Indem- 
ity in December, 1928, to take a part- 
nership in a bridge building concern, has 
been reengaged by the company as of 
January 1 in the capacity of a personal 
accident and plate glass specialist to de- 
velop those lines of business among the 
ld force. Mr. Garnsey’s previous post 
ith the organization was as a field su- 
pervisor in eastern New York state 
Judging from the letters of congratu- 
lation the London & Lancashire Indem- 
nity has received from agents in Mr. 
(;arnsey’s former field, it is quite evi- 
*dent that his reengagement is a popular 


one 


fie 


Employers’ Liability 
Drive Gets Under Way 


1930 GOLDEN JUBILEE YEAR 





Field Force Reacts Favorably to Con- 
tests Announced by U. S. Manager 
Stone; Biggest Year Expected 





The Employers’ Liability, as the pio- 
neer liability company in the world, is 
making extensive plans to observe 1930 
in an appropriate fashion as its fiftieth 
anniversary Golden Jubilee year. The 
goal of the entire organization is to 
make the year the biggest ever enjoyed. 
To this end United States Manager Ed- 
ward C. Stone has sent out to the en- 
tire field force the details of a series 
of agency production contests. Says Mr. 
Stone in a special bulletin: 

“The winners of these various con- 
tests, insofar as producers are con- 
cerned, will undoubtedly be those who 
have done their best in increasing the 
volume of profitable premiums on the so- 
called miscellaneous lines. Obviously 
more credit will be given for securing 
these than for getting the compensa- 
tion.” 

As an indication of how enthusiasm 
in the contests has already been aroused 
among Employers’ Liability agents, the 
following is a telegram received by Mr. 
Stone from T. E. Hanlon, general agent 
at Cincinnati: 

“We have written more new business 
today, we have more new business to 
write up, and more new business in pros- 
pect than we have ever had before on 
January first. Please pass this word on 
to all our competitors in the fiftieth an- 
niversary contest and notify them that 
Cincinnati is out for first place. If we 
lose first place the agency that wins it 
will know that they have been in a 
championship battle.” 





OPEN PHILADELPHIA BLDG. 





London & Guarantee New Quarters at 
419 Walnut Street Visited on Opening 
Day by Many Friends 
The new Philadelphia building of the 
London Guarantee & Accident at 419 
Walnut street was formerly opened on 
Tuesday with a good turnout of brokers, 
agents and representatives of other com- 
panies who wished to pay their respects 
to the London Guarantee. Many floral 

greetings were received. 

The new offices were occupied by the 
force, headed by J. V. Williams, resident 
manager, on Monday and evervthing was 
in readiness for Tuesday’s formalities. 
Aiding Mr. Williams in greeting the 
guests were E. R. Coe and Edgar Camp- 
bell, associate managers. 

The first, floor of the new building will 
be occupied by the general office and un- 
derwriting departments with Mr. Wil- 
liam’s office in the rear. The claim, in- 
spection, payroll audit and credit insur- 
ance departments will be on the second 
floor. 

WRITES BIG BOND 

The General Surety started the new 
year by writing the largest nublic offi- 
cial bond filed by any officeholder in the 
city of New York. It was the origi- 
nating company on a bond of $300,000 
for Charles A. Buckley, Chamberlain of 
the city of New York. This bond was 
executed on a co-surety basis with the 
assistance of the Aetna Casualty & 
Surety, the Hartford Accident & In- 
demnity and the Glens Falls Indemnity. 
The General Surety also wrote over 100 
bonds covering every incoming public 
official in Bronx County. 

GET LEMMA & O’CONNOR 

The Eagle Indemnity has named 
Lemma & O’Connor of Brooklyn as its 
casualty and surety borough agents. 


JOYCE MAKES MOVIE TALK 

William B. Joyce, chairman of the 
board of the National Surety, showed his 
alertness recently when he made use of 
the Fox Movietone to broadcast a talk 
on the responsibility of employers for 
the honesty of their employes. 


MUTUAL AD CAMPAIGN 


Co-Operative Advertising of Nat’l Ass’n 
of Mutual Casualty Companies Ap- 
pearing in National Magazines 

Member companies of the National 
Association of Mutual Casualty Compa- 
nies and the American Mutual Alliance 
are now participating in a national co- 
operative advertising campaign of the in- 
stitutional type. The current advertise- 
ment in the series is appearing in the 
leading magazines and features the fact 
that in 1795 a group of citizens under 
the leadership of John Marshall founded 
a mutual company which was the first 
to be started in the state of Virginia. 

The following companies are repre- 





sented in this advertisement: 
Allied Mutuals Liability, New York City; 
American Mutual Liability, Boston, Mass.; 


Builders’ Mutual Casualty, Madison, Wis.; Cen- 
tral Mutual Casualty, Kansas City, Mo.; Em- 
p'oyers’ Mutual Casualty, Des Moines, 
Employers’ Mutual Liability, Wausau, Wis.; 
Exchange Mutual Indemnity, Buffalo, N. Y.; 
Federal Mutual Liability, Boston, Mass.; Hard- 
ware Mutual Casualty, Stevens Point, Wis.; 
Interboro Mutual Indemnity, New York City; 
Jamestown Mutual, Jamestown, N. Y.; Liberty 
Mutual, Boston, Mass.; Lumbermen’s Mutual 
Casualty, Chicago, Ill.; (American) Lumber- 
men’s Mutual Casualty of Illinois, New York 
City; Merchants’ Mutual Casualty, Buffalo, N. 
Y.; Michigan Mutual Liability, Detroit, Mich.; 
Mutual Casualty, New York City; Texas Em- 
ployers’ Insurance Association, Dallas, Tex.; 
U. S. Mutual Liability, Quincy, Mass.; Utica 
Utica, N. Y 


NEW MONTANA SCHEDULE 


Mutual, 








Compensation Rates Raised To Take 
Care of New Benefits; Some 
Rates Doubled 


A new schedule of workmen’s com- 
pensation rates has been established by 
the Montana state industrial accident 
board. 

The new rates represent material ad- 
vances in the premiums charged, ac- 
cording to the industrial accident board. 
The rates in the mining industry will be 
raised from $4.87 per $100 of payroll 
to $6. Smelters will pay $3.05 instead 
of the present rate of $1.84. Placer 
mining is increased from $3.43 to $6.30; 
lathe and sawmills, from $4.46 to $5.58; 
iron works and foundries, from $1.08 to 
$1.30; farm labor, from $2.52 to $2.68; 
electric light and power construction, 
from $3.78 to $6.36; creameries, from 
$1.16 to $1.87; printing and lithograph- 
ing, from $0.55 to $0.57; brickmaking, 
from $1.03 to $1.55, and auto garage- 
work, from $1.48 to $2.09. 

Two reasons are given for the advance 
in premium rates. The first is an in- 
crease of 14% in compensation benefits 
under the new state law and the other 
is a demonstration by the carriers that 
under the old law rates were too low. 


TRIBUTE TO S. J. CARR 

The Standard Accident in its house 
organ “The Standard Cog” took the oc- 
casion last month to pay well deserved 
tribute to Samuel J. Carr of Philadel- 
phia. It read: 

“We nominate to our own Hall of 
Fame Sam J. Carr—because he was re- 
elected president of the Surety Under- 
writers Association of Philadelphia; be- 
cause he was directly responsible for the 
intervention of the Surety Association of 
America in the cut-rate problem facing 
the surety business in Philadelphia and 
which was subsequently cleared up be- 
cause of that intervention.” 

Mr. Carr is the resident manager of 
the Standard Accident’s Philadelphia 
branch office. 


NEW UTAH RATES 


New compensation rates became effec- 
tive in Utah on January 1, supplanting 
the former schedules which have been 
in effect for three and a half years. Un- 
der the new schedule the rates in about 
eighty-seven classifications remain un- 
changed. The average increase in pre- 
miums is about 9%. 











BALTIMORE APPOINTMENT 
The Equitable Casualty & Surety has 
appointed J. G. Ford & Co. as its gen- 
eral agents in Baltimore. This agency is 
one of the most prominent in the city. 


Create New Accident 
Policy For Tourists 

GENERAL ACCIDENT COVERAGE 

Idea Originated by F. P. Hall, Sole Gen. 


eral Agent for New Form; Protects 
Assured in Foreign Lands 








A novel new accident coverage has 
been put out by the General Accident 
called the travel interruption policy. ]f 
is specifically designed for tourists and 
is in the shape of a covered form, the 
same size as a passport book. The idea 
was originated by Frank B. Hall, Jr, 
67 Wall street, New York, who has been 
appointed by the General Accident as its 
sole general agent for the new protec- 
tion. 

The travel interruption policy is de- 
signed to meet the needs of travelers 
who meet with accident or illness while 
in a foreign country. It covers the as- 
sured from all conditions of travel by 
land, water or air and covers him in 
every part of the world. It is issued to 
“any person of either sex, between six- 
teen and seventy years, who is in good 
health and of good character.” 

The policy is issued for a flat indem- 
nity sum as against the stated weekly 
indemnity or the regular commercial 
policies. The limits can be placed at 
$250, $500 or $1,000. 

The rates follow: 


250 $500 $1000 
For one month....... $7.50 $13.75 $25.00 
For two months...... 12.50 18.75 30.00 
For three months..... 15.00 21.25 35.00 
For six months....... 20.00 27.50 50.00 


The policy contains the signature of 
the assured. In front of the policy are 
listed all the offices of the General Ac- 
cident in all parts of the world. Where 
the company has no agency, the assured 
is told to get in touch with one of the 
offices of Toplis and Harding, adjusters 
who are also listed in the policy book. 





OPEN N. J. DEPARTMENT 





Insurance Securities Group to Develop 
This State Under Direction of 
G. H. Brush; His Career 


A New Jersey department in Newark 
has been opened by the Insurance Se- 
curities Group of casualty and fire com- 
panies so as to give more efficient serv- 
ice to those agents in the state already 
representing the Union Indemnity, New 
York Indemnity, La Salle Fire and the 
Bankers & Merchants Fire. 

George H. Brush, recently. Newark 
branch office manager of the Fidelity & 
Deposit, is the manager of this office. 
In his new connection Mr. Brush again 
identifies himself with Spencer Welton, 
vice-president of the Insurance Securi- 
ties Group, through whom he originally 
entered the surety field some twenty 
years ago. 





x * * 


CLEVELAND APPOINTMENT 

The Standard Surety & Casualty has 
named the Adams Insurance Service, 
Inc., of Cleveland as its general agents 
for casualty lines. This agency 1s an 
old established one and its president, 
Carl Adams, is also a director of the 
Ohio Life. The manager of the casualty 
department is H. Payton, who formerly 
had his own agency in Cleveland. 


R. J. WALKER WITH CHRYSLER 
Robert J. Walker, who has been as 
sistant advertising manager of _ the 
Standard Accident and who was the cre- 
ator of the prize-winning Golden Op- 
portunity Campaign last year, has re 
signed to join the Chrysler Motor Car 
Co. He is located at its Plymouth plant 
as assistant advertising manager. 


CAPITAL INCREASED TO $3,000,000 

The new capital of the Southern Sure- 
ty of New York is now $3,000,000, new 
stock at $10 par and subscribed for at 
$25 having been recently paid in by 
stockholders of the company. A total 
of $750,000 has also been paid into sut- 
plus account. 
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THE LAW-RELATING TO AUTOMOBILE INSURANCE 


is a text book dealing exclusively with 
the subject of automobile insurance 
law. 


The First Edition, published in 1921, 
has been out of print for several years. 
Many requests have been received for a 
new edition. This has now been 
prepared. 


The new Second Edition cites and 
analyzes more than 1000 automobile 
insurance cases and contains more than 
three times the amount of text contained 
in the First Edition. All the English 
and Canadian cases are included. 


Every phase of automobile insurance 
law is covered. The statement of the 
law necessarily includes many of the 


leading principles of insurance law 
generally. 


Where necessary, the essential facts 
of each case are stated in detail as con- 
tained in the opinion of the court 


The Second Edition is not a mere 
digest, but a treatise of 477 pages, ar- 
ranged in 21 chapters, containing 380 
sections. 


A table of Cases and a comprehensive 
analytical index facilitate reference. 


The book is the work of a legal 
author and editor of many years’ ex- 
perience. 


The following are the chapter 








$8.50 Delivered 


110 Fulton Street 


New York 


| 
The Eastern Underwriter Company | 
| 
! 
| 
| 


headings: 


PART I 


Automobile Insurance Generally 


Chapter I. 
II. 


Constitution of the Contract 
Construction of Policy 
Reformation of Policy 
Cancellation of Policy 

Notice and Proofs of Loss 
Agents, Brokers and Adjusters 
Arbitration, Appraisal and Award 
Extent of Loss and Amount of Recovery 
Option to Repair 

Representations and Warranties 
Subrogation 

Actions and Defenses 


PART II 


Matters Peculiar to the Different Kinds of Automobile 


Chapter XIII. 


Insurance 


Fire Insurance 


XIV. Theft Insurance 
XV. Collision Insurance 
XVI. Confiscation Insurance 
XVII. Transportation Insurance 
XVIII. Liability Insurance 
XIX. Insurance Policies and Bonds Covering 
Publie Service Vehicles 
XX. Compulsory Liability Insurance 
XXI. Mutual and Reciprocal Companies and 
Associations 
Table of Cases 
Index 
ORDER BLANK 
Cf ERECT See ee ene eee er , 19 


The Eastern Underwriter Co., 


110 Fulton Street, New York City. 


Gentlemen: 

Please send me.............. a of the new 
Second Edition of Simpson on THE LAW 
RELATING TO AUTOMOBILE INSUR- 
ANCE, price $8.50. 








January 10, 1939 
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HE WHITE FIREMAN is used in this advertising to symbolize 
loss- prevention engineering service — a nation-wide service, sup- 


The 
eminence §6RTIGS Company of 











inspection of property, testing of materials and equipment, and many 


e 
other kinds of technical assistance. This service may be secured through N th A 
responsible insurance agents or brokers. Ask your North America Agent. or merica 
North America Agents are listed locally in all the PHILADELPHIA 
Bell Classified Telephone Directories undet The Oldest American Fire and Marine Insurance Company — Founded 1792 
“INSURANCE CO. OF NORTH AMERICA” and its affiliated companies write practically every form of insurance except life 





— Above is reproduced, in reduced size and without its original color, the full- — 

| page, red-black-and-white North America advertisement appearing in The 
Saturday Evening Post, January 25; Literary Digest, January 25; The 

—~ Business Week, January 22; Time, January 27. on 










Even the most “hard-headed” business man is bound to be impressed by such an example of the 
White Fireman’s co-operation as that shown above. 


No plant owner or manager wants the progress of his business interrupted by a disastrous fire; 
neither does he want to pay out more money for insurance premiums than is necessary. 


Therefore, the accomplishment of the White Fireman graphically illustrated above commends itself 
to those interested in industrial properties, because of the simple, logical method by which the fire hazard 
was reduced, and because of the immediate, tangible results produced in the lowering of premiums by that 
method. 


‘ 


Thus this advertising of the fire-prevention service supported by insurance companies, and symbol- 
ized by the White Fireman, is opening many a door for the responsible agent — and especially for the 
North America agent. 


